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Fire Agents Are Not 
Worried By Attack 
On Residence Laws 


Say Life Presidents’ Counsel Is in 
Conflict With Decisions of 


oak 































. Supreme Court 
FOR STATE SOVEREIGNTY 
F. L. Gardner, W. H. Bennett Con- 
— tend Residence Agency Laws 
L Essential to Fire Insurance 
As lt Fire insurance local agents read with 
ns}; much interest last week the attack on 
1 the constitutionality of resident agency 
terests laws by Frederic G. Dunham, attorney 
ee for the Association: of Life Insurance 
* bring Presidents. Mr. Dunham’s brief con- 
inistre: tends that the forty-four States which 
ining 4 have resident agency laws of one form 
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or another are exceeding their constitu- 
tional rights in preventing non-resident 
agents from writing insurance providing 
they can show themselves in other re- 
spects to be qualified agents. He says 
the laws violate the fourteenth amend- 
ment. 

Frank L. Gardner, of Poughkeepsie, 
N. Y., president of the National Asso- 
ciation of Insurance Agents, was in New 
York last week at the headquarters of 
the Association. 
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He is a close student 
of legal and political affairs and has 


served for several years in the New 


eases & € : 

amout York State Legislature at Albany. Asked 
» paid a by The Eastern Underwriter for his re- 
> $100 actions to the brief prepared by Mr. 
andidatts 


Dunham, Mr. Gardner said that he was 
not over alarmed nor worried by this 
sudden attack on a system which the lo- 


cal agents have defended strongly for 
many years. 
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“When it becomes evident to the law- 
making bodies that Mr. John Citizen is 
better served by doing away with the 
resident agency laws and allowing agents 
om one state to travel around the coun- 


[N 19% tty soliciting insurance where they will, 
“ance (i then the resident agency statutes now 
ful ope“ '= effect will be repealed,” was the way 
071 an ‘it, Gardner viewed the move of the 
surplas i Association of Life Insurance Presidents. 
Y at Public Interest Basis of Laws 
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ympany ! the Maintenance of resident agency 





750, dws,” continued Mr. Gardner, “purely 
30,000 int on the ground that their own selfish in- 
dded t0URM terests inust be safeguarded by keeping 
ler casta’) out certain types of non-resident com- 
, spec a Petition. The ultimate welfare of the 
Msurance purchaser is the foundation 

Stone upon which the defense of the resi- 

NV post prvee agency law is constructed. So far 
Met! be courts have held to the opinion that 
they ‘ € best interests of the public are served 
to he Y Placing restrictions, in the form of 
sae MAE ence qualifications, around the writ- 
forlocy ng of insurance by fire company repre- 
h the ‘titatives. The legislat f th a- 
the Mal jorit : gislatures of the ma 
ss, t VY of States likewise feel that the 





ordi ; : he 
dinary purchaser of insurance policies 
(Continued on page 28) 














Assurance Company, Ltd. 
of London 
100 William Street, New York 








A corporation which has stood the test 
of time! 145 years of successful business 
operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 





PHOENIX 


Indemnity Company 
123 William Street, New York 


























The Insurance Company of North America, a pioneer in establishing 
agencies in various parts of the country, fathered what is known today 
as the American Agency System. 


To its agents this oldest American fire and marine insurance com- 
pany offers expert engineering advice and assistance, practical solicita- 
tion aids, competent service anu the effective backing of national adver- 
tising in the magazines that have the greatest influence among property 
owners and in the business world. 


Insurance Company of North America 
Philadelphia 
and the 


Indemnity Insurance Company of North America write practically 
every form of insurance except life. 


























“4 New Day Beckons to a Newer Shore 4g 


This year the wondrous year shall surely be 
To such as have the gift to hear, to see! 


All recent years have been wondrous years, but, unless all signs fail, 1927 
is to be the most wonderful year that life insurance has ever known. 


The PENN MuTUAL had in 1926 its most successful year in every respect, 
but every branch of the Company’s organization is hard at work on a still 
larger program and a farther goal for 1927. Policy equipment, net cost, agency 
helps, personal relationships between Home Office and Field, important 
agency appointments,—all of these, together with general business pros- 
perity, justify our ambition and our faith. 





We have room for men and women who have ideals, ambition,— 
industry! 
The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 3 
Organized 1847 


























Woods Of Pittsburgh 
Carrying Above 
Million On Life 


Also, Half Million Group On 
Agency And Many Other 
Policies 
18 WHEN FIRST COVERED 


Doesn’t Draw Dividends And 
Never Has Bought Term; Inter- 
viewed By This Paper 








Edward A. Woods of the Equitable 
Society, Pittsburgh, a general agent who 
has more than 500 men in his organiza- 
tion, who has recently published a num- 
ber of books and who is sixty-two years 
old, took out his first policy when eigh- 
teen years old, and in January of this 
year bought another one. In this span 
of years Mr. Woods has been a con- 
stant buyer of insurance, and when in 
New York this week he was asked by 
The Eastern he would 
not tell its readers the facts about their 
insurance. 

Mr. Woods pulled out a little black 
book and showed a record of each pol- 
icy he has ever purchased, and there 
kave been a lot of them. Mr. Woods 
has never bought a term policy and has 
never dropped any policy. He has left 


Underwriter if 


his dividends to accumulate. 
Some Policies 


Upon his own life Mr. Woods has 
$1,002,000. He has $150,000 on other 
members of his immediate family. -The 
stockholders of the E. A. Woods Co. 
are insured for about $250,000. The E. A. 
Woods Co. has about $500,000 group in- 
surance. He carries insurance on the 
lives of the few creditors that he has. 

The first policy on the life of Mr. 
Woods was a 20-payment life for $5,000 
taken out in 1883. That policy became 
worth $7,315. A year later a policy for 
$10,000 was bought, also a 20-payment 
life, which policy became worth $14,270. 
The next policy taken out was" originally 
an ordinary life, which has since been 
paid up. 

At various times Mr. Woods took out 
other life policies and they were changed 
to paid-ups by using the income pay- 
ments. He had one $50,000 20-year en- 
dowment life income paving $2,271 a 
year for twenty vears. This pays $3,600 
a year to himself and his wife so long 
as he lives. Until recently the $3,600 in- 
come was used to pay up other poli- 
cies. In discussing some of his policies 
Mr. Woods said that one policy pro- 
vides for a life income payable to his 
mother by refund annuity, and she is 
now ninety years old.” 

Educational Contracts 

Four of his paid-ups are educational 
policies of $5,000 apiece. If the children 
do not go through college the trust com- 
pany is instructed to use the money to 
set the boys up in business and the girls, 
if they want to go into business, or if 


(Continued on Page 10) 
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Announcing 


The Second Class in Practical Life Insurance 
Salesmanship to be Conducted at This Office. 


This Course Requires Attendance on Wed- 


nesday and Saturday Mornings {9:15 to 11:15} | 
for a Period of Nine Weeks, and is open to 


Agents and Brokers or Men Contemplating 
Entering the Life Insurance Business. 


Nine Individual Members of the First Class 
Just Graduated, Produced Paid-for Business 
During the Nine Weeks’ Course in Amounts 
Ranging From $20,500 to $145,000. 


For Further Information Address 


HOEY, ELLISON & WENDT, INC. 


General Agents 
EQUITABLE LIFE INSURANCE CO., OF IOWA 


99 WILLIAM STREET - JOHN 0833 








1927 





February 11, 1927 
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Parkinson’s Talk To 
Equitable Managers 


ASSETS IN 1926 YIELDED 5.10% 








$5,000,000 Increase in Contingent Sur- 
plus; French Business Liquidated; 
Russian Policies Situation 


In his talk to the Managers’ Confer- 
ence of the Equitable Life Assurance So- 
ciety in session here this week, Thomas 
I. Parkinson, vice-president of the So- 
ciety and Acting President during the 
absence of Judge William A. Day, dis- 
cussed among other things the financial 
position of the Society. During the year 
1926 the admitted assets increased from 
$792,000,000 to $869,000,000 There was 
a $5,000,000 increase in contingent sur- 
plus. If the company at the end of the 
year 1926 had sold its securities at the 
market prices then prevailing it would 
have realized $3,00,000 more than the 
amount carried on the books of the So- 
ciety. 

The average rate of return on all the 
assets of the Society for 1925 was 4.93%. 
This yield had grown by the end of 1926 
to 5.10%, an increase which translated 
into dollars and cents means $1,500,000 in 
additional annual income. 

How Fund Holdings Are Distributed 

In talking of the distribution of the 
Equitable’s funds Mr. Parkinson said 
that government funds represented 3%; 
railroad bonds, 25%; utilities, 10%; farm 
loans, 18%; other mortgage loans, 22%; 
pelicy loans, 134%. 

An interesting comparison in diversifi- 
cation of assets was made by Mr. Park- 
incon giving Equitable percentages in 
comparison with those of the other com- 
panies combined. The combined compa- 
nies generally showed 20%% of their 
assets invested in railroad bonds; 
6 9/10th% in public utilities; 16%4% in 
farm mortgage; 26 3/10th% in other 
loans than farm mortgages. 

The actual to expected mortality of the 
Equitable Society for 1926 was 
54.1/6th%. 

Mr. Parkinson gave the managers a 
review of the situation with respect to 
former policyholders of the Society in 
France and in Russia. 


Liquidate French Business 


In 1926 the Society liquidated its 
French business. When it started doing 
this the Society had had about $8,000,000 
set aside for the reserve liability on the 
business, which sum was invested in 
French securities and real estate. An 
offer was made to the French policyhold- 
ers that they surrender their policies for 
a fixed sum, which represented a little 
better than the surrender value of the 
policies. With very few exceptions the 
French policyholders accepted the offer 
of the Equitable and regarded it as gen- 
frous. As an instance of the satisfac- 
tion of the French with the transaction 
Mr. Parkinson cited the case of one pol- 
tyholder who sent back 10% of the 
amount paid with the request that it be 
forwarded to the Florida relief fund. 

In his talk on the French situation, 
Mr. Parkinson said the Equitable was 
gratified with the reception its offer got 
fiom the French; that every effort had 
been made to treat these policyholders as 
fairly as possible; and it was also a sat- 
Slaction for the Society to be out of a 
Situation where depreciated currency had 
the effect of making life insurance it- 
Self look a little bit ineffective.” At the 
Present time the Equitable has a liabil- 
ey 9n its French business of only about 


The Russian Situation 


, In discussing the Russian situation Mr. 
iaitson described how the Soviet had 
osha? the Russian assets of the in- 
# ed companies; how some litigation 
, oven instituted here against some 
merican companies by representatives 


)_sussian policyholders, generally by 
an assignees; and how the New York 
Sislature has enacted a measure which 











Phone Cortlandt 2030 





New England Mutual Life 


$50,000 Accepted : 
Without Home Office Specimen 


“For 19 years the broker’s office” 


BALDWIN 


5 Maiden Lane 
5th Floor 
5 Seconds from Broadway 

















TRAVELED 34,000 MILES 





Kellogg Van Winkle, Equitable in Los 
Angeles, An Agency Manager Who 
Knows His Territory 
Kellogg Van Winkle, manager of the 
Los Angeles agency of the Equitable 
Life Assurance Society, led the mana- 
gers of that company last year in per- 
centage of increased paid business and 








in brief requires that the courts here 
shall not take jurisdiction in Russian 
litigation until after there is de jure rec- 
ognition of the Russian government by 
the United States. The situation, there- 
fore, is at a stalemate and cannot be 
cleared up. Even after the courts have 
acquired jurisdiction some other ques- 
ticns must be decided, fixing the respon- 
sibility of the Russian government for 
Russian liability growing out of the con- 
fiscation of the asscts. 


percentage of increased number of club 
members. He came to the New York 
meeting this week with ten of his as- 
sistant agency men. During the year 
1926 he personally traveled 34,000 miles. 


Mr. Van Winkle explained to the 
managers his methods, especially how the 
agency keeps in touch with men in the 
field, not neglecting them when they are 
ill nor their children. The 134 members 
of the agency have 191 children. Mr. 
Van Winkle is pretty well represented in 
this regard as-he has six children. x 

Describing supervision he said that his 
district managers and their assistants are 
delegated to find and train men. 

In a talk with The Eastern Under- 
writer Mr. Van Winkle said that Los 
Angeles is prosperous; that the amount 
of new building about to be completed 
runs into the millions, and that the city 
is entirely recovered from the slow-up 
that followed the real estate boom sev- 
eral years ago. 











first. 


year, the trend is upward. 


cessful career. 





The Foundation Is Here 


N building a fine, lasting, structure, one looks to the foundation 
For a successful life insurance structure the foundation is 
financial strength. The Guardian, today, ranks as one of the 
strongest of the financially strong companies, due to its consistently 
maintained policy of progressive conservatism. 


Backed by its great financial strength, The Guardian has enjoyed 
an unusual growth in these past several years. 
1925 showed an increase of nearly 50 percent over 1924, and again this 


Knowing that the growth of the Company and that of its fieldmen 
are interdependent, The Guardian offers a practical plan of Home Office 
co-operation which insures the greater success of its agents. A complete 
and original training course is provided. A Prospect Bureau that de- 
velops genuine dollar-and-cents prospects is maintained on a basis that 
affords the fieldman upwards of 400 percent profit on the commissions 
derived from this source. Modern methods of advertising, serving both 
the prospect and the policyholder, create and hold good-will. To men 
of the right calibre, The Guardian offers the foundation for a suc- 


T. LOUIS HANSEN, Vice-President 


THE GUARDIAN LIFE INSURANCE COMPANY 
OF AMERICA 


Founded 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 


New paid business in 

















Equitable’s In Force 
Passes Five Billions 


MANAGERS’ CONFERENCE HERE 





Vice-President Davis in Chair; Company 
Wrote $60,000,000 of Retirement 
Annuity and Income Bonds 





The managers of the Equitable Life 
Assurance Society were in conference 
here this week for three days. The 
meetings began on Monday morning at 
the Hotel Pennsylvania when Frank H. 
Davis, vice-president, greeted the man- 
agers and congratulated them upon their 
records for the year. The twelve months 
had been outstanding with the Equitable 
which now has insurance in force in ex- 
cess of five billions. 

_ The Society was started in 1859 and 
in 1899 it had its first billion in force. 
It reached its second billion in 1919; its 
third in 1922, and its fourth in 1925. In 
1926 the Society paid for a total of 
$1,021,000,000 including group. Its gain 
in outstanding, including group was 
$605,000,000. One interesting feature of 
the year was that the Society wrote 
about $60,000,000 of retirement annuity 
and income bonds. The Society has 2,250 
qualified club members. The average 
production of club members was more 
than $250,000. The average production 
per agent in 1926 was more than $85,000. 
New York City’s Great Gain 

The theme of the conference was not 
how to find agents but how to make 
those the Society now has more produc- 
tive. 

As an example of how the Society is 
accomplishing this Mr. Davis called at- 
tention to the New York City totals 
where despite the fact that there were 
only forty-one more agents in this terri- 
tory the increase in the business was 
$31,000,000. 

Dr. John A. Stevenson, talking at the 
first day’s session, said that 6,689 agents 
had enrolled during the year in the new 
correspondence course, although it had 
been going for only about nine and a 
half months of the year. He gave fig- 
ures illustrating how trained men write 
a much larger volume of business than 
untrained men do. He talked frankly 
about training, saying that mere book 
education or correspondence course edu- 
cation was not enough unless the agents 
put what they learned into practice. It 
is very easy for men taking courses to 
have intellectual indigestion, but the way 
to cure such indigestion is to get a little 
exercise each day; in brief, to go out 
and walk into people’s offices or homes 
selling insurance between studying. He 
told the managers of their share of re- 
sponsibility in seeing that agents taking 
courses used what they learned to the 
best advantage so that while they were 
students they did not lose sight of the 
fact that thev were also agents. 

No Miracle in Education 

“There is no miracle in education,” he 
said. “Most knowledge must come from 
within. It is a question of individual 
development. We can surround a man 
with all sorts of temptations to get in- 
formation occasionally but education 
means action.” 

Among others who talked the first 
day’s session were:  Vice-presidents 
Leon O. Fisher, Robert Henderson and 
Ray D. Murphy. W. G. Fitting, super- 
intendent of agents, opened the Monday 
afternoon conference with a talk on 
managerial supervision. In discussing 
joint work Mr. Fitting said that after 
a few days with a new man he should 
sit back and let the agent do the work, 
observing him closely and only jumping 
in if it looks as if the case was getting 
away from the agent and he would lose 
it without the help of the supervision. 





After an absence of ten years Morris 
Weil at the age of 72, who was a senior 
Nylic and agents’ counselor, has returned 
to the New York Life to devote his re- 
maining years of activity to the needs 
of the men in the field of the com- 
pany’s organization. 
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New Equitable Course 
For the Specialist 


TO BE GIVEN IN SIX PARTS 


Announced at Managers’ Conference by 
Second Vice - President John A. 
Stevenson; Sample Outline 
Dr. John A. Stevenson, second vice- 
president of the Equitable Life Assur- 
ance Society, announced to the mana- 
vers’ conference this week at the Hotel 
Pennsvlvania that the Society this sum- 
mer will inaugurate a new course in Its 
training activities, which will supplement 
the other educational training of the So- 
ciety. This will be called “The Special- 
ist’s Course in Life Insurance,” and will 
parts, as follows: Busi- 
ness Insurance; Life : 
Trust Company Co-Operation , 
ance Tax Insurance; Annuities; 
Insurance; Publicity Methods for 
Underwriters. 
An outline 

Insurance follows: 
Insurance for the Owner-Manager of 
a Small Business 
Section A—(The “Why, When and Where” ot 
Selling Business Insurance) : 
i. Introduction: , Evidence oi the need ‘ 
; (1) Publicity given to Business Insurance 
. in the daily press, sine 
2) A few examples of early use - 
(3) Requirements ot credit agencies today. 
discussion otf the : 
values in the 


consist of six 
Insurance and 
Inherit- 
Income 
Life 


of the lessons on Business 


2. Generai needs 
(1) Human life 
business 

(2) The welf: 
the success 

3. Analysis of specific 


one-man 





re of the family involved in 
of the business 
needs fo1 


hardware store 


(1) ‘he obi igo of a 
in a small town 7 

(2) The owner of a drug store im New 
York City 


(3) A farmer in a rural community ; 
(4) A successful physician in middle life 
Section B » “of selling Business In- 
r 
surance): 
1. Prospecting a am 
(1) Cold Canvass ( felephone and Business 


(The *tlow 


Directory, frade Journals, Help 
Wanted ads, etc.) 
(2) Endless Chain f Ties 
(3) Center of Influence (A mans credit- 


ors, debtors, customers, clients, em- 
ployes, etc.) - vee 
2. Preparation of the agent lot the interview 

(1) Needed available through 
credit asso- 
ciations, etc. : ¥ 

(2) Knowledge of some of the prospects 

~" problems (a) from the prospect him- 
self or (b) from others in similar lines 

3. Approach 

Simplified by 

purpose of the call. 
t+. Presentation, elements of success in _ 

(1) Recognition of the prospect's business 
acumen 

(2) Some knowledge of his business 

(3) Thorough knowledge of your own 

(4) Use of native and acquired interests 

5. Objections (Three Methods oi meeting 

these) , 

(In addition to the common 
found elsewhere, agent must be 
pared to meet the following :) 

(1) My business is small ; 

(2) The business will provide for the fam- 
ily 

(3) 1 can make more by 
money into the business 

(4) The wife (or son) could run the busi- 
ness, or 

(5) Hire a manager, or 

(6) Secure a partner, or 

(7) Sell out Lee 

Section C—(The “What” of selling business in- 
surance) : 

1. The contract to be used illustrated by 

) Ordinary Life 

) Limited Payment 
) Endowment 

) Convertible 

The beneficiary 

(1) The estate 
Rights of creditors (1) in bankruptcy 
and (2) at death of insured 

(2) The dependents 
(a) With right to change 
(b) Without right to change 

ficiary ‘ 

(3) Assignments 

3. Amount to be sold, in same units and for 
same amounts as personal insurance 

(1) To cover maximum indebtedness 


information 


agencies, local merchants 





reason of the “business” 


objections 
pre- 


putting the 


Life 


to be named 


beneficiary 
bene- 


(2) To cover personal endorsements of 
notes E 
(3) Te cover possible falling values of 


tangible assets 
4. Settlement of policy 
Use of Options 
5. Tax situation 
Business Insurance for Partnerships and 
Corporations 
Section A 
1. Introduction 
(1) Brief analysis of development of busi- 
ness organization 


a. Individual ownership (including use 
of Trade Name) 
b. Partnership 
c. Corporation 
(2) A few definitions of business terms 
2. Needs of Insurance in a Partnership 
(1) At death of a partner 
(2) Upon retirement of a partner 
of “Good-will’’) 
(3) To stimulate and stabilize credit 
(4) To protect endorser of firm’s notes 
(5) 


(value 


To protect firm in event of endorser’s 
death 
(6) For a sinking fund 
a. As required at a 
time 
b. As required at an 
ture time 
(7) For investment of Surplus 
a. Security through diversity 
b. J iquid asset in greatest need 
c. Elimination of investment worry 
d. No publicity in borrowing 
e. Large return on investment factor 
f. Comparison with other investments 
3. Needs of Insurance in a Corporation (in 
addition to some already discussed) 
(1) To replace human values at death (or 
withdrawal) 
a. Production 
Invention, research, 
of by-products 
b. Purchasing 
Skill in judging market conditions 
c. Sales 
Advertising and establishing rep- 
utation of output 
d. Organization 
Plant management, personnel, 
development for future 
e. Finance 
Capital, controlling 
vestment, credit 
(2) As a shock-absorber; because loss of 
a. Credit is involved 
b. Efficient operation is 


certain future 


uncertain fu- 


conservation 


stock, in- 


impaired 
c. New business is curtailed 
d. Dividends may be reduced or passed 
e. Time is needed to secure or develop 
a new man 
(3) To retire a bond issue or mortgage 
(4) To extend operations at some future 
time 
(5) To acquire or retire shares of stock 
(6) For protection in an unexpected con- 
tingency 
4. Analysis of Specific Situations 
(1) In a Partnership 
(2) In a Corporation 
Section B 
(In addition to the discussion in Section B of 
Lesson I, and all other good sales material 
available, the student should consider the fol- 
lowing :) 
Be prepared for the interview 
(1) Get all possible information, write it 
down, and master the salient facts as 
to the company’s 
a. Financial standing 


Bankers, commercial agencies, fi- 
nancial statements 
b. Personnel 

Directors, Officers, 
Technicians, etc. 
c. Patents, leaseholds, franchises, etc. 
In force, pending, dates of ex- 
piration, renewal privileges, and 

possibilities of competition 


Managers, 


2. The presentation 
(1) See the right man 
a. To save time 
b. To prevent mis-representation of 
your proposition 
(2) Ask intelligent questions 
(3) Establish the need 
(4) Some special objections to be met 
a. Some one of these men is unin- 
surable 
This objection to be met even if 
not raised by the prospect, be- 
MN 6 2 Fg 
b. Varying ages means uneven dis- 
tribution of cost, because pre- 
miums are charged against gen- 
eral expense 
ce. Costs more than other kinds of in- 
surance 
d. We are building up (or have ac- 
cumulated) an adequate Surplus 
(5) To a Board ef Directors 
(6) How to meet competition 
3. Discouragements (Delay, competition, etc.) 
4. Rewards 
(1) Prestige 
(2) Personal satisfaction 
(3) Financial remuneration 
(4) The by-products of. business insur- 
ance 
a. Personal insurance and Group 
policies 
b. Social value 
c. Patriotic service 
Section C 
1. The policy form 
(1) Ordinary Life the norm 
(2) Limited-Pay for greater credit 
(3) Endowment for obligations maturing 
at a definite future time 
(4) Appropriate use of Term 
(5) Consideration of the Joint Life Policy 
(6) The Corporate form 
2. Amount of policy 


(1) Not to exceed actual value to the 
company 
(2) Society’s inspection report valuable as 
a check on the banker’s estimate 
(3) Should cover at least amount of in- 
debtedness and notes endorsed 
(4) Might need amount of entire capital 
stoc 
(5) On financial or executive 
surance should cover 
a. Quick liability, at least. Then 
b. All other liabilities (funded debts). 
Then 
c. Contingent liabilities (as in 
and 1914). Then 


head, in- 


1907 
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CANADA LIFE} 
Pz 
Brokers and others having surplus 
business to place are reminded that 
Canada’s First Life Insurance Com- lig 
pany is now licensed to do business we 
in New York State. A personal By 
call will be appreciated. - 
Cc 
HERBERT W. JONES |p : 
Manager, New York City St 
110 WILLIAM ST. vi 
BEEKMAN 5050 th 
me 
In 














51.6% 


in the Company. 








of the new business paid 
for in The Northwest- 
ern Mutual Life Insurance Company of 
Milwaukee, Wisconsin, in .1926 was upon 
applications of members previously insured 


Once a Policyholder— 


Always a Prospect 
THE POLICYHOLDERS COMPANY 


MUTUAL) 


s 
MILWAUKER 





The Northwestern Mutual Life Insurance Co. 


Milwaukee, Wisconsin 
W. D. Van Dyke, President 
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d. A year’s dividend (cf. Salary Con. 


tinuance). Then th 

e. Good-will 
(6) On. lives of valuable managers, sy. ~ 
perintendents, etc., perhaps two to de 
_._.three years’ salary i lec 
(7) On lives of men trained by the com. ag 
pany, at least the amount spent in 2 
such training ab 
(8) Advantage of having total insurance sel 
distributed in several policies un 
a. Simplifies use as collateral : 
b. Provides for distribution among his 


several banks for loans 
c. One or more policies can be sup 
rendered if liabilities are reduced 
d. If Insured withdraws from the 
company his share of the policy 
, can be transferred to him with 
: out medical examination 
(9) In case of one or more rejections the 
full amount to be carried on healthy 
_ members (See “Agreement’’) q 
3. Settlement and Beneficiary 
(1) Payable to estate of widow of de 
ceased (as income if desired) for his 
personal share 
(2) Payment can-be made to the firm or 
corporation as trustee, the agreement 
(see 5 below) specifying the terms d 
___ distribution 
(3) Illustrations of how to apply 
a. In a partnership ; 
b. In a corporation 
4. Premium 
(1) Annual deposit compared with fire in 
surance premium and with other it 
vestments 
(2) Consideration of the Single Premium 
Partnership Agreement 
(1) Necessity of such 
drawn by Counsel 
(2) Provisions to be inctuded re busines 
insurance 
a. Premiums paid by business before 
_ distribution of profits 
b. Surviving partners to acquire inter 
est of deceased partner 
c. Procedure in case some partner és 
not insurable ; 
d. Right to use cash or loan values 
and under what conditions 
e. What payments to be made by the 
firm to family or estate of d 
ceased and how distributed 
f. Adjustment of any indebtedness 0 
surplus of the firm at death of@ 
partner 
g. Retirement of a living partner's 
terest 
(3) Insurance agrement must be in accor 
with articles of co-partnership 
(4) Specimen Co-Partnership Agreements 
for illustrative purposes 
6. Standard’ Form of Agreement for Prote: 
tion of Bond Issues 
Agrement between stockholders as to tht 
use of proceeds of Corporation Insurautt 
(1) Should be drawn by Counsel 
(2) Should include provisions as to: 
a. Purchase of the stock of the & 
ceased 
(a) At a valuation 
agreed upon 
(b) At a valuation fixed by # 
praisers appointed | , 
(i) One by estate of & 
ceased 
(ii) One by survivors 
(iii) One by the two fort 
oin 
b. Disposition of Seetk purchased by 
the insurance 


(3) 








(4) 


written agreement 






“J 





(6) 






I sreviously 













(a) Put into the treasury to 
sold to persons approvet 






by the stockholders F 
(b) Distributed among holders ® 
common stock . 
c. Sale of stock during life-time of ™ 
holder 
Distribution of stock of uninsurable 
stockholder 
e. Payment of premiums 
f. Method of covering additional st 
value if the stock of a | 








a. 

























holder exceeds in value * , 

amount of his insurance uni 
g. Distribution of any insurance ? 

ance after the company has ® of 

reimbursed in full con 
h. Conditions of withdrawal from, ant 






termination of the agreem 
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Equitable Has New 
Retirement Annuity 


ALSO ON SINGLE PREMIUM PLAN 





Payable During Life Time Of Investor; 
Its Values And Advantages; Dis- 
ability Provisions, Too 





A new policy, “The Retirement An- 
nuity,’ on annual or single premium, 
was announced to Equitable Society 
managers at their conference this week. 
By means of this contract sums ranging 
from $1,000 upward may be used to pur- 
chase a guaranteed income for the in- 
vestor, to begin at a deferred age, with 
adequate guarantees and optional settle- 
ments to meet altered circumstances. 
Summarized, the single premium pro- 
vides for (1) Investment of single pre- 
mium units of $1,000 or any multiple 
thereof. One such investment may be 
made, or successive investments varying 
in amount, according to the funds avail- 
able. Each such purchase will entitle 
the investor to a given retirement an- 
nuity guaranteed in amount, such amount 
dependent upon the retirement age se- 
lected. The income may begin at any 
age between 50 and 70, with the valu- 
able privilege reserved of deferring the 
selection of the actual retirement age 
until the investor is ready to receive 
his life income. 

(2) Either of Two Annuity Forms 
offered. 

(A) A Life Annuity, payable during 

lifetime of investor, or option 


of 

(B) A Refund Life Annuity, payable 
until amount of cash option at 
retirement is returned and 
during the further lifetime of 
the investor. 

(3) Amount of either form of Annuity 
determined by sex, age at issue, 
and optional age between 50 and 
70, inclusive, selected by investor 
for beginning annuity payments. 

The longer the annuity is de- 
ferred, the larger its amount. An- 
nuity payable to investor by stip- 
ulated monthly checks. 

(4) Dividends: 

Payable annually, beginning at 
end of first year, continuing until 
Annuities begin. 

Dividends may be drawn in 
cash, or left on deposit to ac- 
cumulate at 3% interest plus ex- 
cess interest as determined and 
apportioned, which accumulation 
may be drawn in cash on any an- 
niversary or applied at retirement 
to increase the income. 

(5) Guaranteed Values: 

Annually Increasing 

(a) Cash Surrender Values 

(b) Death Benefit Fund 

The Death Benefit after the first 
year, and the Cash Surrender 
Value after. the third year, exceed 
the amount originally invested (ex- 
cluding the disability premium), 
and increase annually thereafter 

(0) Disability Provisions: 

By paying an additional $70 for 
each Single Premium unit of 
$1,000, the Disability Benefit may 
be included for ages at issue 15 to 
29 inclusive. This provides for an 
immediate Income to the Investor, 
during continuance of total per- 
manent disability from date of 
Proof of Disability until age se- 
lected for commencement of regu- 
lar Retirement Annuity (disability 
income in no event to continue 
beyond 65 for males, or 60 for fe- 
males. The usual Form T medical 
examination will be required if 
Disability: benefit is to be included. 

Discussed by Actuary 


wi discussing the new contract D. A. 
alker, associate actuary, said this 
Week : 

“This 


ul of new contract with a premium 
of te $1,000 contains all the flexibility 
e € corresponding annual premium 

ntract in permitting a life or refund 
annuity form of settlement and optional 


retirement at ages from 50 to 70 in- 
clusive. In addition it contains a simi- 
lar flexibility in the matter of premium 
payments whereby an investor with a 
fluctuating income may make a single 
deposit in one year and may make a 
larger or smaller deposit, or no deposit 
at all, in the following year or years. 
Between the ages of 15 and 55 inclu- 
sive a disability instalment benefit may 
be included for an addition of $70 to 
the single premium unit. The contract 
contains liberal death and withdrawal 
benefits and from end of the first year 
provides for annual dividends prior to 
commencement of regular annuity pay- 
ments. 

“In this Single Premium contract the 
agent has another weapon that should 
prove as keen and effective in the cause 
of thrift and in the battle against de- 
pendent old age as has the similar An- 
nual Premium Retirement Annuity. The 
Annual Premium plan is particularly ap- 
plicable to salaried people or those with 
a fixed and uniform annual income such 
as clergymen, teachers, office, store and 
factory men and women, and most pro- 
fessional people, whereas the Single Pre- 
mium plan is admirably adapted for 
brokers, certain types of salesmen, 
wealthy men and women and all those 
whose incomes fluctuate greatly from 
year to year. 

“Although it is desirable to have the 
Single Premium in each case a multiple 
of the $1,000 premium unit ($1,070 with 
Disability) nevertheless this contract 
will be subject to the same rules in this 
respect as the Annual Premium plan, 
being issued in multiples of 5% of a pre- 
mium unit, with minimum of one-half 
premium unit ($500) in any case. 

“The following table of guaranteed 
yearly yields on the original investment, 
after the income commences, illustrates 
very clearly how a comparatively small 
original investment may be made to pro- 
duce a very substantial annuity at the 
time of life when the human machine 
usually requires to be shifted into low 
gear. The annuity is the equalizer that 
supplements the declining earned in- 
come or entirely takes its place. 


Guaranteed Annual Yield 
As Percentage of Sum Invested 


(Exclusive of disability) 
Age at Com- LIFE ANNUITY 


Age at mencement OPTION 
Issue of Income Male Female 
10 55 33.0% 30.3% 
20 60 31.8 28.8 
30 60 22.6 20.5 
40 65 22.3 19.9 
50 65 15.9 14.2 
REFUND LIFE 
Age at Com- ANNUITY 
Age at mencement OPTION 
Issue of Income Male Female 
10 55 29.5% 27.5% 
20 60 27.6 25.5 
30 60 19.6 18.2 : 
40 65 18.6 17.11 
50 65 13.3 12.22 





FINE RECORD FROM LOS ANGELES 

The Equitable Life Assurance Society 
paid for $21,000,000 in eight counties of 
Southern California last year, from Los 
Angeles headquarters. 


THERE ARE AGENTS AND AGENTS 





A Talk by William Alexander Based on 
Long Years of Observation of 
Production Forces 

William Alexander, secretary of the 
Equitable, discussing production and 
training in a talk before the managers’ 
conference of the Society at the Hotel 
Pennsylvania Monday, said that there 
are three facts which have always inter- 
ested him. 


The first is that it is possible to write 
life insurance without agents, but such a 
ccmpany can do very little business and 
can make very little progress. The 
Equitable of London, an old company, 
dces not write many policies a year and 
it is doubtful if its business is any larger 
today than it was three decades ago. It 
has no agents. 

Second, a company managed with en- 
ergy and efficiency can write a large 
business with a force of ignorant and 
inefficient agents. This is not because 
it has agents who are incompetent, but 
it is in spite of that fact. The real rea- 
son is because the intrinsic value of life 
insurance is so great that sensible peo- 
ple see they need it and will buy it de- 
spite agents who blunder. 

The third fact is that all the great 
companies which have made a rapid ad- 
vancement are those companies which 
have been written by the great agency 
forces. 





RIEHLE USES DISPLAY ADS 





Has Signed Contracts With N. Y. News- 
papers Covering Advertising Inser- 
tions for One Year 
John M. Riehle, manager of one ot 
the large New York agencies of the 
Equitable Life Assurance Society. has 
signed advertising contracts with some 
New York newspapers covering inser- 


tiuns for one year. So far half a dozen 
ads have appeared in the “Times,” the 
“Herald-Tribune” and other papers. It 
is display advertising. 

Mr. .Riehle is one of the few general 
agents who have used display advertis- 
ing to secure agents. The J. C. Mc- 
Namara Organization recently used a 
large sized ad in the New York “Times 
Magazine” section for the same purpose. 
Most insurance agencies, however, make 
use of-the classified columns only. Mr. 
Riehle is of the opinion that advertising 
of this kind, to be successful, must be 
done consistently and over a long pe- 
riod of time. He is a firm believer in 
the power of advertising to produce re- 
sults for~any sort of legitimate enter- 
prise; he also uses direct mail to a con- 
siderable extent. 

The paid-for business of the Riehle 
Agency for January was double that of 
January, 1 Mr. Riehle has set his 
goal for eight and a half millions for 
1927 and feels confident ‘that his or- 
ganization will attain that figure. 








The standard of living is higher now than a few years 


ago. 


Higher living standards bring higher responsibility 
and require proportionate protection. 


It is our business to see that every father carries life 
insurance in proportion to his responsibilities and his 


family’s standard of living. 


The Western and Southern Life Insurance Co. 


HOME OFFICE: CINCINNATI, OHIO 
W. J. WILLIAMS, President 
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THE 
ROSETTA 
STONE 


During the conquest of 
Napoleon, an officer, 
while digging an en- 
trenchment about the 
town of Rosetta, found 
a stone on which was 
an inscription in three 
languages — the 
hieroglyphic, demotic, 
and Greek. The 
Greek was a trans- 
lation of the former 
two. This served as 

a key to the sealed 
chambers of 
hieroglyphic literature 
and laid bare the 
secrets of 

Egyptian antiquity. 


——and 
recently 
Another 
discovery 

of 

similar 
importance 
was made in 
thirty-fourth 


street 
when 


the 

New 
Keane-Patterson 
Agency 


uncovered— 


Organized 


Service 


Massachusett Mutual 


Life Insurance Company 


225 West 34th St., New York City 
Chickering 2383-8 
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No Radical Changes 
By Northwestern Mut’. 


PRESIDENT VAN DYKE ADDRESS 








Will Not Adopt “Modern Popular Ex- 
perimental Departures From 
Standard Insurance Forms 


The Northwestern Mutual Life is go- 
ing to stick by its guns and will not go 
into group insurance and make other 


innovations merely because some other 
companies are doing so. This was em- 
phasized by President Van Dyke in his 
annual report to~ policyholders. Along 
this line Mr. Van Dyke said: 

“The healthy growth and development 
of every life insurance company during 
any given period of years is accurately 
measured by the character and gradual 
increase in volume of its insurance in 
force, coupled with the character and 
gradual increase in volume of its assets. 

“The character of the insurance fur- 
nished by the Northwestern has been 
and is limited to the original purposes 
of its creation. It issues only life in- 
surance. It thereby furnishes protec- 
tion to the insured, his family or his 
business—against the attendant perils 
due to the uncertainties of life and to 
the certainty of death. 

588,000 Policyholders 

“Membership in the Northwestern is 
restricted to a preferred class of physic- 
al, moral and financial risks, selected and 
approved after careful investigation. Be- 
ing a purely mutual organization, our 
members, in number over 588,000 policy- 
holders with an average amount of in- 
surance of $5,619, are entitled to and 
they enjoy equal rights, benefits and 
privileges without discrimination or spe- 
cial favor. 

“Conscious of these facts and mindful 
of its duties and obligations as the cus- 
todian of the trust funds in its care, our 
company has preferred to follow the well 
established path which experience has 
demonstrated to be safe and secure rath- 
er than to be diverted therefrom by the 
alluring temptations of popular novel ex- 
periments or the over-ambition to attain 
mere volume of new business. 

“The Northwestern, by strict adher- 
ence to its fundamental principles, has 
achieved success, including the accom- 
plishment of its purpose to furnish life 
insurance characterized by its unques- 
ticned safety and its extremely favorable 
low net cost. 

“Without serious danger of violence 
to its fundamental principles and conse- 
quent injustice to its present large mem- 
bership the Northwestern is persuaded 
that it cannot safely adopt many of the 
modern popular experimental departures 
from the well established standard forms 
of life insurance. 

The Company’s Ambition 

“The ambition of the Northwestern is 
to continue to keep well in the forefront 
in the onward march of progress by 
availing itself of the experience which 
has contributed to the increasing knowl- 
edge of successful business. The North- 
western has ever been ready and zealous 
to adopt every improvement which may 
be of permanent value to its policyhold- 
ers, present and prospective, provided it 
is assured that such improvement can be 
adopted without detriment to or discrim- 
ination among its members. 

“Life insurance carries with it a duty 
to enlarge the distribution of the bene- 
fits of its business and to educate the 
public in a realization of its needs and 
in the merits of our service. 

“The Northwestern has been and is 
ever conscious of such duty and it will 
continue to be active and energetic in 
its endeavor to spread the service and 
protection which it offers.” 

Some Figures 

The volume of business transacted by 
the company during its entire existence 
of sixty-nine years may be briefly stated 
as follows: 


Payments to Policyholders: 
Death claims ...... 





esee$ 412,577,140.09 


Matured endowments 
DOROE .soccabend secance 
Annuities, etc. 
Dividends 


127,466,586.25 
218,052,771.49 

4,001,069.19 
379,595,969.13 


Total payments to _ policy- 
BONING” Spccccetuececs nese $1,141,693,536.15 
Admitted assets at Dec. 31, 1926 728,766,310.95 


Total amount paid to policy- 
holders or held for them. ..$1,870,459,847.10 
1,616,802,302.26 


Total premiums received...... 





Excess of present assets and 

payments to policyholders 
over premiums received....$ 253,657,544.84 
The business of the company as of the 
close of the year 1926 may be summar- 
ized as follows: : 


Policies in force... 928,857 $3,303,842,471 


$728,766,311 
$728,766,311 





Admitted assets .... 

ere $679,317,921 

Contingency reserve 49,448,390 

Some Increases 

During the single year 1926, the insur- 

ance in force and assets have increased 

as follows: 

Insurance in Force: 


December 31, 1926......$3,303,842,471 
December 31, 1925...... 3,100,756,578 
SROORRE 555. do elee wie $ 203,085,093 6.5% 
Assets: 
December 31, 1926...... $ 728,766,311 
December 31, 1925...... 678,201,510 
ee ey eee $ 50,564,801 7.5% 


“Our volume of new paid for business 
during the year 1926 covers 71,571 poli- 
cies, aggregating new insurance in the 
amount of $336,658,163, which is a 
healthy amount of safe, select, individual 
life insurance,” said President Van Dyke. 

“The mere volume of new business in 
a single year placed upon the books of 
any life insurance company is a delusive 
measure of progress unless due consid- 
eration is given to the character and 
quality of such new business, with par- 
ticular reference to its stability. The 
record of the persistency of the life of 
its policies is a determining factor in 
the measure of their value to any com- 
pany. It is highly satisfactory to be able 
to record that the first year lapses in 
our company have averaged the very 
low rate of approximately seven -and 
one-half per cent. of the insurance paid 





——— 
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THE EUREKA-MARYLAND ASSURANCE CORPORATION | 


BALTIMORE, MARYLAND 
Incorporated 1882 


Issues all modern forms of Life a including Industrial, Ordinary 
roup 
J. C. MAGINNIS, President 











for during the previous year, which is a 
contributing factor’ to the favorable 
growth in our assets. 

“The actual mortality record for 1926 
was 48.37% of the tabular or expected 
mortality, being only slightly less favor- 
able than that of 47.38% for the year 
1925. 

“Of the new insurance paid for during 
the vear 1926, $173,844,443 thereof, being 
51.65% of the total, was upon applica- 
tions of members previously insured in 
the company. 

Assets 

The assets of the company, as of De- 

cember 31, 1926, consist of: 


% 

29,181 farm mortgage loans.$216,416,834 29.70 

495 city mortgage loans.. 102,191,781 14.02 
189,163 policy loans (Avg. 

BONG TD sicincicidesak 107,183,460 14.71 
Premium notes and _ auto- 

a eer 4.543.661 62 
U. S. A. bonds and notes.. 17,942,261. 2.46 
Other covernment and mu- 

micipel BORES — osc. cacescic 68,767,388 9.44 
Reread BORGES..ons.0<006es 162,650,341 22.32 
Public utility bonds........ 17,751,773 2.44 


Real estate (including home 
MEENGD - v évtadldusduaeden sss 
Cash on hand and in banks.. 
Miscellaneous assets: Interest 
and rents due and accrued, 
premiums due and deferred, 
WE cos eakcckca es ceicas os 


3,052,656 42 
3,244,836 44 


25,021,320 
Total admitted assets..... $728,766,311 100.00 


TO PLAN ANNUAL MEETING 

The various standing committees of 
the Association of Agents of the North- 
western Mutual Life will hold a meeting 
at the home’ office on February 14 and 
15 for the purpose of making preliminary 
arrangements for the 1927 annual con- 


3.43 








“vention of the company. 








Connecticut General News 
Hartford, Conn. 





One Sure Way to Keep Clients 


One sure way to keep clients is to sell 
such good protection that they will never hear 


of anything better. 


OA—in other words— 


when you’re selling accident insurance. 


For in case of street accident where other 
contracts pay single indemnity, OA pays 


triple benefits. 


For travel accidents usually 


covered for double indemnity only, OA pays 
triple benefits. Single indemnity for other 


accidents. 


You want to know OA. For outline ad- 
dress the Connecticut General Life Insurance 
Company, Hartford, Conn. 
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George Washington Life 


Insurance Company 
Charleston, W. Va. 


presents opportunity for liberal 
contracts covering definite territory 
with Home Office registry and with 
power of appointment of  sub- 
agents. 

The State of West Virginia, Vir- 
ginia, Ohio, Kentucky, Tennessee, 
South Carolina, North Carolina, 
Georgia, and Michigan. 

ddress: 
ERNEST C. MILAIR 
Vice-President and Secretary 











Phoenix Mutual Makes 
Substantial 1926 Gains 


NEW BUSINESS INCREASED 18% 





Annual Report Shows Company in Most 
Progressive Condition; Has Made 
Rapid Strides in 20 Years 





The annual report of the Phoenix Mu- 
tual shows that the year 1926 was one of 
real progress for the company. Substan- 
tial gains were made in assets, income, 
surplus and a record volume of new 
business. 

In twenty years the company’s income 
has increased from $4,836,721 to $24, 
468,058, while its assets has shown a gain 
of more than 80 millions. In 1906 the 
assets amounted to $21,927,864 and for 
the year just closed amounted to $101, 
327,824. The company has shown one 
of the greatest increases in insurance in 
force of any other company in the state 
of Connecticut. In 1906 the total insur- 
ance in force amounted to $97,583,284 
while that for the year 1926 was $473- 
238,197, showing an increase of about 
$43,000,000. 

In submitting the report President A. 
A. Welch states in part that: 

“While the amount of new insurance 
issued does not by itself measure the 
success of a company, in connection with 


other ratios and accomplishments it may 
be taken as a relative measure. During 
1926 we placed:on our books new insuI- 
ance amounting to more than $70,500,000, 
which is an increase of 18% over the 
1925 issue, and is four times the pel 
centage of increase enjoyed. by all the 
life insurance companies together. 

“Such a record as this has never before 
been made by any life insurance com 
pany and is incontrovertible evidence of 
the practicability of our ideals and of 
the success of our plans for attaining 
them.” 


Printes 
descriy 


H. 
Hart 
of the 
ance C 
chairm 
the W: 
ance C 
a consi 
delity 
cident 
Nation; 
left Lo 
ranking 
ompan 


The ( 
ity, le 
Product: 
n old 

rhe Ch 
55,000,00 
ol. Jot 
Id poli 


a 


Contingency Funds 

In ‘speaking of the contingency. funds 
President Welch states: 

“The contingency funds of a mutual 
life insurance company, which represett! 
the amount of its assets in excess 0 ye 
liabilities required by law or demande 
by insurance departments, are W at 
would be called ‘the surplus’ in most 
ccrporations. 

“These surplus earnings of the cor 
pany by special formulae have been 4? 
portioned to several ‘contingency funds 
to more clearly identify our surplus af 
steady our dividend distribution. Thes 
funds—the surplus—now amount to 

(Continued on page 13) 
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New Industrial Life 
Bill in This State 


AFFECTS SMALLER POLICIES 





Permits Their Writing on Monthly 
Premium Plan; Definition of 
“Industrial Insurance” Given 





B. Roger Wales, Republican of Bing- 
hamton, N. Y., chairman of the Insur- 
ance Committee, introduced in the New 
York Senate a Departmental measure 
prepared after consultation with officers 
of the various industrial life insurance 


companies held recently in the office of- 


Superintendent James A. Beha at Al- 
bany, amending the insurance law so as 
to permit the writing of industrial poli- 
cies on the monthly premium plan: in 
amounts less than $1,000. The bill adds 
new section 83-a, amends sections 8&4, 89, 
91, %, 101, Insurance Law, section 1192 
Penal Law, by defining industrial life in- 
surance to be that form either under 
which premiums are payable weekly or 
payable monthly or oftener provided 
policy is less than $1,000, and “indus- 
trial policy” is printed thereon. Refer- 
ence was had to the Insurance Commit- 
te. The proposed measure has attract- 
ed wide attention in life insurance cir- 
cles and its introduction has been await- 
ed with much interest. 


A Definition 


The following definition of Industrial 
life insurance is given ‘in the bill: 
“Industrial life insurance is hereby de- 
fined to be that form of life insurance, 
either: 

(a) under which the premiums are 

payable weekly, or 

(b) under which the premiums are 
payable monthly or oftener, if the 
face amount of insurance provided in the 
policy is less than one thousand dollars, 
and the words ‘industrial policy’ are 
printed upon the policy as a part of the 
descriptive matter.” : 





H. W. KENDALL, CHAIRMAN 
Harry W. Kendall, formerly president 
of the Fidelity Life & Accident Insur- 
ance Co., of Louisville, had been named 
chairman of the board of directors of 
the Washington Fidelity National Insur- 
ance Co. of Chicago, which represented 
a consolidation of a vear ago of the Fi- 
delity with the Washington Life & Ac- 
cident Insurance Co. and United States 
National Life & Casualty of Chicago. He 
left Louisville at that time and became 
ranking vice-president of the merged 
ompanies. 





C. B. KNIGHT LED 

The C. B. Knight Agency, New York 
ty, led all Union Central agencies in 
Production of amount of new business 
t old policyholders, placing $16,662,260. 
‘he Chicago agenev wrote more than 
85,000,000; and the Cincinnati agencv of 
ol John L.. Shuff paid for $4,000,000 on 
ld policyholders, 











Home Life Insurance Co. 


Some Results in 1926 


A marked increase in the interest rate. 
A favorable death rate. j 


The continuation of the extra dividend declared 


in 1926. 


Insurance in force over $300,000,000. 
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256 Broadway 


New York City 
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UNION LABOR LIFE 


Will Start in March; J. D. Maddrill Will 
Be General Manager; To Write 
Ordinary and Group 
The Union Labor Life is to enter all 
states and begin writing business March 
1. Woodward, Fondiller & Ryan are 
consulting actuaries. J. D. Maddrill has 
been appointed vice-president and gen- 
eral manager and R. B. Robbins, vice- 
president and actuary. Mr. Maddrill 

will take office March 1. 

The company is to write group and or- 
dinary policies. More than $350,000 
capital and $350,000 subscribed surplus 
has now been paid in. © 








WRITES OVER ONE MILLION 

The. Newark branch of the Missouri 
State Life, of which Ernest D. Finch is 
manager, has been writing more than 
$1,000,000 during some months recently. 
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$5,000 or $500,000 


We know what you want. 
cover that want, promptly and"efficiently. 


TRY US 





Our aim is ‘to 








FENSTER- FLEISHMAN AGENCY 


Lester J. Saul, General Manager 
General Agents—Life Department 


THE TRAVELERS INSURANCE COMPANY 


123 William St., New York 


Beekman 2140-4 
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APPOINTS D. R. MASON 

L. A. Cerf, Metropolitan manager of 
the Mutual Benefit, has announced the 
appointment of Dewey R. Mason as 
manager of the brokerage division of the 
Central office territory for the agency. 
Mr. Mason took charge this week of the 
work which includes service to all brok- 
ers and outside agents: of the Mutual 
Benefit, who are located north of 14th 
Street. The territory has been increas- 
ingly productive for the Cerf agency 
during the last several years. Dewey 
R. Mason has been associated with the 
Cerf agency since 1922 when he became 
a supervisor in the Wall Street territory. 
He brings to his new position a varied 
experience in handling a heavy annual 
volume’ of business for a group of large 
brokerage offices in downtown territory. 
His headquarters will be at 45 West 
45th Street, the Central office of the Cerf 
agency. 


WILLIAM A. SEARLES RESIGNS 





Joined National Association In J. W. 
Clegg Regime As Assistant 
To The President 

William A. Searles has resigned from 
the National Association of Life Under- 
writers which he joined during the presi- 
dency of John W. Clegg of Philadelphia. 
His title was assistant to the president. 
While with the National Association he 
traveled all over the country and has 
addressed many associations of life 
underwriters. His principal work was to 
stimulate interest in the association 
movement; to aid in the formation of 
new local associations and to be liaison 
man between the president and the as- 
sociations. Before going with the Na-- 
ticnal Association he was active in trade 
association work. 





APPOINTED GENERAL AGENT 





H. H. McBratney, Well Known Pro- 
ducer, to Head State Mutual Agency 
in ‘Maryland 

Henry H. McBratney, one of the suc- 
cessful producers: of the Hart & Eu- 
bank agency, Aetna Life, has been ap- 
pointed general agent of the State Mu- 
tual Life of “Worcester, Mass. in the 
state of Maryland. He will have his 
headquarters in Baltimore and will as- 
sume his official duties on February 25. 

Mr. McBratney joined Hart & Eubank 
in the Spring of 1925, and, after finish- 
ing their life insurance training course, 
went out in the field as a salesman. That 
year he paid for $255,000 and in 1926 
paid for approximately $600,000 in the 
Aetna Life and $150,000 in outside com- 
panies. In addition, he has written and 
paid for a quarter of a million of group 
insurance since he has been with the 
Aetna. 

He was born in Australia and is 31 
years of age. He received his education 
in East Orange, N. J. He got his first 
business experience in the exporting 
business in New York. He was in the 
transport service of the Government 
during the World War, and, immediately 
after being discharged, he married. 
Later he moved to Louisville, Ky., where 
he was vice-president of the Coal Brok- 
erage Co. of Louisville. He lived five 
years there during which time he ac- 
quired an interest in two coal mines and 
also became president of the company. 
He sold out his interest in these mines 
and came to New York in 1924 to enter 
the insurance business. 





ECKENRODE VISITS FLORIDA 

. A. Eckenrode, general agent in 
Brooklyn for the Penn Mutual Life, will 
leave tomorrow for a two weeks’ vaca- 
tion trip to Florida. He plans to stop at 
Atlanta, Ga., and will proceed to St. 
Petersburg; he will also visit Palm 
Beach, St. Augustine, Jacksonville and 
other points. Mr. Eckenrode has sev- 
eral friends in Florida whom he expects 
to visit. 








SIXTY YEARS OF SERVICE 


to agents and policyholders has builded a record of outstanding achieve 
ments in which every member of the great Equitable Life of Iowa Agency 


Family takes unusual pride. 


At the Sixtieth Anniversary, insurance in force totals $475,000,000 
and 63.7% of all the insurance written in these sixty years is still in force. 
During the past ten years more money has been paid in dividends to pol- 
icyholders than in death losses. The paid-for production was 26.9% more 


in 1926 than in 1925. 


Agents of the Equitable Life of Iowa are loyal, satisfied, happy 
“agents, proud of the company they represent and anxious to carry out 
the company’s program of enduring service. 


EQUITABLE LIFE 








INSURANCE COMPANY 
OF IOWA 


Founded: 1867 


Home Office: Des Moines 
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Your Equipment 
should conform to 
Your Aspirations 














HE great artist brings to his aid a wide As this fact determines preeminence in other 

variety of brushes and pigments for the arts and crafts, so is it consistently vital to 
proper execution and interpretation of his idea. the most successful achievement in life un- 
The expert craftsman in wood, stone or metal derwriting. 
brings to his service innumerable tools and in- Perfect Protection is a modern refinement of 
struments so that he may secure necessary the fundamental idea of life insurance. It is 
refinements in his work. the essential selling equipment of the under- 
No one can reap the fullest benefits from his writer, intent on providing the highest and 
daily activities if he lacks proper and adequate most advanced type of personal protection to 
equipment to support his ideals, ideas, ambi- those he serves. 


tions and convictions. 





A PERFECT PROTECTION ILLUSTRATION 





Accident—$50.00 every week, payable for one day Sickness—$50.00 every week, payable for one day 
or for LIFE if disabled by any accident. or for fifty-two weeks if disabled by any sickness. 
Total Permanent Disability by Accident— 
$3,200.00 every year for LIFE if totally and Old Age—$5,000.00 cash to you at age 65, or 


permanently disabled by accident. No further 

premiums to pay and no deductions from the - 

face of the life policy to offset indemnity so paid. Natural Death—$5,000.00 cash or a substantial 
Total Permanent Disability by Sickness— monthly income to your family should you not 

$3,200.00 for one year if totally and permanently survive the age of 65. 

disabled by sickness and $600.00 each year there- 








after. No further premiums to pay and no de- Death by Accident—$15,000.00 cash or $10,000.00 
ductions from the face of the life policy to offset cash AND a monthly income to your family- 
indemnity so paid. should death result from accident. 





To learn more of Perfect Protection and the strong, progressive institution which has made this 
service possible, write for our little booklet, “Selling Perfect Protection” which gives other basic 
reasons for the widespread public demand which Perfect Protection is meeting day by day. 


[RELIANCE LIFE 


RELIANCE LIFE INSURANCE COMPANY of PITTSBURGH 
Farmers Bank Building, Pittsburgh, Penna. 
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Hanmer and Mellen 
Demand An Apology 


LETTER TO LIFE UNDERWRITERS 





Say That Accusations Before Beha by 
Good Practice Committee Have 
Not Been Sustained 





Following the ruling by Superintend- 
ent Beha that they were not in violation 
of the New York code in changing poli- 
cies to Ordinary Life from Limited Pay- 
ment and Endowment, Messrs. Mellen 
and Hanmer, agents in this city, have 
written a letter to the Life Underwriters’ 
Association of New York, who appeared 
against their methods at a_ hearing in 
the New York Insurance Department, 
asking for a public retraction of accusa- 
tions made against them at this hearing 
by Lawrence Priddy and others of the 
Good Practice Committee. Mr. Mellen 
isa member of the Life Underwriters’ 
Association; Mr. Hanmer is not. 

The Letter 


The letter follows: 

The Life Underwriters’ Association of 
New York: The decision rendered by 
Hon. James A. Beha in the Mellen, Han- 
mer & Co. case is a welcome one, in that 
it clarifies to a considerable degree the 
long-disputed question as to whether it 
is ever ethical in serving a client, to 
change Limited Payment Life or En- 
dowments to Ordinary Life. 

This decision should prove valuable to 
the Life Underwriters’ Association, be- 
cause it will contribute materially to 
making the work of the Business Prac- 
tice Committee of the Association more 
effective—to help the association more 
intelligently to discriminate between 
ethical and unethical practice, and more 
readily to identify and condemn the lat- 
ter, 

Had an attack not been made upon us 
by a committee of the life underwriters’ 
association, and continued after we had 
oflered them full and complete informa- 
tion as to how and why such changes 
as we made were in furtherance of a 
new and unusual arrangement in the 
cients’ behalf, and of no personal inter- 
est to us whatever, such publicity as has 
resulted would not have appeared. 

Since reporters were invited to the 
hearings by the opposition, not by us, 
and since the first public article in the 
public press was made under the cap- 
tion: “Life Agents Start Fight on Twist- 
ers—following the threat expressed—a 
committee of Life Underwriters’ attend- 
td the hearing,” and since the natural 
teaction on the trust companies with 
whom we do business, and upon our cli- 
tnts was to inspire distrust of us as 
tamed individuals, thus summarily haled 
before the commissioner, the duty now 
‘volves upon your association, and par- 
ticularly upon this attack, to publicly re- 
tract your accusations. 
there is not a shadow of evidence that 
tither Mr. Mellen or I have ever been 
guilty by word or act, of anything in- 
mical to the best interest of our client, 
% contrary to the high standard of 
tthics for which the Life Underwriters’ 
Association has always stood. 

e do want to make perfectly plain, 
Cwever, that our fight, if it may be 
called such, was not with the association, 
ut for what we consider our right to 
conduct our business along certain defi- 
ute lines, 

This fight or dispute, or what you 
l, has interested hundreds of insur- 















wil 


ace men; some under the impression 
tht a favorable decision by the commis- 
‘loner would let down the bars for pro- 
mscuous and general attack upon Lim- 
ed Payment Policies, have been quick 
" call us “Kamarad” and assure us of 
“Ir support. 
he is inconceivable to them, as it has 
te to your committee, that we could 
: € carried on this dispute and submit- 
def the matter to the commissioner in 
‘tse of a principle, without having 
ie slightest financial advantage to our- 
“ves in the changing of a policy. 
Or out of the association, we pro- 




















Deny Size Brings High 
Expense Percentage 
DISCUSSES DAILY’S STATEMENT 





Haley Fiske Gives Some Rebuttal Fig- 
ures and Facts; Another 
President Waxes Satirical 





An article in the “Journal of Com- 
merce” a few days ago, headed “Life 
Companies To Face Size Problem,” and 
carrying the statement, “After companies 
reach a certain size the increased ex- 
pense resulting from larger size more 
than offsets the economies gained from 
that larger size so that the time comes 
when it is to the disadvantage of a com- 
pany to continue growing,” attracted 
considerable attention among executives. 
The Eastern Underwriter asked some of 
the leading executives of the large com- 
panies for comment. 


An Interview With Mr. Fiske 


When seen at the offices of the Met- 
ropolitan Life Haley Fiske, president of 
that company, said: 

“In the ‘Journal of Commerce’ an ar- 
ticle appeared on the ‘danger’ of large 
life insurance companies, on the curious 
ground that the larger the company the 
greater the expense. The facts are just 
the opposite of what are set forth in the 
article. The larger the company grows 
the less the expense ratio. The Metro- 
politan reduced its expenses in 1926 in 
the Industrial Department about 234%, 
and in the Ordinary Department nearly 
one-half of 1%. The industrial expense 
ratio is now much below the expense 
ratio assumed in the expense loading for 
the computation of premiums. It is true 
that including Welfare the Industrial ex- 
pense ratio is above the assumed rate, 
but that expense is really offset by re- 
duction in mortality, so that it is not a 
charge upon the policyholder. 

“Moreover, the larger a company the 
more it is enabled to reduce premium 
rates. The Metropolitan has just begun 
the issue of Industrial policies by month- 
ly premiums, which are practically the 
same on the basis of a thousand dollars 
(although Industrial policies are not 
written by the Metropolitan for so large 
an amount) as the premium rates of the 
great Ordinary participating companies; 
and of course the Metropolitan is a par- 
ticipating company. Such a thing has 
never been dreamed of in Industrial in- 
surance. It has been made possible 
through the size to which the Metropoli- 
tan has grown.” 


Another View 


The president of another large com- 
pany asked some questions relative to 
the article in question, said to The East- 
ern Underwriter: 

“Why do you choose to propound your 
difficult questions to the ignorant? 
Where did they find that economic axiom 
that large scale production is decreasing- 
ly expensive. only within limits? And 
where do they keep it when they are 
not using it? My limited education 
compels me to disbelieve it. Let the 
fellow who proclaimed it prove it from 
the records of the large life insurance 
companies; that is the easiest way out.” 





SPENCE MADE GENERAL AGENT 


Eber M. Spence has. been appointed 
general agent for the new agency of the 
New England Mutual Life with head- 
quarters at Decatur, Ill. Mr. Spence has 
been in the life insurance business for 
seven years and has made a splendid 
record as a personal producer. He is a 
former president of the Decatur Life 
Underwriters’ Association. 








pose to work hand in hand with you in 
opposing changes by the unscrupulous 
agents where their personal interest is 
served at a client’s expense, and these 
men who are so quick to call us “Kama- 
rad” will find'us relentless enemies, and 
staunch defenders of the best principles 
of the institution of life insurance. 








THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
ORGANIZED 1850 NON-PARTICIPATING POLICIES ONLY 
Over 70 Years of Service to Policyholders 
Good territory for personal producers, under direct contract. 
HOME OFFICE 


105-107 Fifth Avenue New York City 

















HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATED 1699 


PROTECTS THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from BIRTH to 60 years 


next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from date of issue and 
are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and TOTAL AND 
ENT DISABILITY CLAUSES and DOUBLE INDEMNITY FEATURES, and 

are guaranteed by State Endorsement. 

A HOME LIFE POLICY BRINGS 

PEACE OF MIND TO THE 

MAN WHO LOVES HIS FAMILY 
BASIL S. WALSH, President P. J. CUNNINGHAM, Vice-President 
JOSEPH L. DURKIN, Secret JOHN J GALLAGHER, Treasurer 

DR. E. BRYAN KYLE, Medical Director 

INDEPENDENCE SQUARE PHILADELPHIA, PA. 

















INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
Issues the most liberal forms of ORDINARY Policies from $1,000.00 to $100,000.0u, 
with premiums payable annually, semi-annually or quarterly, and INDUSTRIAL 
Policies up to $1,000.00, with premiums paya w . 
CONDITION ON DECEMBER 31, 1925 


ASSEB cccccdccccccccs Dedskedehnedae sbelenanweedaseusens acdedesedes $46,562,667.40 
DNS bd oct daecasecdecccrcccdsedecscigescccacecotescee eccccccce 39,940,092.25 
Capital and Surplus. ....cccccccccccccccccccccccccccvccs avecceesece - 6,622,575.15 
GN OD Oa oie occ cccdcccécctccosecticceess Crkenteeenews eeee 292,834,191.00 
Payments to Policyholders...,.........--se+eeeseeeees ws eccceee _3,392,156.76 
Total Payments to Policyholders Since Organization..........0..+e0. 39,176,371.91 


BRADFORD H. WALKER, President 

















Write it in the Atna 


Call 
GRAHAM and LUTHER 


Triangle 7560 176 Montague Street 
General Agents Brooklyn and Long Island 


AETNA LIFE INSURANCE COMPANY 


“A POLICY FOR EVERY NEED” 




















SIX MILLIONS ON 
POLICY HOLDERS 


OCTOBER—“POLICY HOLDERS’ MONTH” estab- 
lished a new record. 

OUR TOTAL OF NEW EXAMINED business for the 
month was $21,081,774, of which $6,452,939, or more 
than 30 per cent., was on the lives of policy holders. 

COMPANY PLANS FOR POLICY HOLDER co-opera- 
tion made this possible. 


BANKERS LIFE COMPANY 


GERARD S. NOLLEN, President r 
Established 1879 Des Moines, Iowa 
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E. A. Woods’ Personal Insurance 


(Continued from page 1) 


they do not, to be used for their ex- 
penses when they get married. One 
policy is made payable to Princeton 
University and is in memory of Law- 
rence Woods, brother of E. A. Woods, 
who died recently. Another policy pro- 
tects his subscriptions to the University 
of Pittsburgh. Another protects his 
subscriptions to the Tuberculosis League. 

Mr. Woods. has a sister seventy-five 
years old and for her an annuity is 
provided, reverting to her daughter upon 
her death. Both of Mr. Woods’ chil- 
dren are provided with life incomes pay- 
able monthly. Another interesting type 
of cover provides for $100 Christmas 
presents to his wife and two children 
should he die. These $100 Christmas 
presents will be paid as long as they live. 

The largest personal policy carried by 
Mr. Woods is for $50,000. There are 
several of $25,000 each. He carries 
$530,000 business insurance so that the 
business of the E. A. Woods Co. can 
be perpetuated. Among other arguments 
for business insurance he points out that 
such a policy is most desirable in the 
case of an agency of his type as it will 
keep the organization intact—therefore, 
it is cheap no matter what the cost. 


His One Regret 

In a talk with The Eastern Under- 
writer this week Mr. Woods said: 

“My one regret is that I have not 
more of the high-priced policies.” There 
are certain life income features of all of 
Mr. Woods’ insurance as well as the rest 
of his estate which are thrown into trust 
and the trust company is given wide 
discretion as to the handling of the es- 
tate so as to best meet the needs of his 
wife and children. 


Business Insurance Statement 

Mr. Woods- said to The Eastern 
Underwriter: “When in 1910 we decided 
to carry business insurance on all stock- 
holders we figured carefully as buyers 
what plan to carry it on—term, life, 20 
Payment Life, 20 Year Endowment, etc. 
We came unanimously to the. conclusion 
to carry 20 Payment Life on all regard- 
less of age, because: 

“1. It would all be paid up in twenty 
years; 2. The net cost from almost the 
start until the end would be less; 3. The 
difference in cost was always available 
in the larger cash and loan values; 4. We 
were creating a larger sinking fund an- 
nually, the difference being well in- 
vested; and 5. In twenty years the large1 
cash value might be useful to retire a 
stock interest. 

“The result has proved the great wis: 
dom of our course. The greater cash 
value has proved the wisdom of our in- 
creased investment. At the higher ages 
the larger cost of the 20 Payment stead- 
ily diminished and closely approximated 
the Ordinary Life.” 

Talks at Hart & Eubank Meeting 


The Eastern Underwriter asked Mr. 
Woods for permission to discuss his 
own life insurance after a reporter for 
the paper heard him mention several 
kinds of insurance he personally was 
carrying, the occasion being an address 
he delivered on the great work some of 
the trust companies are doing in push- 
ing insurance, and the wisdom of the 
underwriters of the country standing 


behind the trust companies in this work. 
The talk was given at the trust com- 
pany meeting of Hart & Eubank, gen- 
eral agents of the Aetna Life, at 100 
William Street, on Thursday night of 
last week, more than 600 brokers and 
agents being present, as well as a num- 
ber of general agents. 

Mr. Woods’ talk was illustrated with 
lantern slides and had to do largely with 
illustrations of the manner in which the 
heart of the estate is eaten up through 
taxes, administration expenses and other 
payments after a man dies. He gave 
interesting charts and tables in refer- 
ence to depreciation of estates. Because 
of his familiarity with the Frick estates 
everything he said along that line was 
heard with the closest attention. His 
comments in this direction were in ref- 
erence to the many states which horned 
in on the tax levies and the deprecia- 
tion of stocks and other holdings. 

He said that life insurance was merely 
paying interest against the shrinkage of 
estates. The estate will naturally shrink, 
but insurance will cover the shrinkage 
and more. He said that trust companies 
should handle estates- because they 
have the knowledge of securities and 
are conservative, wise and experienced. 

Sees Little Hope of. Tax Reductions 


Mr. Woods sees little hope of reduc- 
tion in estate taxation of various kinds. 
The principal contention is as to who 
shall collect the tax, and so far as the 
estate is concerned it makes little dif- 
ference whether the money has-to be 
paid to the state or the nation. One 
reason why inheritance and_ similar 
taxes will continue to be collected is 
that the legislators want to pluck the 
goose where there is the least squawk- 
ing and the estate is an easy place to 
do it. A dead man can’t protest. As no 
man likes to have money taken from 
his widow he should protect her as much 
as he can by insurance. Only 2% of 
the insurance in force today is on the 
income plan. 

One of the stories Mr. Woods told 
which drew applause was in reference 
to a conversation he had with a butcher 
who had purchased $100,000 insurance. 
“I wanted $100,000,” he said. “So I 
went out and bought it from an insur- 
ance company.” 

Following the meeting Hugh D. Hart 
and Gerald A. Eubank were hosts at a 
dinner at the Hotel McAlpin to Mr. 
Woods. Among the guests were J. EI- 
liott Hall, Penn Mutual; Graham C. 
Wells,. Provident Mutual; and Harry 
Gardiner, John Hancock. 





26 MILLIONS OF NON-MEDICAL 


The Equitable Life Assurance Society, 
from’ February, 1926, at which time it 
started to write non-medical, to Decem- 
ber 31, 1926, approved for issuance a 
total of $29,062,532 of this insurance. Of 
this amount $26,839,827 was paid for up to 
December 31. 





DROPS SUIT AGAINST COMPANY 

The suit for $5,000 judgment against 
the Pennsylvania Mutual Life, brought 
in Denver by Mrs. Hadley and her son, 
Ernest Claussen; the judgment covering 
an insurance policy on the life of Henry 
C. Claussen, who was found dead under 
peculiar circumstances, was dismissed in 
the district court at Denver, January 24, 
by request of the plaintiffs. 





Springfield, Massachusetts © 





A FIRM FOUNDATION 


With more than three-quarters of a century of success and 
achievement back of it, the Massachusetts Mutual is in a posi- 
tion to progress along lines that have been thoroughly tested. 


This position is made more desirable because of the main- 
tenance of principles and practices of high character which have 
molded the three great divisions of the Company—Home Office, 
Field Force, and Policyholders—into an organization whose 
reputation for stability and fair dealing is universal. 


Joseph C. Behan, Superintendent of Agencies. 
Massachusetts Mutual Life Insurance Company 


Organized 1851 





WOMAN LED EQUITABLE 





Bertha Strauss, Pittsburgh, Paid For 
$600,000 Insurance During January; 
Formerly E. A. Woods’ Secretary 


Miss Bertha Strauss had the distinc- 
tion in January of leading all agents o} 
the Equitable Life Assurance Society, 
men or women. She paid for more than 
$600,000 insurance. 

Miss Strauss was formerly the secre- 
tary of Edward A. Woods. She found 
she could sell insurance and had just as 
much success in writing large policies as 
small ones. 





TWO INVESTMENT BILLS 





Missouri Measures Would Permit Loans 
On Farm Lands And Refer To Real 
Estate Foreclosure Proceedings 


The Committee on Life and Accident 
Insurance of the Missouri House is con- 
sidering two bills introduced by Horage 
G. Beedle of St. Louis, Mo., chairman 
of the committee at the request of repre- 
sentatives of the Kansas City Life In- 
surance Co., the Missouri State Life In- 
surance Co., the International Life In- 
surance Co. and other Missouri life in- 
surance companies. 

The measures are designed to remove 
some of the more drastic restrictions 
now placed upon the investments of life 
insurance companies, placing Missouri 


in line with the more advanced though 
on this subject. 

One of the measures would permit th 
Missouri companies to make loans a 
farm lands and other real estate ¢ 
cured by a first mortgage up to 66 2/3 
of their fair market value. At presen 
the companies are limited to loans up t 
50%. 

The other measure would permit th 
companies to exchange land or othe 
real estate acquired through foreclosur 
proceedings for other real estate, or the 
may in selling such real estate take i 
part payment the stocks or bonds of ay 
corporation or company purchasing th 
land. 





NEW INDUSTRIAL OFFICES 

The John Hancock announced th 
opening of an industrial department o 
the Pacific Coast within- the next ic 
weeks. Offices will probably be locate 
in Los Angeles, Oakland and San Fra 
cisco. The offices will be operated e 
tirely separate from the Ordinary ¢ 
partment. It is expected that Preside 
W. L. Crocker will visit California th 
latter part of March, at which time th 
offices will be opened. 


RATHBONE TO SAIL 


George A. Rathbone, general agent! 
the Equitable Society, Los Angeles, ¥ 
sail on “The Empress of France” * 
morrow for the Mediterranean. 











ing policy is not known. 








LOST POLICY—COMPANY? 


Policyholder—Charles or Charley Scott. Told sister he had paid 
up policy, but policy cannot be found and the company hold- 


Born—February 22, 1877, at Rutan, Greene County, Pa. 
Beneficiary—Simon P. Scott, Father. 

Agent—Wesley Scott, deceased, Waynesburg, Pa. 
Policy for $1,000.00 at about age 18 on 20 Pay Life. 


Please advise 


H. S. Brownlee, Secretary 
Pittsburg Life Underwriters Assn., 
Columbia Bank Bldg., 
Pittsburgh, Pa. 











GUARDIAN 


LIFE 





Established 1860 Under the Laws of the State of New York 





Tel. RECtor 7501 





MANAGERS 


INSURANCE CQ. cto 





HOME OFFICE, 50 UNION SQUARE, NEW YORK CITY 





25 Church St., New York 
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Travelers Announces 
Eight Promotions 


NEW SUPERVISORS IN FIELD 





Men Promoted Are Bloxham, Eglof, De 
Forest, Kuehner, Reber, Moss, 
Knigge; Their Careers 





A series of eight promotions among 
the officials of the agency department 
of the Travelers is announced. 

Daniel J. Bloxham is promoted from 
assistant superintendent of agencies, life, 
accident and group departments to super- 
visor of agency field service for those 
departments, while John H. Eglof, who 
has been agency assistant, casualty lines, 
has been promoted to supervisor of 
agency field service, casualty lines, at 
the home office. John W. De Forest has 
been promoted from agency assistant to 
assistant superintendent of agencies, life 
accident and group departments under 
H. H. Armstrong, superintendent of 
agencies, life, accident and group depart- 
ment, while Gordon V. Kuehner has been 
promoted from associate manager of the 
Chicago branch to assistant superintend- 
ent of agencies, life, accident and group 
departments. 

James S. Reber, Jr., and Floyd E. 
Moss have been promoted from group 
supervisors in the agency department of 
the Home Office to agency assistants in 
the life, accident and group departments. 

Glenn H. Knigge, who has been in the 
agency department in the home office for 
several months, has been promoted to 
group supervisor, while Joseph F. Mur- 
taugh has been made assistant supervisor 
in the agency field service of the casual- 
ty lines. 

Careers of Mr. Bloxham and Mr. Eglof 


Mr. Bloxham was a Travelers agent at 
Ovid, N. Y., in 1914, and was. soon ap- 
pointed special agent. A year later he was 
transferred to Erie where he took charge 
of the branch office under the title of su- 
pervising special agent and was appoint- 
ed manager of that branch on June 1, 
1917, Taking a leave of absence on July 
1, 1918, he went into Y. M. C. A. war 
work and on his return he became an 
agency instructor for the life, accident 
and group departments in the depart- 
ment of instruction and training at the 
home. office. On April 1, 1924, Mr. Blox- 
ham was promoted to assistant superin- 
tendent of agencies, life. accident and 
group departments. Mr. Bloxham is un- 
usually equipped by training and ability 
for his new work. 

Mr. Eglof joined the Travelers in 1919 
a special agent in the Albany branch 
after having been a member of the fac- 
ulty of Rensselaer Polytechnic Institute 
at Troy, N, Y., for ten years. He was 
graduated from that school as a civil 
engineer in 1909 and was immediately 
appointed instructor of mathematics and 
surveying. He was also an assistant en- 
gineer of the water works department 
of Troy. He was soon promoted to as- 




















sistant manager of the Albany branch 
office and in 1921 was brought to the 
home office as assistant agency instruc- 
tor, casualty lines in the department of 
instruction and training. He was made 
instructor in 1923 and in October, 1925, 
became agency assistant with education- 
al duties throughout the field. 

Mr. De Forest joined the Travelers as 
a special agent in the Chicago branch 


office in 1920, and in 1922 came to the © 


home office agency department. His du- 
ties in connection with various branches 
in the north central states and in the 
central provinces of Canada will con- 
tinue as in the past. A Canadian by 
birth, he received his education at Cor- 
nell University, and his first business 
training was in the concrete pile busi- 
ness. In 1918 and 1919 he served with 
the British Army. ; 
Was a Paymaster in Mexico 

Mr. Kuehner was born in Canada, and 
after being graduated from high school 
entered the services of the Canadian Pa- 
cific Railway Company, western Canada, 
and a few years later went to Mexico 
as a paymaster. When the revolution- 
ary disturbances suspended the opera- 
tions of his employer in 1912 he returned 
to Canada with the Consolidated Rubber 
Company, serving with that corporation 
until 1920, except for three years of serv- 
ice with the Canadian army in Europe 
during the World War. Mr. Kuehner 
joined the Travelers as special agent at 
Montreal and in June, 1921, he was trans- 
ferred to the Hartford branch office. A 
year later he became assistant manager 
and on June 1, 1924, he was promoted 
to manager. He went to Chicago on 














SECURITY — 


When the Mutual Benefit was organized in 
1845 there were only a few Life Insurance 
Companies in the United States. Through 
the Wars, Panics and Epidemics of all these 
years, it has always stood safe and secure as 
a foremost disciple of Pure Life Insurance. 


The Mutual Benefit Life Insurance Co. 


Newark, New Jersey 


Organized 1845 





May 1, 1926, during the-illness of Mana- 
ger W. H. Kolb of that city and now 
returns to Hartford in a home office 
position. 

Mr. Reber,. after being graduated from 
college was employed by the Southwest- 
ern Bell "Telephone Company, resigning 
as district manager for that corporation 
in order to enter the army during the 
World War. :He was a captain. He 
joined the Travelers in 1921 as a special 
agent. The next year he was made as- 
sistant manager in the Kansas City 
branch and on February 1, 1926, was 
transferred to the Hartford branch in 
the same capacity. On October 1, 1926, 
he was made group supervisor. 

Mr. Moss, after being graduated from 
high school, engaged in business as salés- 
man and manager for the State Loan 
Co., Cedar Rapids, Iowa, and as a sales-. 
man for a Chicago roofing concern. He 
joined the Travelers as a field assistant 
in the Des Moines branch office in 1920, 
was transferred to the Cedar Rapids 
branch in 1922, and then to the St. Louis 
branch office, where he became assistant 
manager. He was brought to the home 
office on October 15, 1924, as a group 
supervisor. 

After finishing college Mr. Knigge 
served in the navy during the war and 
then became a salesman for the National 
City Co. After acting as manufacturer’s 
agent for one year, and a short experi- 
ence in the real estate business at Los 
Angeles, and as field representative of 
the: United States Chamber of Com- 
merce, he came to the Travelers as field 
assistant of the life, accident and group 

(Continued on Page 32) 





$1,000,000 20 Pay Life 
Upon 15-Year-Old Boy 


SON OF UNDERTAKER CAMPBELL — 








Announced at Testimonial Luncheon to 
Agent Who Wrote Policy; Vash 
Young of Equitable 





Frank Campbell, Jr., a fifteen-year-old 
boy, who has been attending school in 
Riverdale, a suburb of New York, who 
owns motor boats, and who will attend 
Princeton: or Williams College, is now 
the most heavily insured boy in the 
world, an honor formerly held by Jackie 


Coogan, the motion picture star. Young 
Campbell is carrying $1,000,000 insurance, 
twenty-payment life, written in twenty- 
six companies. His father is Frank 
Campbell, the New York undertaker, 
whose advertising in daily newspapers 
some time ago attracted nation-wide at- 
tention. 

This fact was announced in the pres- 
ence of numerous newspaper reporters, 
cameramen and other publicity adjuncts 
at a testimonial luncheon given to Vash 
Young of the Equitable Life Assurance 
Society in 42nd Street, the agent who 
placed the insurance. 

150 Present 


It was a remarkable lunch in a great 
many respects, as it was attended by 150 
persons, many of whom are policyhold- 
ers of Mr. Young and quite a few of 
whom are very well known in this com- 
munity. It was a tribute of affection 
to this agent who was described as hav- 
ing among other qualities that of hu- 
mility. 

The toastmaster was E. V. Peters, of 
the Tubize Co. The speakers were W. 
C. Calkins of Calkins & Holden; John E. 
Gratke, director of the Broadway Asso- 
ciation; Lloyd Bunting, an associate of 
Mr. Young; Phillips Wyman, of Mc- 
Calls Magazine; and Former Executive 
Secretary Jackson of the Advertising 
Club of New York. 

Mr. Young was formerly on the staff 
of the “Atlantic Monthly,” and there 
were quite a number of magazine and 
advertising men present. 

Insurance men present included repre- 
sentatives of the New England Mutual, 
Bankers Life of Iowa, Guardian Life, 
Union Central, John Hancock, Mutual 
Life, New York Life, Travelers, Massa- 
chusetts Mutual, Manhattan Life, Home 
Life, Equitable and Western Union Life. 





HUGH CANNELL’S NEW POST 

Hugh Cannell, since 1912, manager for 
New Brunswick for the Mutual Life As- 
surance Co. of Canada, with headquarters 
at St. John, has been appointed manager 
for the company at Montreal. He has 
held various offices in the St. John As- 
sociation and in 1926 was vice-president 
for New Brunswick for the Dominion 
Association. 
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Pennsylvania 








opment of new agents. 


Provident Mutual 


Life Insurance Company 9f Philadelphia 


Founded 1865 


The Provident has worked out a practical plan 
by which the Home Office, through an Edu- 


cational Supervisor, is assisting in the devel- 
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Increase ..... 


AGAIN—A GAIN 


Progressive methods continued to produce telling results for 


The Lincoln National Life through 1926. 


Paid for Business........... 
The 1925 record was ............ 


Business in force December 31, 1926, $460,499,883 


$126,263,366 
118,402,237 


raid $7,861,129 











(LINK UP(OwitH THE LINCOLN) 









The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 
Lincoln Life Building 


Fort Wayne, Indiana 
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WHY NAME WAS CHANGED 





Statement by President Tiffany of 
Buffalo Life Association, Formerly 
Masonic Life of That City 


At the annual meeting of the Buffalo 
Life Association President Nelson C. 
Tiffany told why the company changed 
its name from the Masonic Life of Buf- 
falo. He said: 

“Effective January 1, 1927, the name 
of the institution was changed from 
Masonic Life Association to Buffalo Life 
Association. This change has received 
practically unanimous commendation 
from policyholders, grand lodge officers 
and the insurance press and _ should 
mean much to the future progress of the 
institution. The action was taken vol- 
untarily out of deference to various Ma- 
sonic laws in some of the states in which 
we are operating which prohibit the use 
of the word Masonic by or its applica- 
tion to any organization not under the 
control of the grand lodge. We have 
no quarrel with any grand lodge over 
this attitude; we think it logical, just 
and proper and while we were founded 
by a grand master during his term of 
office it was not an official act. This 
institution is a business organization and 
must be conducted on strict business 
lines; nevertheless is fraternal and mu- 
tual in its operations to the very core. . 
The institution can continue its services 
to the Masonic fraternity without the 
embarrassment attendant upon the main- 
tenance of the word Masonic in the 
name which in view of the fact that 
our operations have become somewhat 
national in scope accentuated the fact 
that its application had become a mis- 
nomer since we had developed from the 
embryoiic stage of a local benefit society 
serving a local field to that of a na- 
tionally known organization.” 





~~ LIFE TRAINING COURSE 


On Wednesday evening, February 9, 
a Life Insurance training course was 
started at the offices of the Fraser 
Agency of the Connecticut Mutual, 149 
Broadway, New York. This course, 
which will be held once a week continu- 
ously for six weeks, is intended pri- 
marily for the man new to the business 
and for the general insurance man who 
wishes a good fundamental knowledge 
of life insurance. The course will be 
under the direct supervision of Melvin 
J. Sackerman and Charles J. Zimmer- 
man, but the sales demonstrations and 
sales talks will be given by leading pro- 
ducers and supervisors of the agency. 





WRITES ALL MARRIED WOMEN 

In accordance with the ever-increasing 
liberality of the underwriting of policies 
of the Connecticut Mutual, the home of- 
fice has announced that it will now ac- 
cept applications for insurance on mar- 
ried women between the ages of 25 and 
50 inclusive, not in excess of $5,000. The 
former practice of the Connecticut Mu- 
tual was to consider applications for 
married women actively engaged in 
business or professional pursuits and 
also applications for married women in 
possession of sizable estates of their 
own. 





BACHMAN WITH REGAN AGENCY 
The Willard Regan Agency of the 
Connecticut Mutual, located at 100 East 
42nd Street, announces the appointment 
of Joseph L. Bachman as field super- 
visor. Mr. Bachman has had fifteen 
years’ experience in the field as solicit- 
ing agent and assistant general agent 
for the Equitable Life in New York and 
the State Mutual Life. His time will 
be devoted exclusively to the assistance 
of brokers, and agents in the program- 
ing and closing life insurance cases. 





AN OFFER TO OUIMET 
Francis Ouimetj: head of. the New 
England group sales division of the 
Metropolitan..Life,-and formerly a golf 
champion, has - 
turn professional. 


en offered $50,000 to 


L. S. WELCH EXHIBIT 





Well Known Insurance Agent Active At 


The Colonial Life Insurance Company of America 








New Haven Progress Exposition Industrial Life I 
Held Last Week Especially Attractive and Favorable to the Insured. 

Lewis S. Welch, prominent insurance Ordinary Life Policies— 
agent of New Haven, Conn., had an in- = = i es SS containing attractive 
surance exhibit at the New Haven Prog- Give Agents Unusual Money-Making Opportunities 
ress Exposition which was held from Officers 
January 26 to February 5. oo. 5 Yiew ago ere = 2. ccc President . My a oo 

H 


Manufacturers, merchants, public util- ome Office—Jersey City, N. J. 








ity corporations, the public schools, the * a 
Community Chest, Yale University, and 
the City Government united to make this 
Exposition not only one of the largest 
ever held in New England, but unique 
in its purpose and in the variety of its 
exhibits. To pass by all of these ex- 
hibition booths, one must walk more 
than a mile and a quarter. 





New Increased Dividend Scale 
Effective January 1, 1927 


New England Mutual Life Insurance Company 


Boston, Mass. 





D. G. REID ESTATE DEPLETED 

At one time it was reported that the 
wealth of Daniel G. Reid, the picturesque 
“Tin Plate Leader,” amounted to $1,- 
000,000. Upon appraisal at his death it 
was found that he left a net estate of 
$4,068,679. He had $4,283,369 in stocks 
and bonds, $165,000 in real estate, $156,- 
se in cash, and $155,642 in personal ef- 
ects. 


This Company is now in the very 
Forefront on Low Net Cost 



















Building 
A Successful 


Insurance Business 


S UCCESS in any undertaking is based very largely 
upon two-fold confidence—confidence in oneself and 
the confidence of the public. 


In building its organization of field men the Missouri 
State Life has been careful to select men who believe in 
themselves—men who have “ego” without the “e”. It 
almost invariably follows that such men easily win and 
hold public confidence. It is such men who achieve 
success in the insurance business. 


The remarkable growth of this Company, with the record 


of having practically doubled its business in the past five 
years, is due in large measure to the splendid type of 
‘men who represent it. 


We can always use more men of the ’go type. 


A great Company daily growing greater! 


MISSOURI STATE LIFE 
-INSURANCE COMPANY 


M. E. Singleton, President Home Office, Saint Louis 


Life = Accident - Health - Group 
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Practical Suggestions to Helpthe Man With the Rate 
Book Increase His Income and General Efficiency 


Le 


It is simply a plan 
What Is... —a way of doing 
a Family .. something that has 
Budget? to be done. 

You are going to 
spend anyway, and being an intelligent 
human being you might as well exer- 
cise some choice. 

The budget isa plain, practical, every- 
day tool to give us greater value for our 
spending, and make households run more 
smoothly. ay 

The budget implies a family pool and 
puts housekeeping on a business basis. 

The great initial advantage of the bud- 
get is that it demands a look ahead. It 
does not mean a niggardly attitude, but 
more intelligent spending. As a matter 
of fact, it’s a poor budget that can’t be 
made to furnish the wherewithal for a 
regular spree about once in so often. 
The essential thing is that the where- 
withal for the good time should be avail- 
able. It is haphazard spending that 
takes the fun out of life—the not really 
knowing whether you can afford a little 
fun or not. ‘ 

The budget is the key to successful 
home management just as it is to suc- 
cessful business. é 

It takes thought and time, naturally; 
but after all, it is much more interesting 
to spend time in the first place planning 
in our own interest, and telling our 
money where to go, than to puzzle over 
where it has gone when ends fail to 
meet. 

Ends must be made to meet and lap 
over, and this is the first and best busi- 
ness of the budget. If we can’t make 
ends meet, we cannot have a successful 
home or a successful business. There 
must be a proportioning of income to 
expenditure. This requires records and 
comparisons, and that is why we have to 
begin by keeping accounts. We do not 
keep accounts for the sake of having a 
tecord of every cent spent, but because 
we must have a basis from which to 
check and study. 

The budget doesn’t limit our spending. 
It is the income that does that. It is 
the budget’s part to get as much as pos- 
sible of what we need and want inside 
that limit. Tt is the budget that turns 
ceficit info cash balance, and a cash bal- 
ance is casier to look at day in and day 
out, than a continuing nd_ incresing 
deficit, 

Most people don’t know where their 
money coes, 

If they intend to be careful and eco- 
nemical they are content to say, “Well, 
We are not having anything we don’t 
need.” meaning that they do not feel that 
anything can be cut out of their expense; 
pywhen they manage to save something 
stig not with a definite idea of progres- 
i € Improvement and safety of the fam- 
ly. but simply with the idea of spending 
It later on. 

a if they are spending more than is 
retin a eer are going behind | and 
Saale ebt. _ This condition can’t be 
lettings y trying to be economical and 
ed It go at that. It can be correct- 
only by effort directed definitely to 
that end, 
ret 1s where the budget comes in. 

r ae and peace-bringing thing to 
ing ind out just what you are spend- 

what you are spending it for. 





Put it all down cold-bloodedly. That is 
the most difficult part of the whole pro- 
ceeding. Nobody likes to do it, but it 
has to be done. 

The result of this cold-blooded record 
often shows that the spending exceeds 
the income. 

To correct this there is nothing for it 
but to cut down somewhere. But this 
very cutting down, if it is based on a 
study of the record and the conditions, 
will give us more of something else 
rather than deprive us of something we 
really want. 

We learn, once we take the trouble to 
make a picture of our spending, that 
something can be cut out, and easily. 
There is nothing so illuminating as see- 
ing the totals of our spending over a 
month, or several months, or a year. 

The best way to start the budget. 

Estimate what you are spending for 
food, shelter, clothing, operating ex- 
penses (household expenses), life insur- 
ance, savings, development (education, 
vacations, clubs, books, medical atten- 
tion, church, etc.). 

If you don’t get it all inside the income 
on the first apportionment, keep at it 
until this is done. The next step is to 
see how you can arrange it so that some- 
thing will be left over for savings and 
insurance. It is to your advantage to 
have a comfortable savings account 
growing all the time at compound inter- 
est, and there must be insurance pro- 
tection for the family. The amount to 
be set aside for this should be decided 
before you finish your estimate, so that 
your budget will start off on the right 
foot, with something in the insurance 
and savings columns. 

Make it small, if you don’t quite know 
how much. It’s more encouraging to in- 
crease this amount than it is to decrease 
it. Once you get your program going 


safely, you can begin to think about en- - 


dowment insurance, deferred annuities 
and other annuities, etc., for your future 
income. 

It’s the habit of income management 
and saving that counts. You can work 
wtih pennies as well as with dollars. 

The budget is not to be a machine to 
cramp our spending, but a mechanism to 
give us greater satisfaction from our 
earnings and spending. It is a method 
to help in the business of living on what 
be must live on and making the most 
of it. 

It doesn’t matter about the size of the 
salary—The John Hancock Field. 

i: * © 


Reasons for the pop- 


Women ularity of the 2G year 
Favor 20 Year endowment with 
Endowment women are given as 


follows by the Na- 
tional Life of Vermont: 

Women in business favor this policy 
particularly. One reason is that women 
like a positive return for their money, 
in the not too distant future, and twenty 
years will not make them too old to en- 
joy the rewards of their thrift and fru- 
gality. Expert life insurance salesmen 
claim that young girls will buy insurance 
to achieve some specific end—a trip 
abroad, for instance, or an automobile— 
but are not so interested in the thought 

of protecting their old age. In the first 





place, old age seems very far off to a 
young girl; and in the second place, most 
of them expect or hope—as is only right 
and natural—to marry and to rely on a 
husband’s looking after their declining 
years. 

Twenty-year endowment policies for 
small amounts are often taken out by 
members of a senior class in college for 
the benefit of their Alma Mater. 





WRITE OVER MILLION IN 1926 

For the third consecutive year J. L. 
Hall of the Connecticut General Life’s 
Agency wrote over $1,000,000 in new 
insurance during the year. Other agents 
of that company who wrote over 
$1,000,000 during 1926 are: S. F. Smith 
of Cleveland; S. B. Lindsay of Buffalo; 
and C. S. Burke of Boston. Between 
$1,000,000 and $500,000 was written by the 
following agents: J. C. Gorton, D. T. 
Smith, and P. C. Gorton of Hartford; 
J. M. Passner of Stamford; R. S. Rob- 
bins of New York; D. A. Johnston of 
Detroit; R. H. Brown of Bridgeport; T. 
H. Jackson and A. K. Gibson of Phila- 
delphia; M. A. Dewitt of Binghamton; 
A. M. Packer of Minneapolis; A. E. 
Stern of New York and W. W. Garra- 
brant. of Newark. 





LIBERALIZES TERM RULES 
_ The Northwestern National Life will 
in the future grant income total disabil- 
ity and double accidental death benefit 
on straight term insurance. 





Phoenix Mutual Gains 


(Continued from page 6) 


400,000 or more than 5% of our entire 
assets, and were increased during the 
year by $519,899. 

“In the last five years we have in- 
creased our dividend rate four times, the 
last time being in 1926, and while it 
would be possible to make a still further 
increase in the dividend rate this year, 
ycur directors have felt that it was pref- 
erable to add to our contingency funds, 
which are practically the stabilizer of our 
dividend rate and which we desire to 
build up to an amount which will war- 
rant more liberal dividend scales in the 
near future.” 

















TEN MEN 


We have ten new 
territories for ten 
good men under 
real general agents’ 
contracts. 











Address 
The Manhattan Life Ins. Co. 


66 BROADWAY, NEW YORK 
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HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
PRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Denver Des Moines 











CANADA BREAKS LIFE RECORDS 

The sales of ordinary life insurance in 
Canada for the year just closed exceed 
all previous records, with $471,649,000 
paid over during the year. This shows 
an increase of 11% over 1925, according 
to a report to the Department of Com- 
merce from J. Bartlett Richards, assist- 
ant trade commissioner at Toronto. The 
full sales during December 1926 amount- 
ed to $47,366,000, an increase of 6% over 
June, 1926, which had held the previous 
high record, and an increase of 13% over 
December, 1925. All provinces shared in 
the 11% increase, Saskatchewan leading 
with 22% gain over 1925. 





Senator Isaac Miller Hamilton, presi- 
dent of the Federal Life, who has been 
fighting pneumonia, is in a very much 
improved health. His daughter Marion 
has returned to Vassar College after 
having been at his bedside. 











satisfaction in so doing. 


limits 10 to 70. 


34 Nassau Street 


You Who Seek Opportunity 


Opportunity exists always for those who seek 
success and satisfaction in life insurance field work. 


. During 84 years the first American legal reserve 
mutual life insurance company has been served and 
built to greatness by men who found both success and 


This company writes all standard forms of insur- 
ance and annuities on both men and women. Age 


Those who contemplate life insurance 
field work are invited to apply to 


The Mutual Life Insurance Company 
_of New York 


New York, N. Y. 
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THE EASTERN 
UNDERWRITER 
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SUMNER RHOADES 

The problem of who shall be elected 
of the new Eastern Under- 
writers’ Association, which is expected to 
standardize and make more efficient the 
business of fire insurance in this section 
of the country, at least, has been solved 
in the naming of Sumner Rhoades. The 
committee responsible for the selection 
could not have made a choice which 
would have given more satisfaction. At 
the time fire insurance rating in this 
state was concentrated under one admin- 
istration and supervision, Mr. Rhoades 
was put in charge. It is not an easy 
job to fill satisfactorily as men who can 
successfully handle the three contacts of 
public, state and company are scarce. 
Possessing rare diplomatic and executive 
abilities as well as the background of 
rating science Mr. Rhoades has also an- 
other quality which commends him—pa- 
tience. He could not well fail and he 
did not fail. His new post is a promo- 
tion given to him by the leaders in the 
business to which he has devoted his life. 

And speaking of these organization 
chief executives it is as difficult to find 
good ones in insurance as it is outside 
and that despite the large sized army 
of insurance men and the diversification 
of talents in the business. Positions of 
this nature paying high salaries are 
going begging at the present time in at 
least three of the great divisions of in- 
surance. The jobs are there; the men 
are hiding under a bushel. There are 
lots of specialists, but few all around 
men with vision, force, character, de- 
cision, courage and tact. The hunt for 
men of this type and the rewards being 
offered for such talent again indicate that 
insurance is a career which should at- 
tract the best as tHey will find their 
efforts worth while. 


manager 





ANTI-SHINGLE BILL 

Despite action of the state firemen’s 
organization in advocating an anti- 
shingle law in Michigan at a recent con- 
ference with Governor Fred W. Green, 
no such law will be passed without a 
struggle, lumber interests of the state 
forecast through expression of opinion 
at the convention there of the Michigan 
Retail Lumber Dealers’ Association. 
Delegates attending the meeting prom- 
ised to use every effort to pledge their 
<i legislators to vote against any such 
ill. 


MELLEN-HANMER ECHOES 





No Apology From President of Life 
Underwriters; J. Elliott Hall Issues 
Statement, Too 


President Collins, Life Underwriter’ 
Association of New York, does not be- 
lieve the association should make an 
apology to Mellen-Hanmer & Co. be- 
cause of its opposition to the policy- 
changing practices of those agents. In 
response to a letter written to the as- 
sociation by Mellen-Hanmer & Co. Mr. 
Collins said in part: 

“Let me say that I, personally, do not agree 
with you that the recent decision referred to 
vindicates you as to the ethics of your methods. 
That decision acquits you of violation of a spe- 
cific statute. But, in sharp contrast, the state- 
ment of what ought to be done in policy chang- 
ing is exactly that which you have not done. 
What you consider a vindication is therefore 
in my eyes a reproof.” 

J. Elliott Hall, general agent of the 
Penn Mutual, sent a statement to the 
newspapers about the Mellen-Hanmer 
plan setting forth his attitude thereto, 
in which he says in part: 

“T am opposed to the Mellon-Hanmer plan as 
a sales method. 

“T am a vice-president of the New York Life 
Underwriters’ Association and stand with the 
association in its opposition to the promiscu- 
ous solicitation of the life insurance by chang- 
ing policies, wherein it may work to the dis- 
advantage of life insurance policyholders.” 





J. M. LAIRD A’ VICE PRESIDENT 





Walter I. King Also Promoted by Con- 
necticut General; Will Be Secre- 
tary; Their Careers 


The Connecticut General has made 
John M. Laird vice-president and Wal- 
ter I. King, secretary. A graduate of 
the University of Ontario, Mr. Laird, 
after being with the London Life. joined 
the actuarial department of the Connec- 
ticut General in 1910;*became assistant 
actuary in 1913, actuary in 1917 and sec- 
retary in 1924. 

Mr. King is a graduate of Yale. He 
went into the actuarial department of 
the Travelers, then was actuary of the 
Columbian National and in 1919 resigned 
from the latter company to take charge 
of the group division of the Connecticut 
General, becoming also secretary of the 
group department. 





150 FRIENDS FETE N. W. MULLER 





Assistant Manager, State Insurance 
Fund, Given a Surprise Party on 


His 50th Birthday 


One of the most remarkable tributes 
ever paid to an insurance man was the 
dinner given at the Hotel Astor on 
Monday evening to Nicholas W. Muller, 
assistant manager of the State Insurance 
Fund, when a hundred and fifty of his 
friends dined him and toasted him on 
his reaching the fiftieth anniversary of 
his birth. The affair was a complete 
surprise to Mr. Muller. 

The toastmaster was Bayard § P. 
Holmes of the Hooper-Holmes Bureau. 
Superintendent of Insurance Beha, 
among those present, spoke in glowing 
terms of Mr. Muller’s private life, of his 
ability as an insurance man, of his stand- 
ing as a citizen and of his fervent pa- 
triotism, especially displayed during the 
world war when he was a captain in the 
69th Regiment. 

Other speakers whe made felicitous 
remarks were: Chauncey S. S. Miller, 
advertising manager, North British & 
Mercantile; Former Industrial Commis- 
sioner H. D. Sayer, and Brig. Gen. A. B. 
Bridgman. Former Governor C. S. 
Whitman, who was unable to be pres- 
ent, sent a very fine letter of apprecia- 
tion. 

Mr. Muller was presented with a radio 
set by his admirers on which was an en- 
graved description of the event. 





BRUCE BARTON TO SPEAK 


Bruce Barton, the well known author, 
will address the policyholders of the 
Phoenix Mutual at ‘“Policyholders’ 
Night” exercises which will be held next 
Monday evening at the company’s as- 
sembly rooms in Hartford. About 3,000 
policyholders residing in Hartford have 
been invited to—attend. 
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William J. Graham and Daughter, Mary . 

William J. Graham, second vice-president of the Equitable Life Assurance 
Society, who is in fine humor these ‘days over the group record of the Equitable 
Society last year, when it paid for $207,000,000 and led all companies in percentage 
of gain over 1925, its gain percentage being 34%, is shown in this picture with his ii 
daughter, Mary, on Riverside Drive in New York. Among the big groups placed C 
by the Equitable Society last year were the United States Rubber and the Loose- oa 
Wyles Biscuit Company. a the 

Edward A. Woods of Pittsburgh led everybody in group production for last Fi 
year with $84,541,216. Other Equitable offices which wrote $5,000,000 or more m ay 
group last year are: A. E. Patterson, Chicago, $11,614,601; Herman Moss, Cleve this 
land, $11,496,580; A. M. Embry, Kansas City, $10,340,850; Henry J. Powell, Ci- a 
cinnati-Louisville, $8,358,900; Frank L. Jones, Indianapolis, $5,226,656, and W. W. Pi 
Klingman, St. Paul, $5,019,900. Among the personal producers M. J. Donnelly of on 
Pittsburgh produced $37,536,957; William M. Duff, Pittsburgh, $23,316,423; M. Lee of { 
Alberts, Chicago, $13,452,725, and Edwin D. White, San Francisco, $5,602,125. * Org 
the Equitable Managers’ meeting this week Howard B. Kelly, group supervisor 0 on 
the Middle Western territory, handed Vice-President Graham a group application org: 
of $2,000,000 for employes of the First National Bank & Trust Company, ¢ hicago. role 

Among those who spoke at the Equitable managers’ convention this week was then 
Superintendent of Insurance Beha of the New York Department. take 

—_ to i 
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DR. S. S. HUEBNER TALKS Walter Carter, former United States ay 

At the life underwriters dinner on general attorney of the Royal and ue mat 
Wednesday night Dr. Huebner, deputy manager of the company '" m sure 
U. of P., talked to 850 people, advising ¢Ppool, is here on a visit to the Unite Rhe 
the agents to talk more about benefits States head office. date 
which those taking out policies would M 
receive. VISITS NEW YORK OFFICE mn 

A. Gordon Ramsey, superintendent © raie 

M. A. FREEDY CONFIRMED the Canada Life, was in town last rs “ 

The appointment of Milton A. Freedy urday to meet his family arriving 0” v4 cus, 
of Wisconsin as insurance commissioner S.S. La France from England. He le 190) 
of that state has been approved with- ‘a visit to Manager Herbert A. Jones Sta 
out opposition by the state Senate. His the New York office. Ih 
appointment runs until June 30, 1931. Nor 

WOMAN FIRE MARSHAL first 
J. W. BRYANT RETURNS TO DESK Since the dismissal by the Gov: nore Ney 

Joseph W. Bryant, Virginia special Oklahoma of John Connally from ! or 
agent for the Philadelphia Fire office of fire marshall, Oklahoma 's pre ie 
Marine, has returned to his desk after ably the first state in the union to have st 
an -illness which confined him to his a woman fire marshal, Mrs. Nola Lan Ire 


home. 









ders, formerly assistant to Mr. Connaly: 
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Sumner Rhoades Made 
Manager of the E. U. A. 


CHOICE IS A POPULAR ONE 





New Manager At Present Secretary of 
N. Y. Fire Rating Body; Has Had 
Long Experience 





Sumner Rhoades, secretary of the New 
York Fire Insurance Rating Organiza- 
tion, and, aside from -that one of the 
most popular fire insurance men in.com- 
pany and agency circles, was elected 
manager of the Eastern Underwriters’ 
Association on Tuesday at a meeting in 
New York of the committee selected to 
appoint a manager. Mr. Rhoades will 
take over the duties of his new position 
after a successor has been selected for 
his present job. The New York head- 
quarters of the Eastern Underwriters 





SUMNER RHOADES 


Association are at 135 William street. 
Choosing a manager for the E. U. A. 
Was no eaSy task for the committee but 
their ultimate selection meets with evi- 
cent approval in all circles. Mr. Rhoades 
is the right man for the task of placing 
this new and large organization of fire 
surance companies on his feet by vir- 
tue of his ability, past experience and 
Personality. It so happened that as head 
of the New York Fire Insurance Rating 
Organization Mr. Rhoades was called 
Upon at the outset of the movement to 
organize the E. U. A. to play a leading 
tole in the campaign. The E. U. A. 
Mcvement was the outcome of steps 
taken within the New York organization 
to Investigate up-state conditions. With 
this background, dating over a period of 
4 year and one-half, together with his 
many years of experience as a fire in- 
surance organization executive, Mr. 
Rhoades loomed up as the logical’ candi- 
date for this important appointment. 
unt Rhoades is a native of New York 
we although he resides today in 
Ontclair, N. J. He was born and 
taised in Syracuse, N. Y., and received 
a bachelor of science degree from Syra- 
b University in 1902. From 1903 until 
State vas an inspector for the Middle 
ates Inspection Bureau. 
In 197 Mr. Rhoades went with the 
sd Assurance as a special agent, 
re 4 New York state and then in 
a -ngland. He remained with the 
pr sid until 1922, when he became 
‘ Ctary of the Eastern Union. In 1923 
: came secretary of the New York 
€ Insurance Rating Organization. 


Insurance Men Host To 
Shepherd Of “Colliers” 


TALKS OF RULERS HE HAS MET 





Sees European Hand In Mexico’s Af- 
fairs; “Divine Right of Kings” No 
Longer Recognized 


William G. Shepherd of “Collier’s 
Weekly,” who has been called the best 
“human interest writer on the maga- 
zines”; who during the war was a cor- 
respondent in both the armies of the 
Allies and the Central Powers at vari- 
ous times and who was with Huerta and 
Madero in Mexico, was a luncheon guest 
of insurance men at the Drug & Chem- 
ical Club one day last week. He gave 
a bird’s-eye view of world events. 

Of Mexico he said that every time 
the caldron steamed the diplomatic 
corps of the world wondered what was 
behind the situation, and sometimes the 
hand of international financiers were 
seen pulling the wires. At the time of 
the landing of American troops in Vera 
Cruz Mr. Shepherd saw warships of 
many nations there and the statement 
was uttered by such a prominent diplo- 
mat as Thomas Nelson Page, then at 
Rome: “Strange; and how did they all 
happen to be there at that time?” 

Mexico owes money to many nations 
and the Vera Cruz event looked like a 
debt collecting expedition. Mr. Shep- 
herd did not pretend to know what was 
behind the present situation, but he was 
convinced it was something other than 
religion. 

The Kingship Business 

The “Collier’s” correspondent dis- 
cussed the administration of the various 
European powers, including the rise of 
the dictator in so many countries. Once 
while in Switzerland he interviewed the 
former King of Greece. 

“How is the Kingship business going, 
your majesty?” was a question he asked. 
The King said it was not going so well. 
Mr. Shepherd then asked him if he be- 
lieved in the divine right of kings and 
if other rulers he knew held such a 
belief. 

“The King told me that he did not 
hold such a belief. ‘I know all the mem- 
bers of the present and deposed reign- 
ing families of Europe,’ he said, ‘and 
the only ones who believed in the di- 
vine right of kings are no longer on 
their thrones. They were the Czar of 
Russia, Emperor of Germany and Em- 
peror of Austria.’” 

After discussing the impression made 
upon him in Petrograd when he heard 
Lenin speak, Mr. Shepherd said: 

“He painted a picture of a beautiful 
world which was his idea of Bolshevism. 
Unfortunately, for Russia, the idealism 
and the reality are far apart, but in this 
country the working men are really 
achieving through capitalization the aims 























oY 
Who Owns 


(The Packard Motor Car Company) 


In the early days of the automobile business 
someone asked Mr. Packard a difficult question. 
The automobile manufacturer replied, “Ask the 


man who owns one.” 
best argument. 


A satisfied owner was his 


\YV 


There is much to be said of good reputation. 
In fire insurance it is only necessary to ask the 
man who is insured in The Home of New York 
or to ask the agent who is its representative. 


THE HOME 


which have not materialized for Russia 
through socialism. Our workingmen 
have luxuries which former generations 
knew nothing about. One factor in aid- 
ing them to live as they do and to pos- 
sess so many things which would or- 
dinarily be only in possession of the 
rich is the system of instalment buying, 
the so much down and so much a week. 
Formerly, the manufacturers and other 


Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 
‘United States Fire Branch: 45 John Street, New York 


J. A. KELSEY, General Agent ...... ... GEORGE Z. DAY, Asst General Agent 


U. S. Statement December 31, 1925 


ASSETS . . . 
PREMIUM RESERVE 
OTHER LIABILITIES 
NET SURPLUS : 


$7,400,761.92 
° 1,799,563.19 

763,725.88 
4,837,472.85 





INSURANCE 
COMPANY 





NEW YORK 


capitalists found credit through estab- 
lishing banks. Then the distributors got 
their credits through warehouse receipts 
and other channels; and now: the buy- 
ers are getting credit through the in- 
stalment system.” 
Those Present 

Among those at the lunch were Hart 
Darlington, United States manager Nor- 
wich Union Fire; Spencer Welton, pres- 
ident New York Indemnity; Vincent A. 
Cullen, vice-president Fidelity & De- 
posit; William J. Graham, vice-president 
Equitable; Dr. Griffin M. Lovelace, vice- 
president New York Life; H. P. Jack- 
son, president Norwich Union Indemn- 
ity; W. W. Ellis, president Insurance 
‘Advertising Conference; Walter H. Ben- 
net, secretary National Association of 
Insurance Agents; W. E. Mallalieu, 
manager National Board of Fire Under- 
writers; E. W. Allen, assistant to presi- 
dents National Surety and New York In- 
demnity; E. D. Livingston, Surety; also 
Sumner Rhoades, New York Fire Rating 
Organization; Montgomery Clark, vice- 
president Hanover. 


WITH R. W. CHERRY, INC. 
Calvin Van Saun has resigned from 
Jones & Whitlock and joined the office 
of Robert W. Cherry, Inc. marine 
underwriters. 
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Chicago 





























Interior View 


What the new quarters of the Insur- 
ance Club of Chicago look like—they are 
to be located in the Great Northern 
Hotel—is printed herewith. The club 
has a membership campaign under way. 

A promotion .committee, headed by H. 
W. Chesley, of the Union, is hard at 
work, and its members are reporting 
daily to their captains. Already more 
than one-third of the required number 
of memberships have been secured, and 
it is hoped to complete the quota by the 
end of the month. As soon as this is in 
sight the hotel people will begin mak- 
ing the necessary changes in the pro- 
posed quarters, their intention being to 
expend nearly $5,000 in new furniture 
and equipment for the club. One cas- 


of Chicago Insurance Club 


ualty man brought in twenty applications 
on one day’s work last week. 

The Illinois field men are to be cir- 
cularized on the advantages of non-resi- 
dent membership. This costs $7.50 a 
year, with an initiation fee of $3.75. This 
will enable them to make the club their 
headquarters and to secure the 50 cents 
a day discount in room rents offered by 
the Great Northern to members of the 
club. The extension of the social fea- 
tures means no diminution of interest 
and activity in its important educational 
work. On the contrary, with an in- 
creased budget and much larger mem- 
bership, this work is to be expanded, 
and a material increase in the number 
of attendance on the fire and casualty 
classes is expected, as ‘club members get 
a discount on tuition rates. 








AGENCY COST MEETING 





National Association to Send Question- 
naires to All Its Members; Expert 
Accountants Aiding 

The Better Business Methods Commit- 
tee of the National Association of In- 
surance Agents, of which W. Eugene 
Harrington of Atlanta, Ga., is chairman, 
is preparing a questionnaire to be sent 
to all members of the National Associa- 
tion asking them detailed data about 
agency expenses. The purpose of this 
campaign is to ascertain the average 
costs of conducting agencies of different 
sizes and then to disseminate this infor- 
mation to all agents so that they can see 
quickly whether their expenses are above 
or below the average for other agencies 
in their section of the country and for 
agencies writing essentially the same 
volume of premiums. 

When the Better Business Methods 
Committee meets early in March in New 
York with representatives from various 
fire and casualty company and agency 
organizations it is planned to have sev- 
eral expert insurance company account- 
ants tackle this problem of economy in 
agency administrative costs and to work 
out practical budgets to guide local 
agencies in their expenditures. This 
whole experiment is having the support 
of companies and agencies in the fire and 
casualty fieids and should be productive 
of valuable information and assistance 
to agencies-all over the country. 


AETNA FIRE MEETING 





M. B. Brainard Resigns As a Director; 
W. R. McCain and J. R. Stewart 
Promoted by Directors 

Morgan B. Brainard, president of the 
Aetna Life and Affiliated Companies, re- 
signed last week as a director of the 
Aetna (fire) of Hartford, after having 
served several terms. He was succeeded 
at the annual meeting of the company 
by Arthur P. Day, vice-chairman of the 
board of the MHartford-Connecticut 
Trust Co. Last year the Aetna Life sold 
nearly all of its stock of the Aetna Fire. 

In discussing fire insurance conditions 
President Ives of the Aetna expressed 
the belief that through the Eastern 
Underwriters Association better condi- 
tions would develop in the East. He 
also said, going into the past, that the 
Florida hurricane had cost the company 
abcut $1,000,000. Two officers were ad- 
vanced at the election of officers. Sec- 
retary W. R. McCain was elected vice- 
president and secretary and Assistant 
Secretary J. R. Stewart was elected sec- 
retary. Mr. McCain, who is a lawyer 
and a native of Arkansas and joined the 
Aetna in 1911, went to Hartford in 1919 
as assistant secretary and became secre- 
tary in 1923. Mr. Stewart comes from 
Canada where he started in insurance 
in 1904 and joined the Aetna in 1912. 
When he was transferred to the home 
office in 1923 he became assistant secre- 
tary. 


C. A. Ludlum Writes On 
Windstorm Disasters 


TELLS OF MANY BAD STORMS 








Vice-President of Home Points Out How 
Few Sections Are Immune From 
Infrequent Calamities 





Catastrophes and disasters caused by 
fires and windstorms are no respecters of 
districts or persons. No one section is 
absolutely immune from such dangers al- 
though certain areas are more susceptible 
than others. Vice-President Clarance A. 
Ludlum of the Home, has written an ar- 
ticle for a recent issue of “The Industrial 
Digest” in which he points out how some 
disaster, large or small, will suddenly and 
without warning hit some section of the 
country heretofore untouched, and pos- 
sibly not revisit that spot for another long 
period of time. Basing his article on the 
heroic work of the insurance business in 
aiding Florida after the terrible hurricane 
there last year, Mr. Ludlum continued 
with a discussion of the experience of in- 
surance companies in coping with disas- 
ters in general. His article follows in 
part: 

Here if ever is an example of apparent 
disregard for a known danger.. The 
greater amounts of windstorm insurance 
were on property along the East Coast. 
Most of these buildings of recent con- 
struction were financed by Northern con- 
cerns, who required without exception 
that windstorm coverage be carried. But 
the individual local property owner, who 
should know better than anyone else 
what hurricanes have done and can do 
to the Florida coast, went with little or 
no windstorm insurance. 

Windstorm insurance is a comparative- 
ly old form of indemnity. As early as 
1865 companies began issuing tornado 
policies, but it was not. until 1880 that 
the business assumed any considerable 
magnitude. Windstorm insurance began 
in a somewhat experimental way. There 
was quite a wide variance in rates, which 
were later standardized. In the early 
forms of contract, claims were excluded 
for losses under a given sum running 
from $10 to $50. This limitation is still 
placed on the present policy in some lo- 
calities. 

It might be well at this point to call 
attention to some of the mort important 
conditions in a windstorm policy which 
should be thoroughly understood by the 
buyer of insurance. 


Conditions of Windstorm Covers 


Often heavy windstorms are accom- 
panied by hail. Unless this provision is 
taken care of by the inclusion of a hail 
endorsement on the windstorm policy 
any damage caused by hail, whether 
driven by wind or not, is specifically 
excluded as windstorm damage. 

When property is insured against 
windstorm and through actual breach of 
the roof or walls of the building by the 
direct action of the wind there follows 
loss or damage from water entering the 
premises thus exposed, such actual dam- 
age as may be caused to the interior of 
the building may be considered a liability 
under the windstorm policy. 

A windstorm policy is in truth what its 

name implies and should not be con- 
strued as covering damage from other 
causes directly or indirectly resulting 
unless specific provision is made in the 
policy contract. 
_ The ever-widening experience of the 
insurance companies is constantly shat- 
tering the theory that any place is or 
can be immune from attack by tornado 
or windstorm. Since 1884 the“ Middle 
West has been visited by no less than 
sixteen destructive tornadoes causing 
thousands of deaths and property loss to 
the extent of millions of dollars. 

The records of Colonel John P. Finley, 
weather expert, show a total of 124 tor- 
nadoes in the United States in 1924 
causing a property loss of approximately 
$29,875,000. Kansas was invaded by sev- 
enteen storms. Georgia was a close sec- 


ond with twelve, one more than Ala- 


bama, the third State. Taking the coun- 
try as a whole, April, May and June 
were the months of the hardest blows. 

That windstorms are not confined to 
any particular section of the country has 
been proven time after time. At Bos- 
ton on June 12, 1922, rain, hail, and wind 
did $1,000,000 damage. On July 17, 1924 
a similar storm took place at Fitchburg, 
Mass. Another raised havoc in the re- 
gion of Cape Cod. In West Dennis, 
Mass., an uprooted tree fell upon a Ford 
sedan while the driver was at the wheel, 
driving the wheels of the car into the 
ground up to the hubs. The driver es- 
caped injury. 

Outside the Tornado Belt 

A tornado which swept over Georgia, 
North and South Carolina, Alabama, Ar- 
kansas, and Louisiana, during the last 
day of April and the first days of May, 
resulted in 113 deaths, 500 injured and 
$10,000,000 property damage. Marshville 
and Charlotte, North Carolina, were hard 
hit. 

Sioux Falls, South Dakota, was. the 
center of another windstorm on June 14, 
1924. ; 

Outside of what is popularly known as 
the tornado belt—parts of the Middle 
West and along the Gulf Coast—great 
losses have been suffered. On June 2 
1924, a storm of great severity swept 
across Lake Erie, striking Lorain, Ohio, 
with its full force. Property losses at 
Lorain reached $13,000,000. Losses at 
Galesburg, Ill, were also heavy. 

Many lesser winds occur in every sec- 
tion of the country and cause minor 
losses which, taken together, amount to 
large sums. 5 

In 1924 the stock fire insurance com- 
panies doing business in the United 
States paid $12,819,827 in windstorm 
losses and last year they paid $13,239,033. 

It is at such times of stress that in- 
surance is able to prove its worth to the 
insuring public. Review some of the 
great conflagrations which have in the 
past been a test of fire to the insurance 
ccempanies. 

In a century of fire insurance from 
1826 to 1926 there was an average of 
about one conflagration for each year, 
the property loss ranging anywhere from 


$1,000,000 to $400,000,000. 


25 YEARS IN THE FIELD 

Colonel George B. Jennings, state 
agent for the Royal in Virginia with 
Richmond headquarters, will round out 
twenty-five years of continuous service 
with that company in the field this yeat. 
For the first three years, he covered 
South Carolina, Georgia and Florida 
Since then, he has been looking after 
Virginia territory. In a letter to agents 
in the field which he is sending out, he 
says in part: “You have heard of pres 
dents: of insurance. companies and some 
times managers completing a term 0! 
twenty-five years with certain compa 
nies, but how many times have yo 
heard of a state or special agent wh? 
was so constituted as to remain in suc 
a position for this length of time? Well 
if I live and nothing happens, I wil 
have served the Royal that length ° 
time when the present year comes ! 
an end.” 


TO MERGE AGENCIES 


Consolidation of the Petersburg Sa 
ings & Trust Co. and the Americal 
Bank & Trust Co. of Petersburg, V& 
both of which maintain insurance, 
partments, was scheduled to be «atifie 
this week by stockholders. of the two !™ 
stitutions. The two companies will 
merged under the name of the eters 
burg Savings & American Trust Co, 
with Samuel W. Zimmer, head of the 
Petersburg Savings & Trust, as pres, 
dent. Mr. Zimmer is also presi‘ent © 
the Fire & Casualty Petersburg Insu™ 
ance Co.. It is understood that the ™ 
surance department of the Petersbuts 
Savings & Trust will absorb the insu™ 
ance department of the other institution 
and will continue to operate; under si 
agency name of the Petersburg Insut 
ance Co., Inc. 
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HY do we discuss the “Penalty” of the assured’s 


dale contribution toward a loss under the co-insurance 
re clause when there is insufficient insurance? 

wept , e 

hi Under the eighty per cent co-insurance clause. the 
+1 assured agrees to maintain insurance for eight-tenths of 
ines the value of his property to collect his whole loss, not 
nt to & 


exceeding the amount of insurance. 








ion. 

7 If the property be entirely destroyed while only 

ae eight-tenths insured, the claimant bears two-tenths of 

o the ° ° ° 

th this loss because he elected to carry that portion of his 

n the ° eer Se 5 ° 

rane risk. This is true whether or not the policy contains a 

fre co-insurance clause. 

Fron When the policy is purchased with an agreement 
| to insure eighty per cent of the value and the 

tt property is only four-tenths insured, there should be no 

t ° ° 

a’ | thought that the insurance company penalizes the 

ye claimant when it pays four-eighths of the loss up to the 

lord face of the policy. 

at Rather has the assured elected to insure only part 

‘om | of his loss and his failure to collect in full should not be 

ee | viewed as a penalty imposed by the insurance company. 

i | 
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N. J. Companies And 
Agents State Views 


STORIES .IN THE DAILY PRESS 





Commission Disputes With E. U. A. At- 
tracting Wide Attention; Hoadley 
Speaks for Companies 





The New Jersey fire insurance com- 
mission dispute, in which the local agents 
are demanding more than the 20% flat 
and the 10% contingent extra for Hud- 
son, Essex and Camden counties offered 
them by the Eastern Underwriters Asso- 
ciation, is now being aired in the daily 
newspapers of Newark and other cen- 
ters. The agents of Newark, represented 
by a committee composed of Frank B. 
Heller, William S. Naulty and Thomas 
C. Moffatt, are working to effect a com- 
promise scale, somewhat below that for- 
merly paid to New Jersey agents and 
above that proposed by the E. U. A. 
The company organization plans to meet 
next week. 

Both the companies’ and agents’ rep- 
resentatives are stating their views 
through the daily press. The agents 
contend that the new commissions will 
leave a scant margin of profit on pre- 
miums written and on the whole make 
the business unattractive. Expenses 
will not come down as rapidly as com- 
missions will. The companies, on the 
other hand, take the position that the 
cost of business acquired in New Jersey 
has been too high, and that reductions in 
commissions are necessary to bring the 
final cost of fire insurance to the public 
to a lower and more reasonable level. 


Agents State Position 


The Newark Evening News this Tues- 
day stated the agents’ position in part 
as follows: 

“The only possibility of any salvage, 
in the opinion of the agents, lies in 
reducing the service given the assured. 
This service consists of close inspection 
of risks with recommendations for 
changes and improvements that will 
keep down the rate of premium charged 
with a consequent saving not only to 
the assured but to the companies, 

“While this service during the course 
of several years results in a consider- 
able betterment of the risk, it is costly 
to the agent in that it requires tech- 
nical knowledge and considerable time 
and expense. Elimination of this serv- 
ice would put a burden of increased 
costs through higher rates on the pub- 
lic, the agents say. 

“Agents here are up in arms over what 
they call the arbitrary action of the 


companies. Essex, Hudson and Cam- 
den counties will be badly hurt, they 
claim, while in some of the rural com- 
munities, small agencies will benefit 
slightly. Costs of agencies in the 
larger places are much greater than in 
the smaller, they hold, and it is un- 
fair, they say, to ask the city agent to 
try to do business on the same ratio 
of expense as those in the country.” 


Hoadley Speaks For Companies 


The position of the companies in in- 
augurating the 20% commission is given 
by Frederick Hoadley, secretary of the 
American of Newark. Mr. Hoadley said: 

“The proposed reduction in agents’ 
commissions is the result of conditions 
which have grown up insidiously dur- 
ing a period of many years and lately 
have become increasingly apparent to 
well informed officials and executives 
as a menace to the stability of the fire 
insurance business. 

“High commissions to agents have be- 
come higher and constitute an insup- 
portable burden upon premium income, 
while the agents have not, on the whole, 
benefited because these high commis- 
sions attracted to the insurance busi- 
ness a multitude of brokers, subagents 
and solicitors, among whom it became 
divided, and many of them were ill- 
qualified to perform any real service to 
policyholder or to company. 


Deprived of Opportunity 


“Thus the substantial men in the 
agency business, the men who really 
count for something as a part of the 
insurance organization, have been grad- 
ually deprived of a large part of their 
field of opportunity, while the public 
was done an injury, not only by the ex- 
cessive loading of their premiums with 
a burden of commission expense, but 
likewise by the diversion of their busi- 
ness into weaker hands not well quali- 
fied to look after it with ability. 

“We look upon the efforts at reform, 
that are now being put forth by many 
of the companies, as a great crusade to 
redeem an honorable business from a 
false economic position. We know that 
it required courage and vision to in- 
augurate, and will demand steadfast 
firmness and many sacrifices on the 
part of companies joining in the meas- 
ure, and we realize too that it will de- 


mand sacrifices from some of the 
agents. But that it will be ruinous is 
not true. 


“There have been, up to this time, in 
the state of New Jersey at least five 
different scales of commission  re- 
ceived by agents in as many different 
sections of the state. That discrim- 
inatory variation in the acquisition 
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cost of business had to be done away 
with. The average cost in this state, 
as well as elsewhere, was unjustifiably 
high. In doing away with the dis- 
crimination therefore, not only the 
upper ranges of commissions had to be 
brought down but the average needed 
to be reduced. 


The Public Pays 


“The companies recognize, and the 
agents ought to recognize, that com- 
missions, as well as taxes, administra- 
tion expense and every other charge 
against the business, has to be paid 
ultimately out of the premium income 
or, in other words, by the policyhcelders, 
the public. Every economy that can be 
effected in the operation of this busi- 
ness will therefore finally be reflected 
in the premium rate. The reduction in 
commission must either bring about a 
reduction in premium rates, or else it 
must prevent an increase in those rates. 

“This is not, as it may seem to be, 
a struggle between i insurance companies, 
on the one hand, and insurance agents, 
on the other. It is an enterprise in 
which all who belong as indispensable 
parts to the great organization of fire 
insurance must unite wholeheartedly for 
the good of all.” 





JOHN C. McBRIDE DIES 





Accident Manager of Commercial Union 
in London Passes Away; Founded 
Globe Accident Company 

London.—John Corbet McBride, 
O.B.E,. a foremost authority on accident 
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insurance and kindred subjects, died re- 
cently here at the age of 65. As recent- 
ly as December 13 Mr. McBride lectured 
to the London Insurance Institute on 
“The Agent, His Place in Insurance Or- 
ganization.” In commenting on his death 
the “Times” states: For the past twenty 
years Mr. McBride had been a prom- 
inent figure in accident insurance circles, 
The Accident Offices Association was 
formed just when he came to London, 
and since then he took a leading part in 
shaping its policy and extending its in- 
fluence; he was its chairman in 1912-13. 
He was also chairman of the Live Stock 
Offices Association from its incetpion in 
1912 until 1921. His technical knowledge 
of the varied forms of underwriting 
which are included in the term “Acci- 
dent Insurance,” coupled with his tact 
and capacity for negotiation and _ the 
reconciliation of diverse views, led to his 
selection on many occasions by the Ac- 
cident Offices Association as its represen- 
tative in dealing with other bodies and 
with Government Departments. Mr. 
McBride represented the association on 
Lord Peel’s Committee appointed to con- 
sider the re-employment of disabled sol- 
diers and sailors. 
Founded Company 

In 1890, at the age of 30, he formed 
the Globe Accident, of which he was 
manager and secretary until 1901 when 
the business was acquired by the Com- 
mercial Union.’ 

For five years he superintended the 
Accident department of the Commercial 
Union for the north of England from 
Manchester, coming to London in 196. 
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NSURANCE THOUGHTS 


Carolinian— 
Have you ever seen an ice palace—the 
-. creation of fire, water and zero weather? 
A beautiful picture sparkling in the 
But inside the ice 
columns lies the wreck of a once 
valuable building! 

Zero weather brings an in- 
crease in the number of fires. 
Over-heated furnaces, defective 
chimney flues, inefficient heating 





appliances and carelessness in 


their use—all contribute their 


59 MAIDEN LANE 


share of the total. There is an 


even greater need for insurance protection 
than at the other seasons of the year. 


NEW YORK OFFICE 
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Insurance can only be a real 
protection when written in a 
company that is financially sound 
and has a reputation for fairness 
in making loss adjustments. The 
Carolina Insurance Company 
meets both of these require- 
ments. You will be serving 
your clients’ best interests by 
providing protection in the 
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N. J. Underwriters 


Westchester Agents 
Meet in Trenton 


May Form Local Club 


CAMPAIGN NOW UNDER WAY - 


The Voice of the People, i:%28.E2 ** 











OVER 100 MEMBERS ATTEND “MORE THAN A CENTURY OF SERVICE” 








C. A. Gough, Deputy Insurance Com- 
missioner, Give Inspiring Talks 





One of the most enthusiastic meetings 





Spencer Welton, Austin J. Lilly and 














; E. Paul Schaefer, manager of the 
ever held by the members of the New A series of letters selected from company and agency files }\f Merriam Insurance Agency of Mt. Kisco, 
Jersey Association of Underwriters was f: cok | N. Y., is head of a committee which is 
the one held on Monday last at the ry oi ; \F seeking to organize a Westchester 
Stacey-Trent Hotel, in. Trenton, N. J. Ae NuMser Tv County Insurance Club, as part of the 

Many interesting subjects were dis- ry A | F New York State Association of Local 
cussed by the members both before and : 
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Agents. There are now forty-two agents 
in Westchester County who belong to 
the New York agents association, and it 
is the opinion of Mr. Schaefer and 
others that many more agents should be 
interested in a local, county organiza- 
tion which could look out. for the in- 
terests of fire and casualty insurance 
agencies in a small area. 

The value of local insurance clubs has 
been demonstrated many times in many 
places, and today there are new local 
boards, or clubs, being formed in all 
parts of the East and Middle-West. 

In connection with the campaign for a 
Westchester County Insurance Club, a 
questionnaire is being sent out to agents 
in that county asking if they are inter- 
ested in the formation of such a local 
organization and stating some of the 


after the meeting which opened at 11 
a.m. and closed at 4 p. m., the longest 
mid-year meeting on record since the or- 
ganization has been in existence. 

The meeting was .presided over. by 
Harry L. Godshall of Atlantic City, 
president of the organization. After 
listening to the reports of the various 
committees, Mr. Godshall addressed the 
members and told of the good work that 
had been done by the organization dur- 
ing the past year. 

His talk was followed by an address 
by Spencer Welton, president of the 
New York Indemnity, who spoke in 
length on the compulsory automobile 
law which is now before the House in 
Trenton. His talk appears elsewhere in 
this issue. 

The morning session was brought to a 


““); T was hard work to i 
CA sell this man on the I 
idea of Tornado Insur- 
ance. But read what he 
says about it... 
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Dear Mr. a> Meroh 18, 1925 
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You have taken care of my insurance for years, both personal 
and business. I have always considered that you were being 
Well paid for what you did. Frankly, although I naturally 

decided on the insurance policies which you have sold me on 
the basis of good business judgment, I have rather felt that 
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i: 1 problems that would naturally come be- 
a at 12:30 _ ‘De aya by a pl pears oat a + gseme pe Ba Gah egal pad — ( | fore such a body. Here are a few of 
uncheon at which Deputy Insurance [& eine the enn 4 t —_ DS the questions which are often discussed 
Commissioner C. A. Gough spoke. He Y Pe My dcing no the fever. 2 





by local clubs and which can be better 
handled by them than by agents indi- 
vidually : 

“Do all agents in your city or town 
play the game on the level: Have you 
any rebaters or commission splitters, 

“Could such agents through education 
and membership be brought into good 
standing and live up to the insurance 
cede of ethics? 

“Do you have trouble with your com- 
panies, rating organization’ or brokers? 
lf so, how? 

“Have you any idea in percentage the 
cost of doing business? Would it help 
you to know the county average of over- 
head and the percentage of net pre- 
miums to each item of expense?” 


I 


Ra 


Last night's tornado flattened our new warehouse like a | 
punctured balloon. It was a sorry sight when I came down | 
this morning. It was still a sorry sight when the directors 
arrived, and the sight of them was sorrier. When they had 
had a few moments to realize the situation, I turned to them 

| 

| 


praised the good work of the organiza- 
tion and advocated co-operation between 
the agent and the company and adjust 
their differences on ethical terms. 

The greater part of the afternoon ses- 
sion was given over to discussions and 
a speech made by Austin J. Lilly, gener- 
al counsel of the Maryland Casualty. He 
picked out the weak points on the auto- 
mobile compulsory law in Massachusetts 
and compared it with a similar bill now 
before the legislature in New Jersey. 

He also stated that the compulsory 
coverage would not prevent accidents 
and in many cases would work hardship 
on the owner and clog the courts with 
law suits. 

While the commission question was 
not discussed by any speaker at the 
meeting, it was a matter of much dis- 
cussion both before and after the meeting 
among the members. A _ suggestion 
which was made by one of the members 
and which seemed to meet with consid- 
erable approval was that local boards 
be organized throughout the state and 
through this measure the National As- 
sociation would then be able to take up 
the matter. It was announced just be- 
fore the close of the meeting that the 
annual meeting of the organization 


would be held either in September or 
October. 
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and told them that it was insured. You should have seen their 
faces brighten. It was then that I realized forcibly the value 
of your “insurance service." Before, it had only appeared to 
me like a fancy slogan for your business card. Now I know what 
it really means. 
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Only you and I know how hard you had to work to convince me 
that I ought to take out this tornado insurance. Well, this 
afternoon the directors voted me a substantial increase. I 
feel that I owe this increase to your being on the job and 
insisting that I should buy tornado insurance. My hat is off 
to you and to other insurance men who are making the positions 
of exesutives more secure. You are taking the "ifs" out of 
business. Keep up the good work! 
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NEW GENERAL AGENCY 


Clyde C. Smith, of Des Moines, has 
resigned as executive special agent of 
the Central Federal Fire of Davenport 
to become associated with K. E. Innes, 
local agent at Waterloo, Iowa, in a new 
general agency which will bear the name 
of Innes & Smith. 


Vicg President 


P. S.~ Come in and see me. I have something I am saving for | & 
you - a box of the best! | 8 


JRE: woh 


YA 


GNS 


+4 


4 





I 





AN 
hei 











\ 


There is a lesson here for many an 
executive . . . and for every insurance 
agent ... not to Stop short of COMPLETE {|} 
PROTECTION for every client. I 


FIREMAN’S FUND CHANGES 


Charles A. Bickerstaff has been elected 
joint manager of the Southern depart- 
ment of the Fireman’s Fund with Edgar 
T. Gentry. F. A. Sewell is assistant 
manager and R. W. Michael is super- 
intendent of agencies. Announcement of 
the changes was made Tuesday of this 
week in San Francisco by President -J. 
B. Levison of the Fireman’s Fund. 
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N. Y. REGIONAL MEETING 
The New York State Association of 
ocal Agents is planning a _ regional 
meeting some time this month or in 
March in New York City for the benefit 
of local agents in Long Island, West- 
chester, Rockland, Orange and other 
nearby counties. These regional meet- 
ings have in the past met with success 
a they give local agents the chance to 
meet leading men of the association and 
r discuss common problems without the 
lsadvantage of having to travel a long 
“istance to a general convention and to 
incur heavy expenses. 
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AUTO ARTICLE PRIZE CONTEST 


The “Accellerator,” the mionthly pub- 
lication of the Boston and Old Colony 
companies of Boston, is offering over 
$200 in cash prizes for the best articles 
on automobile insurance selling. The 
first prize will be $100; second, $60; 
third, $35, and fourth prize, $20. The 
contest is open to all agents and em- 
ployees of the two companies and all 
articles must be in the hands of the edi- 
tor of the “Accelerator” by April 9 in 
order that the names of the prize win- 
ners can be published in the May issue 
of the magazine. 





ETNA (Fire) INSURANCE COMPANY 
RALPH B. IVES, PRESIDENT 
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If you have a difficult insurance problem, consult 

the Insuranee Information Bureau, main- 
tained for the benefit of agents everywhere by the 
+ AETNA INSURANCE COMPANY, THE WORLD FIRE AND 
MARINE INSURANCE COMPANY and THE CENTURY 
INDEMNITY COMPANY. Write for information to the 


INSURANCE INFORMATION BUREAU 
670 MAIN StrEET {HARTFORD, CONNECTICUT 
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AGENT DEFINITION AMENDMENT 
‘. any, Feb. 8—Assemblyman 
“Awartzwald has introduced a bill in 
ry Legislature which is an amendment 
pe ection 49 of the Insurance Law, rel- 
bre to the further definition of agents 
ich reads as follows: “An agent shall 
femed an agent of the insurance 
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at | RESIGNS AS STATE AGENT 
‘mpany writing the policy insofar as pl t | D. C. Harris resigned as Oklahoma 
any r * : 
epresentations made or acts done FAB 


3 OO eee 9 6 6S Se 
elelelatayarareleyerererx 


So oe ap oe state agent for the Home to assume the 
a XA Xk Xa YX management of Oklahoma, Kansas, Mis- 


souri and Colorado for the Twin City. 
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z Such agent in procuring and writing 
Policy are concerned.” 
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Ajax Starts Business 
With Bright Prospects 


WRITES TWO MILLION IN WEEK 





More Than $10,000 in Premiums; Expect 
To Enjoy Its Full Quota of Pros- 
perity From Beginning 





The Ajax Fire of New Jersey, one of 
Newark’s new insurance ventures, which 
started to write business last week at 
44 Clinton Street, has a promising field 
for future expansion. A number of 
building and loan concerns are among 
those interested in the success of the 
company. 

Policies on $2,000,000 worth of prop- 
erty aggregating about $10,000 in pre- 
miums has been placed on the books of 
the company for the first week of busi- 
ness. 

Harry P. Lowry of Lippman & Lowry, 
general agents, who is vice-president and 
general manager of the new company, 
said that the “first week’s receipts were 
very encouraging. All of the business 
may be classed as being preferred risks, 
being principally on homes occupied by 
their owners. 

It was also stated at the office of the 
company that it expects to do a volume 
of about $75,000 a year in premiums. At 
the time of the organization of the com- 
pany it was proposed to write all classes 
of fire risks, but the plans were changed 
and the board of directors decided to 


write preferred risks for the time be- . 


ing. 

The company will confine itself for the 
present to New Jersey but will eventu- 
ally write business in other states, al- 
ways confining itself to writing a conser- 
vative line of business. 

One of the features of the policies now 
being used by the company is that all 
permits and clauses, such as gasolene, 
radio, lightning, mortgage, oil-burning 
and kerosene, are printed in the body 
of the policy. 





SAN FRANCISCO FIGURES 

Fire insurance premiums in San 
Francisco increased slightly last year, 
being $6,579,602 compared with $6,498,- 
936 in 1925. There has been a realign- 
ment of premiums, only three of the 
companies writing the most premiums in 
1925 showing increases in 1926. Many 
of the smaller companies, on the other 
hand, are increasing their net premiums. 
The Travelers Fire and Security of New 
Haven are two companies making siz- 
able gains. The Fireman’s Fund leads 
with $252,062 in net premiums, with the 
Aetna, Home, Liverpool & London & 
Globe, and Hartford Fire included in the 
five leading companies. 





LOUISVILLE BOARD MEETING 

The Louisville Board of Fire Under- 
writers, of Louisville, Ky., one of the 
best known and most aristocratic local 
organizations of fire insurance men, is 
going to celebrate its seventy-third anni- 
versary next Tuesday, February 15, at 
the Brown Hotel in Louisville. As a 
particular feature of the celebration an 
elaborate musical program will be broad- 
casted over the radio through Station 
WHAS. President Edward J. Miller of 
the Louisville Board promises that at 
the anniversary meeting next week the 
members of the board will pledge anew 
their loyalty to sound principles of fire 
insurance underwriting. 





L. J. BANTA STAFF ADJUSTER 

The Travelers Fire has appointed 
L. J. Banta‘as staff adjuster in New 
York City effective February 15. Mr. 
Banta will be attached to the office of 
Fred W. Kentner, manager of the met- 
ropolitan branch office of the Travelers 
Fire and will supervise the adjustment 
of fire losses in that area. Mr. Banta 
has had considerable experience in ad- 
justment work in the district to which 
he has been assigned, having been em- 
ployed in a like capacity by the Home 
for the last six years. He has had local 
agency experience and is well qualified to 
assume his new duties. 


EDWIN R. PERFECT DIES 





State Agent of American of Newark 
Was Taking South American Trip; 
Attacked by Sudden Illness 
Insurance circles were shocked last 
week when the sudden death of Edwin 
R. Perfect, state agent for the American 
of Newark in Nebraska was learned. 
Mr. Perfect, accompanied by his wife, 
left New York about the middle of 
January for a South American trip, on 
the steamer “Caledonia.” He became 
suddenly ill and although medical as- 
sistance was at hand he passed away. 
Mr. Perfect has been state agent for the 
American for a number of years and was 
regarded as an authority on fire insur- 
ance in the western territory. He is 
survived by his widow and two brothers, 
O. L. and W. G. Perfect, who are en- 
gaged in the real estate business in 

Brooklyn. 





VISITING IN VIRGINIA 

F. G. Tupper, general agent at New 
Orleans for the Phoenix of Hartford 
and several other companies, spent a day 
or two in Richmond, Va., last week as 
guest of his brother, Edward D. Tup- 
per, Virginia special agent for the Home 
of New York. He was returning home 
from a conference of field men of the 
Phoenix in Hartford. 
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O. J. PRIOR, President 








INCORPORATED 1868 


Che Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


W. M. CROZER, Secretary 











56 YEARS IN INSURANCE 

Frederick F, Buell, of Troy, N. Y., 
general agent of the Agricultural of 
Watertown, N. Y., attended his thirty- 
third consecutive annual meeting of the 
ccmpany at the home office last week. 
He entered the fire insurance business 
fifty-six years ago in his father’s agency 
in Troy, and in 1877 succeeded his father. 
Mr. Buell went to California in 1886 but 
returned to Troy five years later ‘to re- 
enter insurance. In 1894 he joined the 
Agricultural. 





THOMAS BUTLER WITH HOME 

Thomas Butler, for the last twenty- 
five years with the Broadway Agency 
and the W. J. Snyder Agency in Phila- 
delphia, has been appointed a staff ad- 
juster of the Home fleet in that city. 


SHOWS FIRE PREVENTION FILM 

The members of the home-making de- 
partment of the Women’s Club of Glen 
Ridge, N. J., saw an interesting and in- 
structive film on Monday afternoon 
which was shown at their club house. 
It was entitled “Fortify for Fire Fight. 
ing.” In addition to the film Joseph A. 
Toupin gave an interesting address on 
“Safeguarding the Home Against Fire” 


N. J. SPECIAL AGENTS’ DINNER 

Mr. Zero (Urbaine Ledoux), the 
guardian angel of the outcasts, will ad- 
dress the members of the New Jersey 
Special Agents’ Association at their 
monthly dinner which will be held a 
Monday next at the Elks Club, in Nev- 
ark. He will talk on “Old Bucks and 
Lame Ducks.” 











would add today. 








s- Poor Richard 


And that word is Insurance, as Poor Richard 
It is, indeed, wisdom to fol- 
low the protective advice which this word gives. 


Fire Insurance is known to your prospects; but 
how many of them realize the necessity of carry- 
ing an adequate amount? A partial protection is 
more to be feared than no protection, for it lulls 
the protected into fancied security of his entire 
possessions, as Poor Richard would say. 





aid, 


and satisfaction. 


Ghe FRANKLIN FIRE INSURANCE COMPANY 


of Philadelubia 


ae Y sates ae 9 


“A word to the wise 1s enough.” 


Therefore, show your prospects the why and 
wherefore of carrying at least 80% of the value 
of their property. 
tive of your advice. 


And when you show them, be sure to point 
out the desirability of insuring with a Company 
whose reputation has withstood the test of time, 
for, as Poor Richard would say, Age is another 
word which, to the wise, stands for dependability 


You will find them apprecia- 
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New Book Defines | 
Brokers’ Legal Status 


Is WRITTEN BY HARRISON LAW 








Pays Special Attention to Non-Resident 
Brokers and License Fees of 
Various States 





Harrison Law, insurance statistician 
and compiler of insurance facts, who 
lives in Nutley, N. J., has issued a book- 
let called “The Insurance Broker” which 
gives the status of the broker under the 
laws of the various states. In a preface 
to the book Mr. Law says in part: | 

“While the broker is the producer in 
the insurance business, in many states he 
is not recognized as same by the laws. 
Many states prohibit the operation of 
the outside broker. 

“In the last few years there have been 
considerable changes made in the laws 
and many states that would not recog- 
nize the out of state broker have now 
passed laws governing them. 

“In some states while there are no 
specific laws the departments have had 
rulings promulgated which are given 
herein. . 

“Many queries have arisen as to why 
out of state brokers have been charged 
more for licenses than the resident 
broker. Many states have what are 
known as ‘Reciprocal’ laws which gov- 
ern the charges and fees, therefore if 
your state law charges a higher fee than 
the other state if you want to be li- 
censed in that state you must pay a 
higher fee. For instance. The fee in 
New Jersey is $25. The fee in New York 
is $10. Therefore the New Jersey 
broker must pay $25 for the New York 
license. In Pennsylvania the individual 
license is $10 while the firm license is 
$25. Thus the Pennsylvania broker pays 
$10, if he is an individual, and $25 if he 
is a member of a firm. 

“Some states require a bond. Others 
work the reciprocal law in a different 
way, viz.: If you don’t license our brok- 
ers in your state your brokers cannot 
get a license in our state. 

“Some states prohibit agents from ex- 
changing business unless they are li- 
censed as brokers, while one or two 
states limit the dividing of the commis- 
sion by the agent.” 





CHORAL SOCIETY STARTED 





Formed in Insurance Society’s Rooms; 
Operatta to be Given in Near Future; 
Accountancy Course Starts Soon 
The announcement that the Insurance 
Society of New York had undertaken to 
organize an Insurance Choral Society 
was met with hearty approval judging 
ftom the attendance of the first meet- 
ing of the society when more than 50 
young men and women from the various 
Msurance offices gathered at the rooms 
of the society, 100 William street, on 

Wednesday, February 2. 
George E. Hayes, chairman of the so- 
ety, made a short address in which he 
Stated that the society approved of the 
choral organization and that he hoped 
It would lead to a more social spirit 
among the young generation of the in- 
surance companies. He also stated that 
within a short time an operatta or con- 
cert would be given by the singers. 
Arthur B. Darby will be the musical 
Irector and A. Irving Brewster the ac- 
Companist. J. Allen Archer has been 
appointed secretary of the choral society. 
he next meeting will be held on Feb- 
Tuary 16 when a rehearsal will be held. 
ohn S. Turn, vice-president of the 
Aetna Life, has offered the company’s 
assembly rooms on the same floor of the 
Society where all rehearsals will be held. 
.t has also been announced by the so- 
Cléty that the accountancy course will 
gin on March 11. The course will con- 
‘ist of 10 lectures and will deal with his- 
ray and principal of accountancy and 
€ other eight will be devoted to fire, 
Marine, casualty and surety. 











NO REGRETS 


Building on a foundation of honesty and 
integrity laid years ago by our founders 
we never by word or deed cause either 
Policyholder or Agent to regret that 
he has entrusted his insurance problems 
to us. 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 


75 Maiden Lane, New York 
HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 


of New York 


Incorporated 1806 
HART DARLINGTON, President 


75 Maiden Lane, New York 


The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


H. P. Jackson, President F. P. Stanley, Vice Pres. 


In NORWICH UNION there is strength 





COMPANIES 





Treaty Reinsurances 
Report For Last Year 


PROGRESS MADE IN FIRE LINES 





New Business Carefully Selected; No 
New Marine Risks Accepted; W. A. 
Mackay Chairman of Company 





A general view of British reinsurance 
business is obtainable through the 1926 
annual report of Treaty Reinsurance, 
covering the year ending June 30, 1926. 
This company is one of the most impor- 
tant in the English reinsurance field. 
William Aeneas Mackay, general mana- 
ger of the Northern Assurance, and one 
of the outstanding figures in fire insur- 
ance business in the British Isles, is 
chairman of Treaty Reinsurances. The 
statement of the company shows it to 
be progressive and in a strong financial 
pesition. Progress is being made with- 
out a heedless and prolonged drive for 
premium income. On the other hand, 
new marine insurance risks have been 
cut out altogether, and the fire account 
is being developed with a careful eye to 
the quality of all risks accepted. 

In reviewing the year 1925-1926, Mr. 
Mackay, speaking at the annual meet- 
ing of the company in London late in 
January, said in part, “Commencing 
with the fire and general account, the 
net premiums amounted to £524,294, as 
against £461,285 last year, an increase of 
£63,009. This is, I think, satisfactory 
evidence of the progress to which I have 
already referred, following as it does an 
increase of £85,525 last year over 1924, 
and making in two years an addition of 
£148,534 to our net premium income. 
Claims paid and outstanding amounted 
to £305,176, equal to 58.2% of the pre- 
miums, comparing with 55.7% last year. 
The claim ratio is thus rather heavier, 
but, on the whole, not unsatisfactory. 
Commission, expenses and taxes together 
took £173,404, which is 33.1% of the 
premiums, and compares with 32.3% in 
1925. The usual reserve of 40% of the 
current net premiums for unexpired lia- 
bility has been provided by the transfer 
of £25,203, and we are left with a profit 
of £20,510 which has ben transferred to 
the profit and loss account. 


Marine 


“The net premiums received during the 
year amounted to £59,688. Claims paid 
on this and previous years’ accounts took 
£87,389, while commission and expenses 
required £4,817. This left a balance on 
the account of £45,544. With regard to 
our marine business it will probably be 
within your recollection that I stated 
at our last annual meeting that we had 
decided to discontinue this section of the 
business entirely as from the 3lst De- 
cember, 1925. The effect of this has 
been that 96% of the premium income 
reported was written during the first six 
months of the year to which our figures 
relate, and only 4% during the last six 
menths. It follows, therefore, that the 
account is now practically in a position 
of being wound up. There is virtually 
no new business coming into it, and con- 
sequently no further new liability at- 
taching to it, and it is merely the old 
business with which we have to deal. 


Profit and Loss 


“Turning now to the profit and loss 
account, after making payments of 
£4,500 for the dividend declared last year, 
and £10,864 for income tax and corpora- 
tion profits tax, the balance carried for- 
ward has been increased from £29,111 to 
£34,573. Your directors have the pleas- 
ure to recommend the payment of a divi- 
dend at the rate of 15% free of income 
tax, being the same rate as last year. 
This requires a sum of £4,500, which is 
covered more than three times by our net 
interest earnings. 

“The total assets of the company now 
stand at £557,902. The total funds in- 
cluding paid up capital amount to 
£434,291.” 
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I. G. Hoagland Talks on 
Sprinkler Control 


SPEAKS AT FIELD CLUB MEETING 





Authority on Sprinklers Says They Are 
Greatest Single Means for Con- 
trolling Fire Losses 





Ira G. Hoagland, secretary of the Na- 
tional Automatic Sprinkler Association 
of New York, was the speaker at the 
regular monthly luncheon-meeting of 
the New York Suburban Field Club on 
Monday at the Drug & Chemical Club, 
New York. Mr. Hoagland spoke at 
length on the control of fires by auto- 
matic sprinklers, and his remarks gave 
rise to much interesting discussion of 
the subject among the agents in attend- 
ance. Many questions were submitted 
to the speaker at the conclusion of his 
address. Mr. Hoagland said after the 
meeting that it was one of the most in- 
teresting groups of men he had ever 
addressed, and that they showed they 
are alive to the need for modern meth- 
ods of controlling fires. 

He spoke in part as follows: 

“Property burned is sheer waste. The 
values of it are utterly destroyed. They 
are not redeemed by fire insurance, as a 
measure of the property losses are paid 
from the premiums accumulated from the 
fortunate many to indemnify fewer un- 
fortunate losers. 

“But the loss of property values alone 
is only one element of the economic 
burden of the fire waste. It has been 
estimated that the loss of tangible values 
is equalled by that of intangible values, 
such as result from interruptions of 
business and _ productive operations. 
Still another element to be considered 
is that of the cost of indemnity and de- 
fense; the maintenance of the fire insur- 
ance business, fire departments, extra- 
size waterworks, and other agencies for 
the prevention and control of fire. 


Little Interest in Cutting Fire Tax 


“These three elements constitute the 
fire tax which during recent years has 
amounted to considerably more than one 
billion dollars annually. There is a great 
deal of interest in tax reduction general- 
ly, but in the reduction of the fire tax 
there seems to be but little, if any, in- 
terest. 

“The present burden of the fire tax is 
most absurd in view of the fact that the 
two fire waste elements are so complete- 
ly susceptible of definite control, and 
this through an increase in certain fea- 
tures of the third element. 

“Despite the frequency of fires in the 
cotton mill branch of the industry, 
which is far more than in any other kind 
of enterprise, the cost of fire insurance 
is less than that for most other classes 
of property. This has been brought 
about by the general acceptance and 
universal application of the principle of 
automatic control of fire by automatic 
sprinklers. - 

“Automatic sprinklers are considered 
just as essential in the operation of cot- 
ton mills as is the machinery of produc- 
tion. And what it has done for the eco- 
nomic welfare of not only the textile 
industry, but also for the paper and pulp, 
boot and shoe, woodworking and other 
principal industries of the country, auto- 
matic control of fire will do for any 
other class of. property. 

The greatest single factor of the gen- 
eral fire waste are uncontrolled fires in 
commerce and industry and the greatest 
single means of control is the standard 
automatic sprinkler system. 

“As bad as the fire waste has been it 
would have been far worse if it were not 
for the development of the principle of 
automatic control of fire and its applica- 
tion to the solution of the fire problem 
in commerce and industry which has 
been in progress for the past 45 years. 
During this period there have been more 
than 50,000 fires successfully controlled 
by automatic sprinklers. The economic 
conservation effecred is estimated to be 

fully five billion dollars in the preserva- 





MAY MERGE TWO COMPANIES 





President Comments on LaSalle Fire and 
Great Union Fire & Marine; 
Growth of Union Indemnity 
The report of W. Irving Moss, presi- 
dent of the Insurance Securities Com- 
pany, Inc., which owns the Union In- 
demnity, the LaSalle Fire, Great Union 
Fire & Marine, Union Title Guarantee, 
Northwestern Casualty & Surety, ‘lrop- 
ical Printing Co., and Equitable Credit 

Co., has been made. 

The Union Indemnity wound up the 
year 1926 with $11,108,702 assets, an in- 
crease of $1,406,633 over 1925. The re- 
serves were $1,417,050 larger than on 
December 31, 1925. In 1926 its ratio of 
incurred losses to premiums earned was 
57.47%, compared with 60.95% in 1924. 
In New York City the Union Indem- 
nity now occupies the entire eight floors 
and basement of its own building with 
the exception of one small space on the 
ground floor. 

The LaSalle Fire and the Great Union 
Fire & Marine will expand their activi- 
ties in 1927, It is probable the two com- 
panies may be consolidated this year. 
Along this line Mr. Moss said: “This 
will aid in operating to better advantage 
as an enlarged institution.” 

The premium income of the. North- 
western Casualty & Surety was $749,531. 

Mr. Moss is president of all the in- 
surance companies mentioned in this ar- 
ticle. 





J. W. WARNSHUIS RESIGNS 

J. W. Warnshuis has resigned his po- 
sition with the St. Louis Adjusting Co. 
on account of ill health. He was for- 
merly general adjuster for the Commer- 
cial Union for the New York Metro- 
pelitan territory. 








tion frou: destruction of property and 
business enterprise, reduction of insur- 
ance cost, promotion of low cost pro- 
duction, and abcve all the saving of hu- 
man life.” 


Franklin W. Fort 











Fire Reinsurance Treaties 


Eagle Fire Insurance Company 
Baltica Insurance Co., Ltd. 


(New Jersey) 
(Denmark) 


Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 











FIRE DRILL BILL 


Under the provisions of a bill intro- 
duced in the Assembly at Albany by 
John F. Ryan, Democrat, of Queens 
county, the labor law is amended by 
adding a new section 475 providing a fire 
drill shall be held twice a month by 
employes in all places of public assem- 
bly under supervision of fire marshal or 
other appropriate officer at which time 
an inspection shall be made of fire 
exits, fire escapes and fire fighting fa- 
cilities. 





MRS. BENNETT RECOVERING 

Mrs. Walter H. Bennett, wife of Sec- 
retary-Counsel Bennett of the National 
Association of Insurance Agents, is re- 
ported to be recovering satisfactorily 
from the severe burns she received last 
week when she threw some grease into 
a furnace fire. Although the burns were 
severe and painful, Mrs. Bennett is de- 
clared to have passed the critical stage. 


Albany, Feb. 3—Weil & Gladke Corp., 
Elmira, N. Y., insurance business, etc., 
has been chartered at Albany with 
$5,000 capital. Henry L. Weil, Malcolm 
J Gladke and Jacob S. Gladke, Elmira, 
N. Y., are directors and_ subscribers. 
Benjamin F. Levy, Elmira, N. Y., is at- 
torney for corporation. 




















ADVERTISING THE AGENT 
TO THE PUBLIC > 


You never see one of the Alliance advertise- 
ments in The Saturday Evening Post without 
“Alliance Agent” in the headline. 


This advertising adds to the authority of the 
agent and makes it easier for him to sell the sort 
of insurance he wishes to recommend. 


THE ALLIANCE | 


INSURANCE COMPANY 
of PHILADELPHIA 
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j. XK. Rice, Jr., & Co., report the fol- 
lowing quotations in fire insurance stocks 


as of February 8: 





Agric. 
Alliance . 
Amer.-All. 





AUROUROOMO es onde Se Eee 250 
Bankers & Shippers......... 285 
EE a en 470 
Re en ra arr, Ben 15 
oe a re es eee 34 
CHICEWOCE CGM, oe ceeccete 12 
CHE Ol MG ss Sen acca teats 285 
Commonwealth ............. 600 
ee eRe ee 138 
Detwie Leo O MM. .. os ee cdees 110 
BMIUNINO ya oc ao kia é kacdle cl Gasca ck 350 
Co RE a eee tren eer, 450 
OO HE So isrcisic Ba camre on ve 95 
ERE SINOBE cag 5c scare eis%G. o's Sees 52 
Bitetoan's Bard 0. cic ccs 90 
MUUNMUN cc oc tn bad ocka Socks 189 
Ma, OE a ods 55S lee 40 
MOM MOE EES - Ses sss aud acaeetse 1500 
NSS ORE RMOE 3's ps uce'snh aS 306 
a fees ee reee 150 
SS Se eneney emer 215 
PREMIERE (o.c's av ace gesctgasce wales 43 
TINE. Fs hess sic cbree haces 505 
i Re ees ieee nee 387 
eee eer, oaae 27 
Perporters: Gc To. 6.6. oid. 70 
Independence ............. 20 
Pa oS Be ey, Cee ee 50 
Ins. Co.-Statée of Pas .cc..5. 200 
1 OS ae ee 33 
A ae 720 
IOMOMEE EAB. 55 65552 5050608 410 
National Union os <.3de% 00 215 
New, Hampshire ........... 340 
INOW MONIES oF cSces case Casa 37 
PINON? Loos ste Soe tel OE ees 6 240 
Northern -N.. Yo aoe. ceca cies 275 
OU IMOE 6 been cide Sedo’ 120 
BUNUN Shae dx wicbieb x Shae abi 95 
Se rT 505 
SIPEG WN OD © 5 oxen caren a ee 340 
RON cS diiaa's. «Sha capers te 3300 
nL 5 MOO EO 90 
SOMONE oo. esi) ois sa cdtes ae et 490 
CUCM 6 shennx irs oo.c Sern 185 
a errata 70 
U. S. Merchants & S....... 265 
WOURGMESOEE nerds coac sos awe 42 





FALLS HEIR TO $5,000 





H. W. Beardsley, Insurance Agent, 
Beneficiary Under Mother’s Will; 
Must Enter Ministry to Get Money 
In the event of Howard W. Beards 

ley not becoming an ordained minister, 

several Baptist missionary and other of 
ganizations will receive bequests amount: 
ing to $5,000 under the terms of the wil 


of the late Anna Guy Beardsley. 


The will, admitted to probate las 
week by Judge Walter H. Clark in Hart 
ford, directs ‘that should Howard W. 
Beardsley, son of the testatrix, be or 


dained a minister the 


bequesis art 


voided and revert to the residue which, 
it further directs, is to be divided equally 


between relatives. 


Howard W. Beardsley is an insuranct 


agent. 





NEW BRITAIN MEETING 
The New Britain Fire Underwritets 
Association, at the annual banquet ™ 
New Britain, Conn., elected the follow 
ing officers: William G. Dunn, president 
Roy L. Noren, vice-president; Royal ¥ 


Wilbur, 
treasurer. 


secretary; H. 





Lockw 


WOULD. EQUALIZE TAX ES 
A bill introduced in the Wisconsin As 
sembly last week would require the W* 
consin State Fire Fund to pay fire & 
partment taxes the same as the fire im 
surance companies do. 
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QUESTIONS FOR STUDENTS 





Types of Information Which Students 
of Insurance Institute of America 
Must Possess 
Examples of some of the questions 
asked in the fire branch of the junior 
ourse given by the Insurance Institute 
of America follow: : 

1. What classes of property require 
special mention if they are to be 
covered by a policy of insurance, 
and why? 

2, What are some of the causes of 

loss that are not covered by the or- 

dinary policy of fire insurance, and 

why ? . 

. How can insurance against loss 

from these excluded causes be se- 

cured ? 

4, How many are the conditions men- 





> fol- tioned in The Standard Policy that 

tocks will void same? Name three of 
them. 

— 5, What are some of the provisions of 


He The Standard Policy that cannot be 
51 waived by endorsement? 































































































































325 6. Under the provisions of The Stand- 
= ard Policy, is an insurance com- 
270 pany liable for: 
295 (a) Damage resulting from efforts 
i made to: control the fire? 
37 (b) Damage or loss by theft due 
16 to neglect of assured after the 
295 fire? 
142 9—7. What is an insurable interest? Il- | 
oe lustrate. 
& What would be the effect of al- 
“98 lowing each company to prepare its 
55 own contract of insurance? 
a 9. If a fire is due to some violation of 
42 policy provisions by the assured 
1600 without the knowledge of the mort- 
310 gagee, 
235 (a) Is the company. liable to the 
48 assured ? 
7 (b) Is the company liable to the 
30 mortgagee? 
75 (810. What are the two best known forms 
25 of The Standard Policy, and when 
he were they first adopted? 
36 
7 TE COL. M. H. TAGGART TALKS 
225 ° 
a nsurance Commissioner of Pennsylva- 
250 nia Asks for Co-operation From 
age Insurance Fraternity 
& In addressing the recent, meeting of 
520 ferte Insurance Club of Pittsburgh at 
350 frittsburgh, the newly appointed insur- 
‘a eee commissioner of Pennsylvania, Col. 
$10 _H. Taggart, in one of his first talks 
200 fMpelore insurance gatherings, said that he 
180 vas not yet prepared to talk insurance 
‘ roblems but that he first aimed to get 
cquainted with the insurance men and 
) omen of the state and to get their co- 
peration, 
Agent, N° business in the world is bigger or 
Will; ore important than the insurance busi- 
loney ess, said the commissioner. “I have 
reards: Myce told that there are more than 150 
inistet, Mike cent Minds of insurance. Just think 
eel - Mit It is hard to believe. Imagine 
,mount: vhat it will be in ten years from now. 
ar ‘i Mec’ ideas of protection, not yet con- 
the W"' BBtived, will be worked out in time and 
te ot the benefit of mankind and the busi- 
‘1 Hart Me and industry of the world. If you 
_ dW. rte to take away from this government 
oa ot Me uSurance features it would collapse. 
cts atid S such as this one has many ideas 
. wie dis a fertile field for ideas and it is 
‘ > ally herefore not only important but neces- 
| equa Bary as well to take up and develop 
ysurance nem. It has been a great pleasure and 
a Privilege to be here with you tonight 
Nd to hear from you your offers to co- 
NG perate with me in my work. Give me 
: ne best in you and I will measure it 
rw ack to you.” 
nqu 
2 rs A. S. JOHNSTON HONORED 
Roval Albert = Johnston, who has been made 
‘<a Fstant superintendent of the New York 
oC fe Patrol, and who is one of the vet: 








we, of that organization, was guest of 
or at a dinner given for him in 





































cee As eoklyn last Saturday night. He will 
the Wis ite on April 16 of this year after hav- 
oo de 8 served forty years with the Fire 
pe tn: eae , About seventy-five of Mr. 
e ton’s friends attended the dinner 
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CANADIAN FIRE MEETING 


The adjourned semi-annual meeting of 
the Canadian Fire Underwriters’ Asso- 
ciation will be held at Montreal on 
Thursday, February 17. At. that time a 
proposal will be advanced that inspec- 
tion of the books of the companies or 
their branch offices be made from time 
to time in lieu of having dailies sent 
through stamping offices at Montreal 
and Toronto, because of the expense of 
maintaining the stamping offices. 





RATS DO GNAW MATCHES 


In the D. S. Horan grocery store, 
Canon City, Colo. February 1, rats 
gnawing matches caused a fire, loss $300. 

The Eastern Underwriter’s  corre- 
spondent sends this in because it was 
only a short time since that some expert 
from a testing laboratory made the 
statement that rats would starve to death 
before they would eat matches. 





WILLIAM E. KNOX DIES 


William E. Knox, president of the 
Bowery Savings Bank, who died last 
week at the office of the bank, 110 East 
42nd street, was a director of the Queen 
Insurance. 


LLOYD’S GETS COAT OF ARMS 


The Grant of Arms to the Corpora- 
ticn of Lloyd’s by the College of Her- 


alds is an important matter, and it is 
somewhat surprising that so great an 
institution as Lloyd’s should have gone 
so long without proper armorial bearings. 
It is true that for many years Lloyd’s 
has had a badge, and that on all Lloyd’s 
policies there has figured the “foul an- 
chor,” which is part of the bearings 
of the new Coat, but neither badges 
nor seals carry the hall-mark which is 
given by the College of Heralds in a 
Grant of Arms, and it is most satisfac- 
tory that Lloyd’s is now able to incor- 
porate in the decorative scheme of the 
new Lloyd’s Building, the emblazonment 
of what is a very attractive and appro- 
priate design. Described in heraldic 
terms, the Coat is as follows: 

Arms per fesse Argent and Azure, in 
chief a Cross within the dexter canton 
a sword erect Gules, and in base a fouled 
anchor in bend sinister Or. 

Crest—Upon waves of the sea a rep- 
resentation of H.M.S. La Lutine, 32- 
gun frigate, in full sail, all proper. 

Supporters——A Sea Lion, proper, the 
head and mane Or, supporting a Trident 
erect, also proper. 





THE HANOVER 


FIRE INSURANCE COMPANY 
Continuously ic business since 1852 


the security of its policy. 
CHARLES W. HIGLEY, President 





Howle, Jarvis & Wright, Inc., Gen’l Agts. 
Metropolitan District 
. 81 JOHN STREET NEW YORK 
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“America Fore” 
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CHICAGO 


Make a trade mark of your personality. 
Cause yourself to be associated with the 
soundest of insurance protection and with 
the most equitable of loss adjustments. 


It will naturally follow, then, that you 
will use the facilities of such companies as 
the First American to the utmost. 


FIRST AMERICAN 
FIRE INSURANCE COMPANY 
EIGHTY MAIDEN LANE, NEW YORK, N. Y. 


ERNEST STURM,CHainman oF THE Boano. 
PAUL L.HAID, Presioenr, 


CASH CAPITAL — ONE MILLION DOLLARS 


MONTREAL 


Item One 


It’s easy to remember the trade mark of 
the First American, isn’t it? Why? Be- 
cause it has personality. Because it is 
known to symbolize all that is good in in- 
surance underwriting. 


SAN FRANCISCO 
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A delightfully readable adviser kase 
to every agent who would 
improve his ability and 
increase his profits 












NE of the nation’s leading fire insurance 
companies, the GLENS FALLS, fa- 
mous for the unusual degree of cooperation 
which it gives to its thousands of agents, 
has epitomized the wisdom of its 


78 Years of Insurance Experience 


in the Glens Falls Insurance Library, whose 
nine volumes have already made a profound 
impression upon the insurance world. 


To meet an insistent demand, these nine vol- 
umes have now been combined into a single 
book and, for the welfare of the entire 
business, the publishers have been permit- 
ted to offer it at a price which should put 
it into the hands of every insurance agent. 


cor an Price *1°° 


4" x7" 
CONTENTS 


Section I. Fire Insurance—A Profession as Well as Section VI. The Rental Group—Rent, Rental Value 
a Business and Leasehold Insurance 
Sect; ‘ ” Section VII. On Land or Sea—Transportation and 
Section II. The “Why” of Stock Insurance P aae nage ete 
Section III. The Fire Insurance Policy— What it Section VIII. Man vs. Nature—Windstorm, Tornado dama 
Means and Earthquake Insurance pany 
Section IV. Automobile Insurance—Its Features and Section IX. Allied Lines— Parcel Post, Registered ond 
Petitiame Mail, Tourist Baggage, Explosion, Riot tenan 
and Civil Commotion, and Sprinkler Leak- Whit 
Section V. U. & O.—The First ‘‘Little Brother’”’ age Insurance * th 
econ 
tig y 
Catios 
make 


VREELAND PRESS, INC. ‘ i 
VREEL AND PRESS I 344 West 38th Street, New York City ne 
a nc. Enclosed is remittance of $1.00.\ Please send “The Glens isti 
Falls Handy Book” to the undersigned. T 
PUBLISHERS It is agreed that if the book is not satisfactory it will be re- 


turned to you within five days after receipt and you will refund 
344 West 38th Street ne 


remittance. 
” Please print name and address 
New York City Address 
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Insurer Absolved 
For Loss Of Rents 


DECISION OF FEDERAL COURT 
Decides Local Ordinance Forbidding Re- 
pairs After Fire Cannot Be Read 
Into the Contract 
An interesting court decision based 
upon a rental income policy has been 
handed down by the Federal District 
Court for Oregon in the case of the First 
Investment Co. against the Vulcan Un- 
derwriters of the North British & Mer- 
cantile. The court held that the insur- 
ance company, which issued a policy in- 
suring rental income to the First In- 
yestment Co., was not liable for loss of 
rents due to a city ordinance forbidding 
repairs to the burned property until the 
leases had expired. The Vulcan Under- 
writers held that the policy meant only 
that the company was liable for rent 
fiom the time of the fire to the time 
when the plaintiff might reasonably be 
expected to put the property in repair. 
The fact that the city ordinance for- 
bade the repairs absolved the insurers. 
In his opinion Judge Bean outlined the 

case in part as follows: 

This is an action on an insurance pol- 
icy issued by the defendant covering 
loss of rental income from a certain 
building in the city of Portland, the 
covering clause of which contains the 
fcllowing stipulation: “It is understood 
and agreed that this policy is intended 
to cover the loss of net rental income 
from rented portions of the building 
above described, resulting from fire 
which renders such rented portions un- 
tenantable. The net rental income, 
meaning thereby the amount of gross 
rental income less all expenses, which, 
by reason of fire, the insured is or may 
be relieved of, shall be estimated ac- 
cording to bona fide leases, contracts or 
agreements in force on the rented por- 
tions of the building at the time of 
fire. The amount of loss, if any, shall 
be estimated and computed upon the 
basis of the daily portion of the yearly 
fet rental income derived from the 
rented portions, from the date of oc- 
currence of the fire to the end of the 
period that would be required, with due 
diligence, to restore with material of 
like kind and quality, the rented por- 
tions of the affected building, to the 
same tenantable condition as existed at 
the time of the fire. * * * The 
amount of loss, if any, shall not be lim- 
ted by the date of expiration named 
in this policy, but in no event shall this 
ccmpany be liable for more than the 


have received for the unexpired portion 

of the bona fide leases of the second 

story if it had not been damaged. 
Limit on Liability Specified 

But here the insurance was not on 
the building but the rentals thereof, 
and the contract provided the method 
by which the loss, if any, was to be 
ascertained, and that is the length of 
time from the date of the fire that 
would be required, with due diligence, 
to restore the rented portion of the 
building to the same tenantable condi- 
tion as at the time of the fire. 

The construction of the contract is to 
be governed by the same principles as 
applicable to other contracts, and the 
language used given its ordinary mean- 
ing. There is no ambiguity in the lan- 
guage. It plainly provides the rule by 
which the damages are to be ascer- 
tained. The assured was not required to 


repair the building but whether it did 
so or not the liability of the defendant 
is fixed by the contract, and that must 
govern. 

The motion to strike out paragraphs 
19 to 23, inclusive, is therefore allowed. 
The motion to make other parts of the 
complaint more definite and certain is 
overruled. The complaint sets out the 
acts done by the plaintiff toward re- 
pairing the lower story of the building, 
and indicates that due diligence was 
used in doing so. 





WYOMING VALLEY FIRE 

The Wyoming Valley Fire, at its an- 
nual meeting in Warsaw, N. Y., recently 
elected the following officers: Murlin 
S. Smallwood, Warsaw, president; El- 
mer Cooper, Perry, vice-president; 
Harry Martin, Warsaw, secretary; Wil- 
liam H. Roeper, Wyoming, treasurer. 


The company now has in force over 
$15,000,000 in insurance. Its assets dur- 
ing the past three years have increased 
more than $71,000. During the year in- 
surance in force increased $1,500,000. 





CHARGE FOR FIRE PROTECTION 

Arrangements have been made by the 
selectmen of Newington, Conn., and the 
Elmwood Fire Commissioners, together 
with Harold Lucas, chief of the volun- 
teer fire department, whereby fire pro- 
tection will be afforded for the northern 
section of the town, by the Elmwood 
fire department. It is likely that there 
will be a stipulated charge for each call 
for aid and an additional charge for 
each hour of service. It is possible that 
similar arrangements will be made with 
the New Britain and Hartford fire de- 
partments for protection of other sec- 
tions of the town. 





America’s Annual Fire Waite of $570,000,000 is a National Disgrace’ 


Organize, Agitate, Educate, Preach and Practice Fire Prevention 





For generations the “Fireman and Child” 
on an insurance policy has been recog- 
nized as a symbol of security and a guar- 
antee of good faith. 


A company so widely and favorably known 
is a good company to represent. 


“Goop WIL #s the disposition of 
a pleased customer to return to the 

place where be bas been well treated.” 

* — U.S. Supreme Court 


FIREMAN’S FUND 


INSURANCE COMPANY 


Fire 


amount of the policy.” 
Repairs Were Prohibited 


The building in question was a two 
and three story wooden structure, and 
While the policy was in force the upper 
‘tcries ewere practically destroyed by 
ire, and other parts of the building so 
lamagel as to be unsuitable for occu- 
Paney. At the time of the fire the sec- 
ond story was occupied by bona fide 
tenants of the plaintiff under term leases 
Which had not expired. The ordinances 
of the city prohibited the repair of the 
Second and third stories, and the plain- 
lig was unable, although making appli- 
‘ation therefor, to obtain a permit to 
make such repairs. 

It therefore seeks to recover in this 
action for the loss of rents of the second 
Story for the unexpired portion of the 
isting leases. 
he defendant moves against such al- 
eed causes of action on the ground 

at there is no statement in either of 
vod as to the length of time which 
ah be required to restore the af- 

. ed parts of the building to the same 

nantable condition as, before the fire. 
stig aint insists that such an alle- 

Se 's unnecessary because the or- 
vain ce of the city prohibited the re- 
a and therefore the measure of its 

‘Overy is the rents which it would 


Automobile Marine 


SAN FRANCISCO 
401 California Street 


CHICAGO 
33 South Clark Street 


NEW YORK 
72 Beaver Street 


BOSTON 
10 Post Office Square 


ATLANTA 
Hurt Building 


Ask Any Fireman’s Fund Agent Anywhere 
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Veteran Copy Reader 
Tells of News Appeal 


WHERE INSURANCE WILL FIT IN 





Men Seeking Free Publicity Not in Good 
Newspaper Favor, But Real News 
Is In Demand 





By James F. Reynolds, Greensboro, 
N. C. : 

There is more news in the world than 
has ever been printed, or ever will be. 
This is true in spite of the fact that 
there is an ever-increasing number of 
newspapers and an_ ever-increasing 
amount of space devoted to chronicling 
world events. 

An army of reporters and correspon- 
dents every day marches out into the 
highways and byways of human habita- 
tion in search of details from which to 
weave narratives to satisfy the cravings 
of a multitude of readers. But this army 
never does the job completely, for the 
cycle of hours that makes a day sets a 
limit to man’s efforts—and when the 
“dead line” for the edition is reached 
there always is a volume of “copy” left 
on the desk. The essential news, as the 
editor sees it, gets in; the other either 
waits or goes into the gaping waste- 
basket. 

All of which is important to the pub- 
licity man who writes for results rather 
than to see how many quires of paper 
he may use up. 

Amazed at Quantity of Copy 

For more than a dozen-years, almost 
without a break, I have sat at the copy 
desk of a morning newspaper. Many 
thousands of letters and countless reams 
of copy have in those years been stacked 
on the desk, the quantity increasing 
steadily until now the flow of publicity 
“dope” is amazing. Little of it is 
worthy of priority over the copy which 
the regular staff of newsgatherers sup- 
plies, and as a result each night finds 
waste-baskets literally crammed with 
good paper of various hues mutilated 
by the clumsy efforts of press agents. 

As much as the man who always seeks 
free publicity is hated in the news room, 
there is utmost respect for those of his 
kind who evince a “news nose,” who can 
appreciate the editor’s lack of time, the 
shortage of space, and can sense the 
desires of the reading public—for, in 
reality, the reading public shapes the 
character of a newspaper’s columns. 

No Room For Propaganda 

A newspaper’s advertising space is for 
sale, and no editor has any patience 
with the publicity man or salesman who 
attempts to “ride” the news columns for 
no other purpose than to gain some end 
which by rights should be sought on a 
paid-for basis. The reader, too, resents 
his paper’s being cluttered up with such 
propaganda. 

There is no excuse for this type of 
publicity seeker, because in every estab- 
lishment, especially if it is national in 
scope, there are at frequent intervals 
events worthy of recording in the day’s 
news. Human contact is what makes 
the wheels of business turn, and this 
contact is the source that newspapers 
rely upon for their news. Any business 
man, be he president or salesman, at 
times is in position to lend a helping 
hand to the editor. The human contact 
that makes his business go places him in 
tcuch with events of live news that if 
properly reported will find place in the 
news columns. Perhaps not in every in- 
stance would his firm’s name, or the 
name of its product, get into the story, 
but there are times when this phase 
might enter legitimately without of- 
fense to editor or reader. 

The Great Institution of Insurance 

Of all the institutions that seek pub- 
licity probably none is in position to 
serve mankind as effectively as the great 
institution of insurance, which, at nomi- 
nal cost, has saved unnumbered indus- 
tries from ruin and prevented the loss 


of a multiplicity of fortunes. The coun- 
try is not yet “covered.” The news col- 
umns every day record the destruction of 
a home, a factory, an automobile, a plate 
glass front—some modest, some preten- 
ticus—and not infrequently is there ap- 
pended to the story the tragic sentence: 
“There was no insurance,” or, “It was 
partially covered by insurance.” 

Here: is a field for publicity that of- 
fers wide possibilities, but it cannot be 
accomplished by press agent methods in 
this day of cramped news columns. The 
cost of a premium or the slight increase 
of a premium would avert the tragic 
phase of the story. It is a matter of 
education—the sort that will win the 
bull-headed man who argues against in- 
surance protection and that will over- 
come the ignorance of the other class. 

And‘ newspapers, professing to be ser- 
vants of the public, are not averse to 
this sort of education so long as the 
propaganda element is kept out of the 
copy that they are asked to handle. 
Every year they print columns about 
fire prevention and safety-first methods 
in general, which are closely allied with 
the insurance man’s mission. ’ 

Newspaper men appreciate friendships 
—they are a valuable asset to the pro- 
fession. And the high type of citizen- 
ship that insurance companies exact of 
their salesmen and publicity men wins 
them a warm place in the editorial sanc- 
tum. Both may profit by their friend- 
ship. There is, however, a temperament 
about the newspaper man that must be 
respected. When he wants a news story 
he wants it now—he does not have all 
day or all night to wait—and this calls 
to mind a recent incident. 

An agency meeting was held in the 
city and a prominent insurance official 
was being relied upon by the morning 
newspaper for notes from which to write 
a story of the gathering. There was a 
list of officers and other details neces- 
sary to a complete story. The official 
was called by a.reporter over the tele- 
phone for some facts, and the reporter 
was informed rather bluntly that the of- 
ficial was preparing for a dance at his 
club and would drop by after 1 a. m. 
with the material for the story. And to 
make the incident more painful there 
was at that moment a piece of pub- 
licity from that official’s own company 
lying on the copy desk. 

In every business there is a place for 
a good publicity man, but the term 
“sood” must not be interpreted to mean 
volume. The copy desk is always loaded 
down and there is no occasion for stuff 
to kill space. 

The publicity man, be he known by 
that title or some other, must “make 
it snappy.” 





ANNUAL STATEMENT BLANKS 


Henry D. Appleton, deputy insurance 
superintendent of New York, and chair- 
man of the committee on blanks of the 
National Convention of Insurance Com- 
missioners, calls attention to the rule of 
the committee that all changes and 
amendments to annual statement blanks 
should be filed with the committee be- 
fore February 15 and by all means be- 
fore March 1, inasmuch as the early 
meeting of the executive committee of 
the National Convention has necessitated 
that meetings of the Committee on 
Blanks begin this year on April 4. 





THORSEN IN EUROPE 


J. Mitchell Thorsen, of Thorsen & 
Thorsen, large insurance brokers of New 
York, sailed recently for Europe. He 
is joining his family abroad and will 
probably return to this country some 
time in March. 


HAS VISION OF FORTUNE 
George B. Jennings, Virginia state 
agent for the Royal, has visions of get- 
ting a slice of a quarter of a billion 
dollar estate left by a distant relative 
in England which is soon to be dis- 
tributed among a host of heirs. 

















279 Newspaper Reports 


Give just that number of Deaths due to Carbon 
Monoxide Gas Poisoning for the six months 
ending December 31, 1926. 


From Maine to California and Minnesota to Texas, 
these reports were received by the John Han- 
cock Mutual Life Insurance Company, in con- 
nection with its warning to the Public. 


Death from this cause is no respector of localities, 
and cold weather increases the danger. Look 
at the record :— 





ean 6 October .......:...... 29 
Auguat ................ 7 November .......... 56 
September  ........ 12 December .......... 169 


We think there is need of our Warning and ask the 
insurance fraternity to spread the information. 


Booklet describing the danger mailed to any under- 
writer interested. Write Inquiry Bureau. 





LIFE INSURANCE COMPANY 


OF BOSTON. MASSACHUSETTS 


























+ ot atesamccirane ete bt 


Great American 
Insurance Company 











ws New Pork Sz 


INCORPORATED - 1872 
[STATEMENT JANUARY 1, 1926" 


$12,.500.000.00 


R ALL OTHER LIABILITIES 


16.54 1,2 


ETS 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$29,041 ,280.58 


LOSSES PAID POLICY HOLDERS 


$175,146,238.21 


HOME OFFICE, ONE LIBERTY ST. 
NEW YORK CITY 


WESTERN DEPARTMENT PACIFIG DEPARTMENT 
310 S. Michigan Ave., Chicago, Ill. 233 Sansome Street, San Francisco 
CG. R. STREET, Vice-President CLIFFORD CONLY, Manager 
BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 


MARINE DEPARTMENT 
NEW YORK—Ww. H. McGee & Co., General Agents, 11 So. William Street 
SAN FRANCISCO—George L. West, Manager, 233 Sansome Street 
CHICAGO—Ww. H. McGee & Co., Gen’! Agts., Insurance Exchange Bldé. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA = 
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ARSON LAW CAMPAIGN H. E. TAYLOR FIRST 
B Siccadaiadel e Be -ter E. ba aye gions manager 
ills Have Been Introduced in Five of the American of Newark, was the first 
” State Legislatures So Far; Many delegate to obtain reservations at the A DEPENDABLE COMPANY 

Bodies Behind Movement Hotel Bond in Hertiors, for the Insur- ‘ 
The campaign of the new Fire Mar- ance Advertising Conference, which will. e 
shals Section of the National Fire Pro- be held on May 22 to 25 
tection Association for the standardiza- 
tion of the arson laws in the states STEPHEN COMESKEY DIES 
whose legislatures meet this year is Stephen Comeskey, well-known local 
well under way. The model arson bill fire insurance agent at Troy, N. Y., died 
has already been introduced in the last Friday. He represents the Agricul- 
states of Iowa, Alabama, West Virginia, tural, Phoenix and Hartford and others 
Connecticut and Maine, and arrange- for thirty years. 
ments are being rapidly consummated 
for its introduction in a dozen other 
states. Success in even a single state 
will be of profound significance. The 
leaders in cooperation among the or- 
ganization members in putting forward 
this important project are the American 
Gas Association, the American Electric 
Railway Association, the Federation of 
Mutual Fire Insurance Companies, the 
National Association of Credit Men, the 
National Board of Fire Underwriters, 
the National Association of Dyers and 
Cleaners, the National Paint, Oil and 
Varnish Association, and the National 
Lumber Manufacturers Association. The 
Insurance Department of the Chamber 
! of Commerce U. S. A. is also co- 
operating. 
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Introducing George K Smithers- 


retail merchant*home owner 
trustee~director * motorist* 
golfer-and Hartford assured* 


lege, Fort Collins, Col., has awakened 
the legislators to the folly of the law 
passed two years previously in which it 
was enacted that the state would carry 
its own insurance and that all fire poll 
cies on state owned buildings would be 
permitted to lapse at their expiration. 
The present legislature and the gov- 
ernor have called upon State Treasurer 
Harry E. Mulinix for the facts and fig- 
ures regarding the state’s insurance bill, 
coverage, etc., previous to the passing 
of the law which is likely to be annulled 
and that within a few days from Feb- 
tuary 7. Prior to the creation of the in- 
surance fund the state obtained insur- 
ance totaling $9,068,687 for an annual 
premium of $31,711.33. 


The fire at the State Agricultural Col- 
lege, appraisers for the underwriters 
have reported, caused a loss of $105,- 
47.34 and of this loss $19,547.34 was 
covered by policies in private companies 
which had not as yet expired. The net 
loss to the state is $86,150.40 and there is 
only $40,000 in the state insurance fund 
to meet it. Had the policies been in 
force it would have cost the state $5,604 
to insure all buildings on the Agricul- 
tural campus for $1,122,550 for a period 
of five years. 





























leading citizen. He owns his own home. He is a trustee of 
the Church. He is a director of the Blankville Free Public 
Library. He drives a 1927 model sedan and sinks his last put 
at the country club for a ninety-something-or-other depending 
upon how he drove the eighth hole down by the brook. 











CONTENTS HELD PART OF BLDG. 


_ That moving picture machines, stand- 
ng upon iron legs or posts imbedded 
m the cement floor of the operating 
booth and permanently fixed in place by 
ton rods and a cable, all running 
though the cement floor and bolted on 
the other side, were “part of the build- 
mg insured” was the decision of Jus- 
tte Orde in a judgment in the case of 
- Queen St. Theatre Co. against the 
orth Western Mutual Fire Association, 
tried in Ontario, Canada. Had the the- 
atre been leased to a tenant, the ques- 
por whether the machines were the 
andlord’s or tenant’s fixtures might re- 
ome solution. However, in this case 
i: court held that the fixtures “were 
“early the landlord’s” and so the insur- 
ance company was liable. 


Smithers is insured through the local Hartford agent and he 
is really insured. He carries property insurance, business in- 
terruption insurance, rent insurance, complete automobile 


insurance, golfer’s insurance, and has considerable to say 





ait 
‘ George K. Smithers is the proprietor of a flourishing grocery 
: / store in Blankville. He is also what is commonly known as a 
/ about the kinds and amounts of protection required for the 
church of which he is trustee and the library of 
which he is director. He believes in insurance, 
has confidence in the Hartford and accepts his 


agent’s advice. He is the sort of customer whom 








a Hartford agent is well equipped to serve. 
JOINS HOOKES & ARNOW 8 ape 
a ted R. Graves, formerly executive 
“etary of the General Brokers Asso- 


Fate of the Metropolitan District, has 


deutment of Hecker 8 kr ae HARTFORD FIRE INSURANCE CO. Wartford, Connecticut 


— 8enera] insurance agents of Brooklyn, , The Hartford Fire Insurance Company and the Hartford Accident and Indemnity Company write practically every form of insurance except life 
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Some Essentials Of 
Good Letter Writing 


TALK BY LAURENCE E. FALLS 





American of Newark Executive Points 
Out Common Faults in Correspon- 
dence Among Insurance Men 





Several essentials of good letter-writ- 
ing were set forth clearly and simply in 
a talk made last week before the Examni- 
ining Underwriters Association of New 
York by Laurence E. Falls, assistant sec- 
retary of the American of Newark. While 
Mr. Falls’ talk was directed to an audi- 
ence of fire insurance policy examiners 
and underwriters, the various points of 
the talk were just as applicable to let- 
ters written between agents and other 
field men and home offices. Here are a 
few of the fundamentals of correct cor- 
respondence, according to Mr. Falls: 

“Every letter which goes out from an 
examiner either leaves a definite i impres- 
sion or none at all. If it leaves no im- 
pression, an opportunity for accomplish- 
ment has been lost forever and some- 
one else must perform the task. Those 
letters which leave an impression upon 
the recipient, impress favorably or un- 
favorably and a letter from an examiner 
may accomplish as much as a visit by 
the field man. We are, all of us, inter- 
ested to know how such letters may be 
written and there is no rule of thumb 
to guide us; but a few of the underlying 
principles of successful correspondence 
may help us to learn how to write suc- 
cessful letters. 

“Whether or not we classify ourselves 
as salesmen, we are, all of us, con- 
stantly selling ourselves, much of the 
time unconsciously. Salesmanship is but 
the art of convincing the other fellow, 
and letters are written to sell ideas, 
even if that idea is but the necessity 
for correcting a policy. None of us 
could successfully sell merchandise in a 
foreign country unless we spoke that 
language, and. to sell an idea by cor- 
respondence to one of the company’s 
agents, we must couch our idea in terms 
familiar to the agent, free from the no- 
mencalture of the home office, yet so 
definite in its phraseology that it is sus- 
ceptible of but one interpretation. Pre- 
cise expression is necessary for clarity, 
and we will call precision the first re- 
quisite to a good letter. 

Propriety Must Be Used 

“Carrying out the alliteration, we will 
call the next requirement propriety. We 
niust avoid any expression or allusion 
which could not under all circumstances 
be considered discreet. Only those terms 
should be used in a letter which are 
current between gentlemen. Failure to 
observe this requirement of propriety 
has led to strained relationsips in busi- 
ness and sometimes to suits for libel. 
The corporation, in whose employ you 
carry on correspondence, can be held for 
acts of libel which you may perform. Of 
course only the known truth should find 
its way into correspondence and some- 
times not even all of the truth, because 
repetition of some incidents is not re- 
quisite to the accomplishment of a 
worthwhile purpose. 

“Related somewhat to the last require- 
ment, is the necessity, for politeness. A 
little courtesy in our business exchanges 
not only stamps us as broad minded; 
encourages our agents and associates to 
cooperate with us; but even inclines 
them to forebearance if we have made 
an error. Politeness costs so little but 
is such a tremendous power for good 


that we can all afford to cultivate more 
of it, and particularly must it be made 
to stand out in our letters where it must 
serve in place of the smile-which we 
can give in personal contacts. Each of 
you knows how you are moved to grant 
the request of an agent when that re- 
quest is courteously made. 

“Slang and profanity have no place 
in business correspondence and _ their 
frequent usage tends to a poverty of 
speech which is deplorable in the youth 
of the present day. The average vo- 
cabulary of the man on the street is 
propably between eleven hundred and 
fifteen hundred words, and many people 
struggle along with six or seven hundred. 
They comprehend the meaning of a 
greater number of words but they use 
only this number in expressing their 
own ideas. If any of you has a keen 
desire to acquire a useful servant and 
equip yourself with a powerful weapon 
of offense and defense, let him learn 
each day the meaning of one word 
which is new to him.” 





L. W. KING ADVANCED 

L. W. King has been elected assistant 
secretary of the St. Paul Fire & Marine, 
the Mercury, and the St. Paul-Mercury 
Indemnity. Mr. King has been with the 
St. Paul for several years as manager 
of the improved risk department in the 
home office and he still continues in that 
capacity. 





MISS JENNINGS TO MARRY 

Marriage of Miss Eva Lawson Jen- 
nings, daughter of George B. Jennings, 
Virginia state agent for the Royal, to 
Henry H. McVey, young business man 
of Richmond, which is set for February 
19, will be a quiet affair, it is announced, 
and invitations will be limited. 





RECOVERED FROM ILLNESS 
Herbert D. Jones, special agent for the 
New York Underwriters for New Jersey, 
whose office is located at 9 Clinton 
Street, Newark, has recovered from a se- 
rious illness of more than a month and 
returned to his office. 


Fire Agents Uphold 


Residence Agency Law 


(Continued from Page 1) 


should do business with someone held 
responsible for his actions by that State. 
If he, the assured, goes outside his State 
to buy his insurance from some non-ad- 
mitted insurer, as is often done, he must 
take upon his own shoulders the respon- 
sibility of getting a fair and reasonable 
settlement in cases of a loss. So, it 
would seem to be with an itinerant agent 
of an admitted company.” 
Statement of W. H. Bennett 

Walter H. Bennett, secretary-counsel 
of the National Association, after a 
hasty reading of extracts from Mr. Dun- 
ham’s brief said: 

“Mr. Dunham’s disputation is not so 
much against the position of the Na- 
ticnal Association of Insurance Agents 
as it is against the Supreme Court of 
the United States. I might write a thesis 
setting forth that instirance in the very 
nature of things is inter-state commerce 
and therefore should be governed by all 
the rules and laws applicable to trade 
between States. But the trouble is that 
I should then be, as Mr. Dunham now 
is, in conflict with the decisions of the 
highest court in the land and ipso facto 
on untenable ground. 

“We cannot become frightened by Mr. 
Dunham’s brief. The resident agency 
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laws of the States are too well grounded 
in the fabric of insurance to be unsettled 
by the theory that they abridge rights, 
privileges or immunities of citizens of 
other States. There are many rights ac- 
cruing to the citizens of a given state 
that are not common to citizens of other 
States. State sovereignty is one of ‘the 
principles on which this government of 
ours is founded. It will probably con- 
tinue to afford its protecting and bene- 
ficent influence to generations yet un- 
bern.” 

Local fire agents pointed out this week 
co The Eastern Underwriter the funda- 
mental differences between life and fire 
insurance, so that while today many 
States exempt life agents from resident 
agency laws, 
insurance would suffer immeasurably 
from a lack of such laws of control. A 
life policy is a lifetime contract insuring 
the life of a definite person wherever 
he is and so long as he lives providing 
he pays his premiums. The agent who 
writes the policy plays a negligible part, 
in most cases, after the policy has been 
placed. Premiums are paid direct to the 
life insurance company, or to a general 
agent. When the assured dies, there is 
little adjusting to be en i than 
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securing proof of death and the company 
pays the full policy. 

In fire insurance, on the other hand, 
the policy insures a piece of property 
for a limited duration of time. Most 
losses are partial losses so that both the 
fire company and the assured wants the 
original representative of the company 
on hand to aid in the adjustment. There 
are many questions to be settled before 
a loss is paid and the best interests of 
the business are served when the agent 
who wrote the policy is available and ha 
a personal participation in the settle 
ment. In other words, the fire local 
agent is an essential individual in the 
fire insurance scheme from the time the 
policy is written until it expires, while 
the individual life agent’s duty is prac- 
tically done the moment he delivers his 
policy and arranges for the payment of 
the ‘initial premium. 
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MARINE & AUTOMOBILE DEPARTMENT | 





E. F. Nicholls Hopeful 
Of 1927 Hull Outlook 


ADDRESSES LONDON MEETING 





Retiring Chairman of London Institute 
Touches on Outlook in Various 
Marine Insurance Lines 





The annual general meeting of the In- 
stitute of London Underwriters, which 
took place recently, was notable for some 
remarks made by E. F. Nicholls, under- 
writer of the London Assurance, who 
now retires from his position as chair- 
man. The marine insurance correspond- 
ent of the London “Daily Telegraph” 
says: 

So far as current business is con- 
cerned, he said he did not view the out- 
look with the undoubtedly justifiable 
pessimism that had characterized the 
speeches of chairmen in previous years. 
While little advance in cargo rates could 
be recorded, it seemed that the improve- 
ment in conditions was ‘all on the right 
side for underwriters. With regard to 
hull business, Mr. Nicholls dwelt upon 





Dany BH the good work done by the joint hull 
hall committee, and while admitting that 
ty Be tates are still too low, said that the “un- 
Mai derstanding” between underwriters come 
h the to a year ago, had stemmed the tide of 
es declining rates, adding: “T hope that 
ae ship owners have appreciated the fact 
here that for some years they have profited 
ea by the severe competition among under- 
sts of writers. ; ; ‘ 
pore Dealing with various foreign develop- 
A has Me ucats, Mr. Nicholls made the following 
ettle reference to. the Norwegian hull tariff: 
‘call I think it is abundantly clear that an 
a alteration in the hull tariff will have to 
> be made in the course of 1927, because 
while feat has become manifest that owners with 
ol first-class records to their credit should 
at not have to pay, by reason of the work- 
ent of Maus of the tariff, as high rates as their 


competitors whose business has 
proved profitable to underwriters.” 
his is a most important pronounce- 
ment, and should do much to meet that 
stringent criticism with which the ac- 
tion of London underwriters in adopting 
the tariff has been received by Norwe- 
gan shipowners of the highest class. 


not 








GENERAL AVERAGE CODES 











Talk by Charles S. Haight Here Leads 
to Discussion Over York-Antwerp 
Rules of 1890 and 1924 


Considerable attention has lately been 
ocussed on the differences in the two 
codes of general average now in opera- 
tion in England and their effect on ma- 
ne insurance. It will be recalled that 
nan address to the Association of Av- 
erage Adjusters of the United States, 
9. Haight, maritime lawyer, dealt 
with the difficulties encountered owing 
to the non-adoption of the 1924 Rules by 


York 


















































age operator of chartered tonnage who 
Used the 1890 rules in his bills of lading 
and who, in the case of vessels chartered 
a. Owners who insisted on the Rules 
ft 1924, still used bills of lading incor- 
erating the Rules of 1890, and covered 
any liability which he might incur owing 
© the differences in the two codes by 
surance, 
_ Apparently Mr. Haight’s words ‘have 
ut ideas into other charterers’ heads, 
for Tecently inquiries for similar insur- 
ances have been received in London 
nye underwriters haye been some- 
rh Puzzled as to the proper rates be- 
Se they have had no similar experi- 
“nee of risks of this nature. An able 
ne in “Fairplay,” examining the 
*stion, has come to the conclusion that 
wart from liabilities arising owing to the 
frence between the two codes, the 


muestion of voyage is of importance, 

















































































€rican interests, citing the case of a 


LIVERPOOL ASS’N REPORT 


Effects of Strike Still Felt; British 

Co-operating to Sustain Hull Rates 

in Foreign Markets 

The report of the committee of Liver- 
pool Underwriters’ Association, submit- 
ted at the annual general meeting of 
members on January 31, recalls that last 
year, owing to the general and coal 
strikes, was full of anxiety for all classes 
of traders. The report proceeds: 

“Although these strikes have ceased, 
it must be realized that their effect will 
be felt for many months in the delay 
of the production of materials wanted so 
urgently to allow such trades as ship- 
building to go ahead. 

“Marine insurance has, of course, suf- 
fered through reduction of business ow- 
ing to the above causes. The commit- 
tee, however, are glad to report that the 
effect of the various efforts to restore 
the business generally to a sounder ba- 
sis is more hopeful. During the year, 
as a result of negotiations between Brit- 
ish underwriters and those of the mar- 
kets concerned, arrangements have been 
made which should bring about an im- 
provement in French, Italian and Norwe- 
gian hull risks. These arrangements, 
based on the principle of the British 
markets supporting the rates and values 
fixed by the underwriters at the place 
of origin, will, it is hoped, enable the 
local underwriters to place their hull 
business on a sounder basis. Confer- 
ences have also been held with the ob- 
ject of improving Dutch hull conditions. 
The committee are pleased to report that 
Liverpool’ marine insurance companies 
have supported these efforts both at 
home and abroad.” 

The committee writes that the subject 
of fires in ships continues to cause grave 
concern to underwriters and all inter- 
ested in ships at sea. They proceed: 

“The number of fires which have oc- 
curred during the year exceed the aver- 
age of 536 for the past five years.” 
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since the rules of 1890 provide that all 
matters not covered by the rules shall 
be dealt with according to the law and 
practice which would have covered if the 
rules had not been incorporated in the 
bill of lading and/or charter-party, and 
this might involve adjustments accord- 
ing to foreign law, which may be wholly 
different from the York-Antwerp Rules. 

He points out, nevertheless, that the 
rules of 1924 approximate more closely 
to the law and practice of several Con- 
tinental countries than they do to Brit- 
ish law and practice, so that it follows 
that the risk to the charterer in con- 
nection with a vessel bound to a Brit- 
ish port is much more onerous than if 
the port of destination was on the 
Continent. 


STANDARD LOSES APPEAL 





Case Involving Question of Clause Set 
in Small Type Is Won by 
Plaintiffs 
The Court of Appeals in London has 
dismissed the appeal of the Standard 
Marine, from a decision of Justice 
Sankey of July 7, 1926, in a case brought 

by a Mr. Koskas, 


By. a certificate of insurance dated 
May 16, 1919, 281 bales of sole leather 
were insured for $10,000 for a voyage 
from New York as far as Algiers on a 
steamer, the Eole, and were transshipped 
at Algiers and carried on to Tunis by 
another steamer, the Nice. The bales 
arrived at Tunis on July 9, 1919, con- 
signed c.i.f. to a firm called Medina, and 
on July 10 Medina sold them to Mr. 
Koskas, the plaintiff. 

Mr. Koskas examined the leather and 
found it, so he said, to have been dam- 
aged by salt water. Both steamers had 
met with bad weather. Mr.. Koskas 
claimed under the policy, and certain 
examinations of the goods and other 
proceedings took place at Tunis, but the 
defendants refused to pay and the plain- 
tiff brought an action. 

The defence put the facts in issue and 
raised two points of law: (1) that the 
plaintiff was not the right person to 
sue; and (2) that a clause in the policy 
as to giving notice of claim within a lim- 
ited time had not been complied with. 

The certificate of insurance was 
worded as follows: 

This certificate represents and takes the place 
of the policy and conveys all the rights of the 
original policyholder as fully as if the 


property were covered by a special policy di- 
rect to the holder of this certificate. : 

One of the conditions of the policy 
was in much smaller print than other 
parts of the policy and was as follows: 

11. In case of loss or damage to the prop- 
erty hereby insured the loss shall be reported 
to the representative of the company, or, if 
there is no representative of the company, to 
Lloyd’s agent, as soon as the goods are landed 
or the loss is known or expected. 

Mr. Justice Sankey held that the cer- 
tificate, having been issued by the de- 
fendant company itself, enured to the 
benefit of the plaintiff; and that since 
the plaintiff did not know of the condi- 
tion as to notice, and since the clause 
as to notice was in such small print that 
a reasonable man reading with reason- 
able care would not regard it as form- 
ing part of the contractual terms, the 
plaintiff was entitled to recover. 





JOHN DUANE AN ADJUSTER 

John Duane, special agent of the Scot- 
tish Union & National, with offices in 
Rochester, N. Y., has resigned and will 
enter the independent adjusting field in 
Hartford, Conn. 





JAMES CHRISTIE ADVANCED 

James Christie, of Paterson, N. J., as- 
seciatéd with William Stake & Co., Inc., 
general insurance brokers in New York 
City, as manager of the marine depart- 
ment, has been admitted as a_stock- 
holder, a director and vice-president. 








APPLETON 


& COX, Inc. 


1 South William Street, New York 





AUTOMOBILE INSURANCE 
United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $4,976,780.91 
Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $7,400,761.92 
Indemnity Mutual Marine Assurance Co., Ltd., London 





Admitted Assets, $1,285,952.89 
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AUTO RATE DISCREPANCIES 


Wide Variation in Certain Western 
Collision Rates Illustrates Two 
Methods of Rate-Making 


One odd feature of the automobile 
manuals of the Western Automobile Un- 
derwriters’ Conference and the National 
Bureau of Casualty & Surety Underwrit- 
ers, when they make their appearance 
on February 14, will be the wide dis- 
crepancy in rates on full cover collision 
insurance for Ford cars in the rural 
areas. The fire companies in the West- 
ern Conference are quoting this cover- 
age at $24, the rate which has been in 
effect during the last year. The casualty 
companies, through the National Bureau, 
have advanced their rate for this same 
protection from $48 to $60. 

It is difficult to explain this wide dif- 
ference in rate. However, some light is 
thrown on the matter when it is under- 
stood that the fire companies lump fire, 
theft and collision insurance together 
when analyzing the experience on auto- 
mobile underwriting while the casualty 
companies look at the liability, property 
damage and collision risks separately. 
The latter commpanies want a profit on 
each type of risk and accordingly adjust 
their rates on the basis of experience. 

The fire companies operate on the the- 
ory that as long as automobile «nder- 
writing on the whole shows a reasonable 
profit it is not unreasonable to shave 
rates on certain classes for competitive 
purposes. It is admitted that the West- 
ern Conference is making little or no 
micney on collision insurance at the pres- 
ent time but the Conference companies 
are, nevertheless, keeping a lot of de- 
sirable business away from reciprocals, 
mutuals and other insurers, and making 
profits for themselves in their automo- 
bile departments by keeping collision 
rates down at the lowest level possible. 








THE UNION AUTOMOBILE 





Entire Issue of Coast Paper Given to 
Los Angeles Company; Joseph W. 
Walt Is President 


Recently, the Insurance Journal of 
Los Angeles devoted its entire issue of 
60 pages to the Union Automobile In- 
surance Co. of that city, now in its beau- 
tiful new home, and printed pictures of 
all the officers and their careers and a 
number of interesting articles by officers 
of the company. 

Joseph W. Walt is the founder and 
president of the Union Automobile. At 
twenty-three he gave up a position pay- 
ing him $4,000 a year to become an in- 
surance man. Later he became execu- 
tive superintendent of a new company, 
the Union Fire of Nebraska. In 1918 
he organized the Union Automobile In- 
surance Co., with a capital of $100,000 
and a paid-in surplus of $25,000. 

On December 31, 1925, the assets of 
the company were in excess of $2,000,000. 
In 1923 the executive offices were moved 
to Los Angeles. Thirty-seven families 
in the organization moved to California 
with the company. 





HEAD LONDON INSTITUTE 


It has lately been announced that H. 
M. Merriman, underwriter of the Eagle, 
Star & British Dominions, and G. A. T. 
Darby, underwriter of the Marine In- 
surance Company, have unanimously 
been elected to the positions of chair- 
man and vice-chairman respectively, of 
the Institute of London Underwriters 
for the ensuing year. 





IMPORTERS & EXPORTERS GAIN 


The Importers & Exporters last year 
made some excellent gains in its finan- 
cial standing. Net premiums increased 
over $500,000, bringing the writings up to 
slightly more than $3,000,000. ' Assets 
are $4,516,185, an increase of $1,209,913. 
Due to increased business the - capital 
of the company last year. was increased 
from $700,000 to $1,000,000. Net <sur- 
plus is now $846,967, or an increase of 


$235,607 over 1925. 
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Inside Track With Tammany 


Who are now the favored surety and 
bending brokers of New York, so far as 
Tammany Hall is concerned ? 

Answer: Hyman & McCall. 

They stand aces up with the “Jimmy” 
Walker administration, succeeding to the 
soft spot held by Sinnott & Canty, who 


were the yellow haired boys of the 
Hylan administration. 
The question frequently is heard 


what becomes of insurance favorites 
when there is a change of administra- 
tion. In the case of Sinnott & Canty 
they have retained considerable political 
business, it is reported. 

x * * 


A Strange Proposal 

The Edward A. Woods agency in 
Pittsburgh has received a proposal of 
marriage. At intervals for years Mr. 
Woods has inserted an advertisement in 
Pittsburgh daily papers headed: “Widow 
Desires to Invest $10,000.” The idea of 
the ad is, of course, to draw replies 
which will indicate the number of 
crooks and sharpers who are out to 
fleece women. 

The number and types of replies 
drawn by the ad are amazing, and are 
decidedly pathetic as they indicate the 
great army lying in wait to pounce upon 
the cash bags of the credulous. The 
letters, of course, are later used by 
agents in the sale of insurance on the 
theory that funds left with an insurance 
company are sure and safe from harm 
whereas lump sum payments may soon 
be dissipated. 

The offer of marriage came in re- 
sponse to one of these $10,000 ads. 

* * * 


Phillips Expert in Getting Speakers 

Jesse S. Phillips, president of the 
Great American Indemnity, is chairman 
of the Saturday Discussions Committee 
of the National Republican Club. These 
Saturday noon luncheons are about as 
interesting as anything in the speaking 
line now being presented to the New 
York public. 

William W. Dimmick is secretary of 
the Saturday Discussions Committee. 
Some subjects being discussed at these 
luncheons follow: The Five-Day Week; 
the Crime Wave; Direct Primaries; Pro- 
hibition and Referendum; Protective 
Tariff; Extension of our Foreign Trade; 
the Installment Sales System; Shall We 
Have a Private or a Government Mer- 
chant Marine?; American Owned and 
Controlled Waterways: Some Religious 
Topic; Immigration Restrictions and 
Alien Registration; Arbitration in Com- 
mercial Disputes; National, State and 
Municipal Taxation; Radicalism in the 
United States; Demoralizing, Play, 
Movies and Amusements; Dictatorships 
in General and Mussolini in Particular; 
Should the United States take the Initia- 
tive for Further “Disarmament” among 


World Nations? 
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When a Telephone Approach Sounds 
Important 

Kirkland B. Alexander, a prominent 
Detroiter, who is in the investment 
business, informed me while here this 
week some entertaining facts about ap- 
proaching people in the Wall Street dis- 
trict over the telephone. The gist of 
them is that telephone girls and pri- 
vate secretaries in the New York finan- 
cial district sit up and take notice when 
the answer to “Who’s calling, please?” 
comes back over the wire, and the state- 
ment is made, “Mr. So and So of De- 
troit wishes to speak to him.” 

In Wall Street there is a magic about 
the mere name of the city which houses 
so much of the motor industry and its 
mention stirs the imagination and de- 
mands and -receives immediate atten- 
tion. 

The out of town man is always given 
more consideration over the telephone, 
and a statement that “Mr. Blank of 
Chicago”—or some other town—desires 
to talk to Mr. Jones also receives prompt 
and courteous attention. 

: 


A Comment on Growth of Business 


Morris Torrey, former actuary, re- 
cently elected a third vice-president of 
the Metropolitan Life, was in a some- 
what reminiscent mood when I called at 
his office the other day. Speaking of 
the great growth of the Metropolitan, 
he declared that some of its departments 
are, taken by themselves, larger than 
some insurance companies. He went on 
to say that it would be quite impossible 
to transact the business of such a co- 
lossal organization as the one he rep- 
resents if the accounting methods of 
twenty years ago were still in use. 

He said he could remember the first 
calculating machine and the wonder it 
excited in the employes. It got out of 
order now and then and he used to re- 
pair it himself. He thought it was in- 
teresting to compare the working facili- 
ties of days gone by with the machinery 
of modern business, and to concider how 
large insurance companies had had to 
keep pace with advancing years and 
adopt modern methods of doing things. 

* * * 


Lloyd’s Selects Clock for New Home 


The Corporation of Lloyd’s has re- 
cently been given the opportunity of se- 
lecting for the new building in Leaden- 
hall Street, London, a grandfather clock 
from the collection of more than 200 
English long-case and bracelet clocks be- 
longing to D. A. Wetherfield. 

The chosen clock is now on view in 
the Committee Room at Lloyd’s and has 
been admired by many members. It was 
made by Benjamin Gray, who was in 
business in Pall Mall from 1720 to 1760, 
and was clockmaker to King George II. 
The case, which is of burr walnut, is 
10 feet 2 inches high. The width of 
the base is 2 feet and the depth 11 
inches. The clock has a duplex escape- 


ment, goes for eight days, strikes the 
hour, shows the age and phase of the 
moon, and the name of the month and 
the date. It is believed to have stood 
for about 150 years at Sheffield Place, 
Sussex, having been the property of the 
first Earl De La Warr and afterwards 
of the three Earls of Sheffield. On the 
death of the third earl the clock was 
sold to a dealer, from whom Mr. 
Wetherfield bought it some 20 years ago. 

Mr. Wetherfield was for many years a 
partner in the old-established firm of 
W. S. Partridge & Co., coal exporters 
and ship and insurance brokers. Mr. 
Partridge was a member of Lloyd’s from 
1870 to 1900, and Mr. Wetherfield went 
to Lloyd’s as his substitute in 1871, and 
= an annual subscriber from 1910 to 
1925. 


x ok * 
Alexander T. MacLean 
The announcement that Alexander 


T MacLean has been elected actuary 
of the Massachusetts Mutual will: give 
widespread satisfaction to the field force 
of that company as Mr. MacLean is the 
rare combination of a scientific man who 
not only is sympathetic with salesman- 
ship but can explain- the most technical 
problems in a way which agents can 
understand and which helps them in 
selling. 
x * * 

The Author of “Robinson Crusoe” Wrote 

Abeut Insurance 

From one of my scholarly and erudite 
friends, Samuel Davis, associate counse)\ 
of the John Hancock, I have received a 
most interesting document written by no 
less a person than Daniel De Foe, authot 
of “Robinson Crusoe.” In his time De 
Foe wrote about a variety of topics, and 
in 1697 he published a book, entitled, 
“An Essay Upon Projects,” one chap- 
ter being devoted to the subject of “As- 
surances.” The chapter follows, together 
with a 6-point footnote by Henry Mor- 
ley who republished a compilation of the 
book in 1889: 

Assurances among merchants I believe 
may plead prescription, and has been oi 
use time out of mind in trade, though 
perhaps never so much a trade as now. 

It is a compact among merchants; its 
beginning being an accident to trade, and 
arose from the disease of men’s tem- 
pers, who having run larger adventures 
in a single bottom than afterwards they 
found convenient, grew fearful and un- 
easy, and discovering their uneasiness to 
others, who, perhaps, had no effects in 
the-same vessel, they offer to bear part 
of the hazard for part of the profit. Con- 
venience made this a custom, and cus- 
tom brought it into a method, till at last 
it becomes a trade. 

I cannot question the lawfulness of it, 
since all risk in trade is for gain; and 
when I am necessitated to have a greater 
cargo of goods in such or such a bot- 
tom than my stock can afford to lose, 
another may surely offer to go a part 
with me; and as it is just, if I give 
another part of the gain, he should run 
part of the risk, so it is as just that if 
he runs part of my risk, he should have 
part of the gain. Some object the dis- 
parity of the premium to the hazard, 
when the insurer runs the risk of £100 


on the seas from Jamaica to London for ° 


40s., which, say they, is preposterous 
and unequal. Though this objection is 
hardly worth answering to men of busi- 
ness, yet it looks something fair to them 
that know no better, and for the in- 
formation of such I trouble the reader 
with a few heads. 

First, they must consider the insurer 
is out no stock. 

Secondly, it is but one risk the insurer 
runs, whereas the assured has had a risk 
out, a risk of debts abroad, a risk of a 
market, and a risk of his factor, and 
has a risk of a market to come, and 
therefore ought to have an answerable 


roht. 

Thirdly, if it has been a trading voy- 
age, perhaps the adventurer has paid 
three or four such premiums, which 
scmetimes make the insurer clear more 
by a voyage than the merchant. I my- 


self have paid £100 insurances in those 


small premiums on a voyage I have mg 


gotten £50 by, and I suppose | am x 
the first that has done so neither. 
This way of assuring has also, as othe 


‘arts of trade have, suffered some in 


provement (if I may be allowed 4 


term) in our age, and the first step upg 


it was ‘an insurance office for houses} 
insure them from fire. Common fap 
gives the project to Dr. Barebone 
man, 1 suppose, better known as 
builder than a physician. Whether j 
were his, or whose it was, I do notj 
quire; it was settled on a fund of group 
rents, to answer in case of loss, aj 
met with very good acceptance. 

But it was soon followed by anoth 
by way of friendly society, where all wy 
subscribe pay their quota to build y 
any man’s house who is a contributor, j 
it shall happen to be burnt. I will ny 
decide which is the best, or which si 
ceeded best, but I believe the att 
brings in most money to the contrive’ 

Only one benefit I cannot omit whic 
they reap from these two societies why 
are not concerned in either, that if a 
fire happen, whether in houses insured 
or not insured, they have each of the 
a set of lusty fellows, generally wate 
men, who, being immediately called y 
wherever they live, by watchmen » 
pointed, are, it must be confessed, vey 
active and diligent in helping to put aif 
the fire. 

As to any further improvement to k 
made upon assurances in trade, no que 
tion there may, and I doubt not bit 
on payment of a small duty to the Go- 
ernment, the King might be made th 
general insurer of all foreign trade; d 
which more under another head. 

I am of the opinion also that an od 
fice of insurance, erected to insure th 
titles of lands in an age where they at 
SO precarious as now, might be a projet 


not unlikely to succeed, if established af 


a good fund. But I shall say no mo 
to that, because it seems to be a desig 
in hand by some persons in town, anti 
indeed no thought of my own. 

Insuring of life I cannot admire? | 
shall say nothing to it, but that in Ite; 
where stabbing and poisoning is so mut} 
in vogue, something may be said fori 
and on contingent annuities, and yet] 
never knew the thing much approvt 
of on any account. 

*It is remarkable that Defoe, in so maf 
respects before his time, did not recognise 4 
we now do the great value of life insurantt 
It had been expressly forbidden in France ¥ 
an ordinance of 1681, setting forth a code! 
marine insurance; and by regulations conctt 
ing insurance issued long before in 1612, 
Amsterdam. Its. practice had not been 
tured upon in England when Defoe wrote 
Bristol the first draft of the ‘Essay on Ps 
jects.” The first life insurance company—# 
“Amicable,” afterwards called the ‘Hand } 
Hand”—was founded only in 1696, about! 
year before DeFoe’s Essay was published, # 
did not obtain its charter until 1706. The 
insurances were against risks to which a ™ 
was liable in his own life and work, the i 
to be so guarded against being the common 
great risk at sea. The earliest known rect 
of a practice of marine insurance is an 0 
nance issued in 1435 by the magistrates of Bat 
celona. The earliest Italian law on the 
ject is dated 1523. About the same time © 
practice was introduced among us by the Lon 
bards settled in London; and about eighty y® 
later, near the close of Elizabeth’s reign, ™ 
is reference to it as an immemorial usage am 
merchants, both English and foreign, who 
ing ventures at sea. Fire insurance follovt 

ut was only beginning when Defoe wrote. 
is nearly of the same date as life insurim) 
and has developed more in England -~ 
other countries. Friendly societies are 4 i 
of insurance that was provided in the M@ 
Ages by the trades guilds, that paid from 
common fund for the misfortunes of ots 
of the well-being of all. Adapted to mo 
conditions of life, not without frequent mist 7 
they have been developed among us in ¥ 
ways since Defoe’s time. . 

* cS * 


Fire Totals Pile Up Quickly 

H. H. Armstrong, superintendent! 
agents of the Travelers, told the m# 
gers at a recent conference that \ 
new life insurance paid-for in 
the Travelers was $1,021,000,000. Whe 
upon Robert H. Williams, vice-pres! 
of the Travelers Fire, said he_ thot 
that the life department was doing P 
ty well but that the fire company © 
$1,500,000,000 in force, and desired 
congratulate the life department just! 
same, 4 
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CASUALTY Ann SURETY NEWS 








C. E. Trinder in Charge 
Of Hare & Chase, Inc.. 


HE IS A ROYAL INDEMNITY V.-P. 





Paper Of General Finance Co. of In- 
dianapolis Responsible For Situation; 
A. G. Hare Resigns 





Following the first flurry of excite- 
ment last week in Philadelphia over the 
financial difficulties of Hare & Chase, 
Inc, dealers in automobile commercial 
paper, the atmosphere was considerably 
cleared by the formation of a preferred 
stockholders’ ‘protective committee. at a 


meeting of the concern’s preferred stock- 
holders which will make a thorough in- 
vestigation of the entire affair and rec- 
ommend steps necessary to rehabilitate 
the business. There is every indication 
right now that Hare & Chase, Inc., will 
continue to operate but the opinion was 
expressed at this meeting by Percy H. 
Clark, a Philadelphia attorney and a di- 
rector of the corporation, that in order 
for it to do so the preferred stockholders 
weuld have to make some sacrifice. 
C. E. Trinder in Charge 

In the meantime its affairs are being 
handled by C. E. Trinder, who repre- 
sents the Royal Indemnity interests now 
in control. Mr. Trinder has been elected 
a vice-president of Hare & Chase, Inc., 
and is also a second vice-president of 
the Royal Indemnity. The resignations 
of all the officers and directors of the 
corporation have been submitted but as 
far as can be learned only that of Al- 
fred G. Hare, president, has been ac- 
cepted. The plan of the new interests 
is to reduce the directorate from fifteen 
te five members, three of which will rep- 
resent the Royal Indemnity and two to 
be chosen from the present board. 

Some interesting Hare & Chase, Inc., 
tumors were dispelled last week when 
it was learned that not only the Royal 
Indemnity interests but a number of the 
larger Philadelphia and New York banks 
had agreed to “carry on” in an effort 
to keep the corporation in business. 
Needless to say, everybody connected 
with the organization is working night 
and day to clarify the situation and re- 
duce to a minimum the possibility of 
any loss to the corporation’s stock- 
olders. 

A prominent insurance executive in 
Philadelphia said to The Eastern Under- 
writer this week: “We’re all hopeful 
that Hare & Chase, Inc., will get back 
into the running. We feel that after 
the present difficulties have been -ad- 
justed that they will be bigger and 
Stronger than ever before.” 

How It All Happened 


Up until Friday of last week no really 
authentic information could be had for 
Publication as to how severely Hare & 
Chase, Inc., had been hit. Everyone 
knew that the well-established insurance 
firm of Hare & Chase was not involved 
many way. It developed at the pre- 
ferred stockholders’ meeting that the 
firm’s financial difficulties were in part 
due to a loss of at least $2,000,000 suf- 
fered in the rediscounting of a line of 
taxicab paper taken by the General Fi- 
nance Co. of Indianapolis, which is now 
In the hands of the receivers. 

his transaction was negotiated and 
Put into operation two years ago by Al- 
ted G. Hare, former president of the 
Corporation. It started with the redis- 


counting of a line of paper amounting . 


to $1,000,000 and gradually working up- 
Wards to $4,500,000. It is alleged that the 
directors of Hare & Chase, Inc., knew 
nothing about the deal at the time. The 
Money for the transactions had been ob- 
tained by taking the notes received from 

€ General Finance Co., depositing 


them in various banks, and then drawing 
money upon them from these banks. 

In discussing this situation at the pre- 
ferred stockholders’ meeting, Mr. Clark 
said that the taxicab business in the 
United States as a whole appeared to 
be prospering. This, he declared, ap- 
plied particularly to the Quaker City 
Cab Co. of Philadelphia. Some of the 
peper involved in the Hare & Chase, 
Inc., arrangement with the General Fin- 
ance Co. of Indianapolis, was issued by 
this cab company, which, according to 
Mr. Clark, now has 1,000 cabs working 
with an additional 500 taxicabs soon to 
be placed in operation. In December it 
did a business of $211,000 and the out- 
look for this year appears to be prom- 
ising. 

Royal Indemnity Interests Get Stock 

As soon as the state of affairs were 
discovered, control of Hare & Chase, 
Inc., passed into the hands of interests 
affiliated with the Royal Indemnity, 
which company had guaranteed approx- 
imately $25,000,000 of the corporation’s 
paper placed with banks as collateral 
for loans. Forty thousand shares of com- 
mon stock held by Hare & Chase, Inc., 
directors were taken over by the new 
control, as well as the 70,000 shares of 
treasury stock without which the Royal 
Indemnity would have refused to write 
the guarantee. 

It is quite definitely understood that 
in whatever course taken, provision will 
be made for holders of prior preference 
stock. The stockholders realize, of 
course, that some sacrifice will have to 
be made on their part. In what shape 
this sacrifice would be has not yet been 
decided. There was some talk that it 
might be necessary to issue some prior 
preference stock to some of. Hare 
Chase, Inc., creditors. The Royal In- 
demnity interests have placed a_ sub- 
stantial sum in the corporation as work: 
ing capital. 

Made $1,000,000 Profit Last Year 

According to figures presented at the 
preferred stockholders’ meeting by Mr. 
Clark, Hare & Chase, Inc., made a net 
profit of slightly more than $1,000,000 in 
1926. Of this sum, $750,000 was realized 
from business other than that involved 
in the General Finance Co. transaction. 
Up to the time of its present difficulties 
it has never lost a cent. 

The stockholders were encouraged by 
the fact that the sixty-five branches of 
the company were not involved or af- 
fected in any way. They operate to an 
extent independent of the home office.” 

It was pointed out by a close observer 
of the situation that the firm’s present 
trouble appeared to be one of unwise 
extension of business. It had made a 
nice profit on automobile finance busi- 
ness and it was thought that this profit 
encouraged them to take over:the re- 
financing of the General Finance Co. of 
Indianapolis. The fact that the latter 
firm failed should prove a lesson to auto- 
mobile finance companies to make a most 
careful scrutiny of the business that may 
be offered to them, no matter how al- 
luring and substantial it may look. 


W. R. C. CORSON NEW PRESIDENT 
The Hartford Steam Boiler Inspection 
& Insurance Co. elected Charles S. 
Blake, president, to the position of chair- 
man of the board this week and promot- 
ed William R. C. Corson from vice-pres- 
ident and treasurer to the office of pres- 
ident. Curtiss G. Gardiner of New York 
was added to the board, succeeding the 
late Shiras Morris. 
Other elections were: Curtis C. Gar- 
diner, manager of the company’s New 
York office, to assistant secretary; John 





‘J. Graham, chief engineer; Sherwood F. 


Jeter and Dale F. Reese, until recently 
of the Ocean Accident & Guarantee, 
were made vice presidents. Harry E. 
Dart, superintendent of the engineering 
department, elected assistant secretary. 




























FIRE AND LIFE 


ga ASSURANCE CORPORATION, Lid. 
Yi FREDERICK RICHARDSON, United Statos Manager: 





Concerted Effort to 
Kill “Not Taken” Plan 


BROKERS CALL IT ILLEGAL 


Fire, Marine & Liability Brokers’ Asso- 
ciation Passes Resolution; Take 
Steps to Fight It in Court 


That the Fire, Marine & Liability 
Brokers’ Association of New York are 
thoroughly determined to kill the Na- 
tional Bureau of Casualty & Surety Un- 
derwriters’ plan for a central bureau for 
clearing earned premiums under “not 
taken” and cancelled casualty policies and 
binders, was indicated this week by a 
resolution that was passed unanimously 
by the members of the association. Fur- 
thermore, the association has retained 
counsel who is fighting the bureau’s plan 
in court so as to prove its illegality. 

The “not taken” policy plan is also 
opposed by the Brooklyn Brokers’ As- 
sociation, the Brownsville and East New 
York Insurance Brokers’ Association and 
the General Brokers’ Association of 
Metropolitan District, all of whom are 
in harmony with the Fire, Marine & 
Liability Brokers’ Association on the 
matter. It is the intention of the Gen- 
eral Brokers’ Association to call on 
James A. Beha, Superintendent of In- 
surance, and point out to him the thou- 
sands of protests it has received as evi- 
dence of the brokers’ opposition and to 
ask him to reconsider his stand and kill 
the offending measure before it goes into 
operation on February 15. 

Fire, Marine & Liability Brokers’ 
Resolution 

The full text of the resolution passed 
by the Fire, Marine & Liability Brokers’ 
Association resolution in opposition to 
the plan follows: 

WHEREAS, Members of the Fire, Marine & 
Liability Brokers’ Association have been re- 
ceiving through the mails an undated, printed 
form of notice addressed to “All Producers 
in New York State,” in which it is claimed 
that the superintendent of insurance for the 
state of New York officially approved and pro- 
mulgated a plan for establishing a central bureau 
for clearing earned premiums under “not taken” 
and cancelled casualty policies and binders, and 


that the said central bureau has been created 
within the National Bureau of Casualty & Sure- 








‘ ty Underwriters; and 


WHEREAS, The said central bureau claims 
that its scope shall embrace all lines of casualty 
insurance except accident and sickness insur- 
ance, and that its objects, among others, shall be: 

1. Prepare and furnish to all producers in 

the state of New York such uniform in- 
surance order blanks as shall be required 
by the superintendent-of insurance of the 
state of New York for use in the sub- 
mission of casualty insurance risks to the 
companies. 

2. Enforce the rules respecting the assump- 
tion of liability for earned premiums. 
AND WHEREAS, The said central bureau 
has prepared such wniform insurance order 
blanks which provide for the-signature of the 
applicant and for the signature of the producer 
submitting the order, and which set forth on 
the reverse side a fifteen-day binder, together 
with conditions governing the acceptance of the 

order; and 

WHEREAS, The said central bureau demands 
that all producers use the said uniform insur- 
ance order blanks on all new casualty risks 


submitted on and after February 15, 1927; and 


RO Fe NET EE LTT ce rN 

WHEREAS, The conditions governing the 
acceptance of the order embodied in the uni- 
form insurance order blanks, if accepted, con- 
stitute an agreement to hold producers respon- 
sible for the payment of earned premiums, which 
agreement would be unwarranted in law and 
against the adoption of which agreement this 
association has filed proper protest with the 
National Bureau of Casualty & Surety Under- 
writers and with the insurance department of 
the state of New York; and : 

WHEREAS, We maintain that the enforced 
use of the said uniform insurance order :blanks 
by members of this association and other li- 
censed insurance brokers would prejudice. the 
interests of the insuring public, endanger the 
validity of insurances taken in good faith by 
the public, impose unjust penalties on licensed 
insurance brokers and tend to subject them 
to liability for -the payment of losses, interfere 
with the usual and proper conduct of the in- 
surance brokerage business, hamper the nego- 
tiation of contracts of insurance and the placing 
of risks and increase operating expenses of in- 
surance brokerage offices beyond reason and 
necessity; and 4 

WHEREAS, This association continues to 
stand for best practices between brokers and 
insurance companies in the proper interest of 
the insuring public, and wishes to contribute 
to all legal, practical and economic procedure 
to that end, including a proper and practical 
consideration of the so-called “free insurance 
evil” to the extent to which it may exist; and 

WHEREAS, The objects, rules and proced- 
ure of the said central bureau heretofore re- 
cited and others of similar import in said 
notice constitute an unwarranted interference 
with freedom of contract, an extension of the 
statute of frauds and an attempt to inject into 
the insurance law irksome requirements and 
conditions not provided for or contemplated by 
legislative authority; and 

WHEREAS, The said central bureau by its 
rules and procedure would exercise a control 
over the business of licensed insurance. brokers 
which is not lawful, proper, nor within the 
scope of the authority granted by statute. 
Therefore 

BE IT RESOLVED, That it is the opinion 
of the members of this association that the 
right to establish the rules and procedure reg- 
ulating the business of licerised insurance brok- 
ers or interfering therewith as set forth in 
the plan of the said central bureau should be 
denied; and 

BE IT FURTHER RESOLVED, That all 
proper and legal steps be taken by members 
of this association to resist the enforcement 
by the said central bureau of any of its rules 
and procedure, which infringe upon or preju- 
dice the legal rights of licensed insurance brok- 
ers and the public in the state of New York. 





DIVISION OF OPINION?. 





Reported That Pennsylvania Federation 

Runs Counter to Committee of Nine 

in Re Compulsory Auto Cover 

It is reported that the Pennsylvania 
Insurance Federation has come out in 
favor of a compulsory automobile lia- 
bility insurance bill for Pennsylvania 
along the lines of the New Jersey bill 
that was introduced in the New Jersey 
Legislature in 1926; that a compromise 
has been arranged with: the sponsors. of 
the bill. 

This seems to run counter to the po- 
sition taken by the Committee of Nine 
on “Financial Responsibility for Automo- 
bile Accidents,” which committee reflects 
the consensus of opinion of the casualt 
companies. . 





WINS FIRST PLACE 
The New York office of the Maryland 
Casualty took first honors in the 1926 
production of the company. It easily 
exceeded its quota. 


Page 32 






—— 
AS Caw a tt 3-2) 





THE EASTER 
UNDERWRITER 


a 
SN CARER. cea RR Ts TON 
[ure top 
“af y 3 ch ff 
<y 












February 11, 1927 








TRAVELERS IN FOURTH UNIT 





New Nine Story Building At Prospect 
And Grove Streets, Hartford; Adds 
85,000 Gross Feet of Space 


The fourth and latest unit of the fa- 
mous Travelers tower structure in Hart- 
ford, the home office of the Travelers 
Companies, has been completed with the 
construction of the nine-story building at 
Prospect and Grove streets, Hartford, 
which perfects the architectural scheme 
of the quadrangular base from which the 
sheer and vast white cliff of the tower 
proper rises to a height of 527 feet—the 
tallest structure in New England. 

The new building was made necessary 
by the growth of the companies. It 
adds approximately 85,000 gross feet of 
space to the home offices, which em- 
brace more than eighteen acres. 

Already some of the departments 
which are to be housed in the new 
building have taken up their quarters 
there. These departments include those 
of personnel, legal, agency, accident, life 
premium, comptroller and auditor. 

The home office force of the Travelers 
companies has been increased by more 
than 700 persons during the past year 
and now exceed 5,200. In the branch of- 
fices throughout the country are 5,800 
more employes and doing business with 
these branches are 40,000 agents and 
brokers, making the total Travelers fam- 
ily number more than 50,000. 

The completion of the unit, it was 
said, emphasized the growth of the Trav- 
elers from its genesis in two rooms on 
the second floor of a small building at 
the corner of Main and Kinsley streets, 
under a charter granted to James G. 
Batterson in 1863, to its present posi- 
tion. Total’ cash income for the year 
1864 was $179,500; assets were $372,122, 
capital and surplus, $363,200. The mar- 
velous growth of the Travelers. may be 
traced by a comparison of these figures 
with the standing of the company on 
December 31, 1926. 

Total cash income of the Travelers 
companies in 1926 was $179,933,094 ; 
assets of the Travelers at the begin- 
ning of 1927 were $432,005,902, those of 
the Travelers Indemnity, $15,045,998 
while those of the Travelers Fire were 
$9,562,491. Reserves and all other lia- 
bilities of the Travelers at the beginning 
of 1927 were $395,955,342, those of the 
indemnity company $11,565,503, and those 
of the fire company, $7,032,831. Capital 
and surplus of the companies had grown 
at the end of 1926 to—insurance com- 
pany, $36,050,560; indemnity company, 
$3,480,495, and fire company, $2,529,660. 

In 1926 the Travelers attained the ex- 
clusive rank of the “billion dollar com- 
panies,” having written in 1926 more 
than $1,021,029,000 new paid for life in- 
surance. The Travelers’ assets are 
$456,614,392. Income was $180,000,000. 





IN FORTY STATES 





Central Surety & Insurance Corporation 
of Kansas City Now Has Admitted 
Assets of $1,726,836 


The Central Surety & Insurance Cor- 
poration of Kansas City wound up the 
year with $1,726,836 admitted assets and 
more than $511,000 surplus. It was six 
months old at the end of last year. Its 
initial capital of $300,000 with surplus 
and contingent reserves of $600,000 was 
subscribed within a period of forty-five 
days without promotion cost. 

An addition of $200,000 to capital and 
$400,000 to surplus and reserve was sub- 
scribed without promotion cost within 
a period of 60 days. 

It is qualified for and writing business 
in forty states. It has over 1600 licensed 
agents. 

From July 1 to December 31 its net 
premiums written were $600,000. 





STAGING WELTON MONTH 
The New York Indemnity are cele- 
brating February as “Welton Month for 
Surety Bonds” in honor of its president, 
Spencer Welton. 


OPPOSE DIFFERENTIAL REMOVAL 


In Philadelphia insurance circles last 
week it was felt that there may be some 
hitch in the plan proposed by Governor 
Fisher to remove the existing 10% dif- 
ferential in the rates of the State Work- 
men’s Compensation Insurance Fund. 
Opposition to this step has been put up 
by the 85 anthracite and bituminous coal 
cempanies of the state which have an 
annual aggregate payroll of $50,000,000 
and are the backbone of the State Fund. 





GET RIEL & HANUSEK 


The Bankers Indemnity signed up Riel 
& Hanusek of Grantwood, N. J., last 
week as its general agents to cover all 
casualty lines in Bergen County. This 
office does a general insurance broker- 
age business and maintains an office in 
New York City. It also represents the 
National Liberty and Firemen’s of New- 
ark for inland and fire lines. 





TO DEVOTE TIME TO AGENCY 


G. W. Allen has resigned as vice- 
president of the National Surety in 
charge of its Pacific Coast department 
to take over the management in Seattle 
of George W. Allen & Co., who repre- 
sent the National Surety. 








G. L. STONE BUYS BUREAU 


Takes Over Wehinger’s Stock in Posi- 
tion Securing Offices at 206 
Broadway; Established in 1922 

G. L. Stone has recently purchased the 
stock owned by K. M. Wehinger in the 
Position Securing Bureau, Inc. 206 
Broadway, an employment bureau spe- 
cializing on supplying employes to insur- 
ance companies. 

Mr. Stone, who has for the past three 
years been personally in charge of place- 
ments in connection with insurance men, 
will continue this work. Miss B. E. 
Miller, who has been in charge of the 
placement department for girls for an 
equal period of time, continues in that 
capacity. They will be assisted by Clin- 
ton M. Evans, until recently Jersey City 
branch manager of the Fidelity & De- 
posit Company of Maryland. The Bu- 
reau was established in 1922. 

Mr, Wehinger has started a new em- 
ployment office at another address. 








JUDGE CONN IN FLORIDA 
Judge Harry L. Conn, superintendent 
of insurance in Ohio, is taking a short 

vacation in Florida. ; 


Travelers’ Promotions 
(Continued from page 11) 


department at Chicago in 1924. Lag 
June he was transferred to the home 
office agency staff. 

Mr. Murtaugh’s first insurance work 
was as an examiner in one of the Hart. 
ford fire insurance companies. He left 
to enter the army during the Worl 
War and became battalion adjutant of 
102nd infantry and later captain in the 
regular army. He participated in many 
major engagements and now holds the 
rank of major in the 304th infantry re. 
serve corps. Mr. Murtaugh joined the 
Travelers on June 5, 1920, as_ special 
agent indemnity lines, then became spe- 
cial agent, casualty lines, and later as. 
sistant manager in New York City. He 
was promoted to the home office agency 
department late in 1926 and is particu. 
larly fitted for his new work. 


MISS ANNA E. FEIST HONORED 

Miss Anna E. Feist of the American 
Surety was entertained at luncheon last 
week by her many women friends in the 
company in honor of her forty vear; 
service. Miss Feist has had the distinc. 
tion of serving as secretary of two presi- 
dents of the American Surety, Genera 
Richard A. Elmer and Henry D. Lyman. 
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Spencer Welton Raps 
Compulsory Auto Laws 

SPEAKS TO N. J. UNDERWRITERS 

N. Y. Indemnity President Shows 


Weakness of Massachusetts Act; 
Discusses Acquisition Costs 








Spencer Welton, president of the New 
York Indemnity, addressed a meeting of 
the New Jersey Association of Under- 
writers at the Stacey-Trent Hotel, Tren- 
ton, N. J., on Monday, and was favor- 
ably received. He discussed the compul- 
sory automobile law of Massachusetts 
and was of the opinion that the law’s 
weakness lies in the fact that it compels 
a company to write coverage for any 
person desiring it, thus leaving no power 
of selection to the company. He stated 
his belief that the law would invite reck- 
lessness on the part of irresponsible driv- 
ers so insured. Mr. Welton referred to 
the possibility of a compulsory automo- 
bile law being passed in the state of New 
Jersey and predicted a lowering of com- 
missions in such an event. He also had 
some pertinent things to say about ac- 
quisition costs. 

Mr. Welton spoke in part as follows: 

“A committee of nine have been study- 
ing that compulsory automobile business 
for a long time and have made various 
reports, and E. C. Stone has, I suspect, 
given the matter more thought and study 
than any other individual unless it be 
Austin J. Lilley, general counsel, Mary- 
land Casualty. f 

“I find that neither the committee nor 
Mr. Stone are for the Massachusetts law 
as it stands today. Primarily, of course, 
the idea was to protect the public against 
the reckless motorist who is not finan- 
cially responsible. I am inclined to be- 
lieve that the Massachusetts law does 
not do that satisfactorily. For one thing, 
its operation is confined to accidents oc- 
curring on the public highway and not to 
any accident on private property of 
whatever nature. f 

“The law compels every automobile 
owner to put himself in a position to 
make good to a considerable degree the 
damage he may do to the life or limb of 
an individual, but it seems to me that it 
also invites recklessness on the part of 
iresponsible drivers so insured. It 
seems to me that lack of responsibility is 
further increased by the fact that in 
Massachusetts, at least, we are apparent- 
ly going to be compelled to write cover- 
age for any man who asks for it and 
while T don’t profess to be an automo- 
bile underwriter, I know that I want my 
company to have some power of selec- 
tion and some right to decline to write 
an owner who seems to be an undesir- 
able risk.” 

Responsibility for Commissions 

Speaking of the 15% general agency 
commission rate fixed by the Massachu- 
setts insurance commissioner, Mr. Wel- 
ton said: 

One thing which does touch you very 
closely, I imagine, is the action of the 
Massachusetts commission in loading the 
Premium rate with a 15% general agency 
commission. He did not make that com- 
mission mandatory but he did say, as I 
tnderstand it, that was about what the 
mmission should be. A number of 
agents protested and the companies 





agreed to knock 2.2 off their overhead 
leading added to the commission making 
a total of 17.2. That was not satisfac- 
tory to the general agents of Massachu- 
setts. Their protests were long and bit- 
ter. Unfortunately, they placed the com- 
panies in a position of having, in a meas- 
ure, been responsible for that, when as 
a matter of fact, so I understand, the 
responsibility lay with the commissioner. 

“T believe the 25% general agency 
commission was not excessive, I believe 
it is going to be difficult for many Mas- 
sachusetts agents to handle the business, 
pay brokerage commissions and get out 
whole on a 17.2 basis—much less make 
any profit. I can’t tell what your New 


Jersey insurance department might de-° 


cide to do on the commission matter if 
the compulsory automobile law was 
passed in this state.” 

His Part in Acquisition Cost Conferences 

Referring to the fact that he was at 
one time vice-chairman of the national 
agency committee of the acquisition cost 
conference on casualty, and of his close 
ccnnection with several acquisition cost 
conferences, Mr. Welton said: 

“When that job was first wished on 
me I was inclined to regard it as an 
unmixed blessing. It seemed to me to 
be a job in which I was likely to be 
tolerated by the few but damned by the 
many. When the whole acquisition cost 
program first came into existence, it was 
quite openly charged in some quarters 
that the acquisition rules were conceived 
in iniquity by some of the companies; 
that certain insurance commissioners 
acted as obstetricians for reasons not 
unconnected with their political ambi- 
tions, and that the general agents and 
local agents pinned the swaddling clothes 
on the infant with some difference of 
opinion as to the method to be em- 
ployed but entirely in accord with their 
belief that the parentage of the child 
was without benefit of clergy. 

Companies and Regulation 

“But no matter who’ was responsible 
for starting the acquisition cost program, 
no matter what the motive may have 
been, most of the interests involved 
eventually came _to see and to agree that 
it was, at least, an effort in the right 
direction. I am not of those who hold 
that all government regulation is unde- 
sirable. I believe that the life insurance 
companies have never prospered as they 
have under the legislative regulation 
which has supervised their activities for 
the past decade. The kind of legislative 
action I am opposed to is the type which 
leaves the individual company no right 
of selection as to the character of busi- 
ness it shall write.” 

Insurance An Economic Factor 

Speaking of the insurance business and 
its future, Mr. Welton remarked: 

“Tnsurance has become one of the lead- 
ers in big business. It has become one 








of the greatest economic factors of the 
country. Insurance is today bearing the 
brunt of a very widespread and very 
definite, sometimes unconscious but al- 
ways dangerous attempt to communize 
industry, emasculate initiative and to 
strangle opportunity. 

“The other day I listened to a wonder- 
fully interesting talk by William G. 
Shepherd, the celebrated war correspond- 
ent and writer on world affairs. He told 
of being in Russia and hearing Lenin 
tell the populace of his dream of Rus- 
sia’s future. He envisioned for them a 
country in which every one would be 
educated, everyone would be well fed 
and not only would there be absence of 
poverty but there would be at least some 
luxuries for all. That result he hoped 
to achieve through communism and no 
one can deny that that is desirable. 

“But the communistic formula didn’t 
work and Russia went down.into the 
depths and experienced greater national 
omyees than any country has known be- 
ore. 

“Mr. Shepherd pointed out that today 
in the United States under the capital- 
istic system we are accomplishing what 
Lenin hoped to accomplish through com- 
munism. 

“Our great industries are controlled by 
boards of directors but they are more 
and more being owned by the people they 
serve. 

“Telephone companies, lighting compa- 
nies, railroad companies and other pub- 
lic utilities not only permit but invite 
and urge their clients to become stock- 
holders. Big industrial corporations 
make it easy for their employes to be- 
come owners and participate in the 
profits of the business. 

“There is and always will be some evi- 
dences of poverty but no country in the 
world has ever been more generally pros- 
perous, has had greater national partici- 
pation in the things which make life 
worth while and in those things which 
embellish existence than have the people 
of the United States today under the 
capitalistic form of government.” 





MADE OMAHA GENERAL AGENTS 


The Foster-Barker Co. of Omaha 
signed up with the London Guarantee & 
Accident last week as its general agents 
for Omaha and Douglas County, Neb. 
This agency had previously reported its 
business to the company indirectly 
through Fred L. Gray Company, recent- 
ly resigned. The principals in the 
agency firm are Jay D. Foster, who has 
been in the insurance business for 35 
vears, and Joseph Barker. who joined 
in partnership with Mr. Foster in 1908. 





_JOINS FEDERAL SURETY BOARD 

The Federal Surety added M. Lar- 
dauer, a Davenport business man, to its 
board of directors last week. 





An old progressive casualty company wants a 


MANAGER 


for its 


BURGLARY DEPARTMENT 


Apply to: Box 1057 


THE EASTERN UNDERWRITER 
86 Fulton Street, New York, N. Y. 











WANTED 


By large casualty and surety 


company located near New 
York City, an assistant in 
Home Office Agency Depart- 
ment. Both field experience 
and familiarity with Home 
Office routine desirable. State 
age, experience, salary de- 
sired. Confidential. Reply to 


Box 1056, The Eastern Un- 
derwriter, 86 Fulton St., New 
York. 














VIRGINIA CONTROVERSY ENDED 





State Attorney General Rules in Favor 
of the Massachusetts Bonding 
and the Zurich 


A long pending controversy between 
the Virginia State Military Board and 
the Massachusetts. Bonding and _ the 
Zurich which wrote compensation cover 
in 1924 and .1925, respectively, on mem- 
bers of the Virginia National Guard, in- 
volving the question as to whether the 
beard was indebted to them or they to 
the board, was settled this week by the 
Attorney General of Virginia in an opin- 
ion holding that the board owes them the 
sum of $2,993.55. The board had pre- 
sented claims of several thousand dollars 
and the companies countered with claims 
totalling just about the same figure. 

Before the matter was referred to the 
attorney general’s office, Commissioner 
Button of the State Insurance Bureau 
had ruled that the board must pay back 
to the companies all losses settled dur- 
ing those two years and that the com- 
panies should return the premiums paid, 
the ruling being based on the fact that 
it had been held that the workmen’s 
ccmpensation act was not applicable to 
the national guard during the period in 
question. At the 1926 session of the leg- 
islature, the act was amended definitely 
placing the guardsmen under the act and 
removing all doubt as to the status of 
the case in the future. 

Claims awarded the two companies 
represent additional premiums held to be 
due by the military board. In his opin- 
ion, the attorney general said: “The 
commonwealth of Virginia, or one of its 
boards, cannot afford to take the posi- 
tion that it can not make contracts with 
persons and allow such persons to per- 
form full everything required in their 
contracts, and then after such perform- 
ance has been fully compleded to decline 
to perform its part of the agreement.” 





REPUBLIC CASUALTY ELECTION 

At the recent directors’ meeting of the 
Republic Casualty the following officers 
were elected: Joseph W. Ward, presi- 
dent and general manager; H. S. Robin- 
son, vice-president, in charge of under- 
writing; W. H. Davis, vice-president, in 
charge of production and agencies; 
Frank P. Martin, vice-president, in 
charge of investigation and adjustment 
of claims. 

Also John F. Collins, treasurer; B. L. 
White, assistant treasurer; E. C. Smith, 
Jr., secretary; G. F. Silliman, assistant 
secretary; E. C. Ritz, assistant secretary. 





ON UNDERWRITING COMMITTEE 

Vice-Presidents C. E. Millen and 
Richard Deming of the American Surety 
have both been elected to the underwrit- 
ing committee of the company. 
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dw. I. Taylor Elected 

entury Indemnity V.-P. 
ORMERLY ASS’T. SECRETARY 
ank S. Becker, Jr. and A. E, 


Bladen, Assistant 
Secretaries 








At a meeting of the directors of the 
ntury Indemnity February 1, at the 
me office in Hartford of the Aetna 
ire) Insurance Company, of which 
pany the Century Indemnity Com- 
bny is a casualty associate, Edward I. 
kylor was elected vice-president. Mr. 
kylor has served as assistant secre- 
ry of the Century since his election to 
at ofice on June 28, 1926. 





EDWARD I. TAYLOR 


Frank S. Becker, Jr., and Ashby E. 
aden were elected assistant secre- 
les, the former having served as su- 
tintendent of agencies since he came 
the Century on July 26, 1926, and the 
ter having been manager of the bond 
partment since he came to the Cen- 
ry in August, 1926. 

he new vice-president of the Cen- 
y Indemnity was born in New York 
yand received his preparatory edu- 
ton in the schools of Hoboken, N. J.; 
et entering the New York University 
Ww School from which he was gradu- 
tl in 1907. He was admitted to the 
tw York bar in 1908, the New Jersey 
a 1911 and the Massachusetts bar 


Vice-President Taylor has had most 
luable experience as an attorney spe- 
living in the adjustment of claims. He 
€to the Century May 1, 1926, from 
ston. He is highly qualified for the 
les of the office to which he has just 
tn elected. He is a member of the 
lowing: Delta Chi Club, Calumet Club 
Winchester, Mass.; Winchester 
ntry Club, Boston City Club, Mas- 
husetts Society Sons of the American 
Nolution, Mystic Valley Lodge, F. & 
M, and the American Bar Associa- 
ers of Messrs. Becker and Bladen 
Msistant Secretary Frank S. Becker, 
was born at Lebanon, Pa. He was 
lated from Lawrenceville Academy 
i during the World War he served 
“cond lieutenant of field artillery. He 
Fsraduate of Yale, class of 1919. After 
‘lating from Yale Mr. Becker en- 
the insurance ‘business in Chicago, 
ng that city to go with the Cen- 
yin 1926, 
‘sistant Secretary Ashby E. Bladen 
t with the Century August 1, 1926. 
‘Bladen was born in Virginia. He 
 Staduated from George Washing- 
liversity Law School in 1922. After 
graduation he practiced law in the 
ct of Columbia and Virginia, spe- 
se in bonds and bonding until 
"8 to Hartford in 1924, to enter 
‘ance business, 





BRANIFF GETS EMPLOYERS’ COS. 
Made Resident Manager for Kansas, 
Oklahoma and Part of Texas; J. 
Edgar Derden In Charge 


The T. E. Braniff Co. of Oklahoma 
City have been made resident managers 
for the states of Kansas, Oklahoma and 
Texas, of the Employers’ Liability and 
the American Employers’, with the ex- 
ception of the southern half of Texas 
for the Employers’ Liability, now rep- 
resented by J. L. Wortham & Co. of 
Houston. 


Agents will report direct to the Okla- 
homa City office. A branch office has 
been opened in the Republic National 
Bank Building in Dallas, Texas, in order 
that service may be more conveniently 
rendered to Texas agents. 

This office has been placed in charge 
of J. Edgar Derden, who was formerly 
for four years withthe United States 
Fidelity & Guaranty as special agent, 
traveling out of the Dallas, Texas, 
branch. To take this position Mr. Der- 
den resigned his position as special agent 
of the Travelers, which he has held dur- 
ing the past three years. He is a na- 


tive of Texas; had local agency experi- 
ence before going on the road, and has 
been especially successful in agency de- 
velopment work. 


do i neree 


For 70 years Holmes 
has protected banks, 
industrial companies 
and homes from the 
crook. When you sug- | 
gest Holmes you pro- | 
tect both your clients 


and yourself. 


TO FLOAT STOCK ISSUE 


The Virginia Surety Co. of Roanoke, 
Va., recently granted a charter of in- 
corporation, plans to issue 5,000 shares 
of common stock at $100 par value, ac- 
cording to its financial statement filed a 
few days ago with the state corporation 
commission. However, all of this will 
not. be issued at the outset, the plan 
being to issue the stock from time to 
time until the maximum capital limit of 
$500,000 is reached. 

Authorized minimum capital is $250,- 
000. In the articles of incorporation it 
was erroneously stated that the maxi- 
mum was limited to $250,000. The com- 
pany will restrict its operations to the 
writing of surety bonds. 





W. J. FITZGERALD’S NEW JOB 

Walter J. Fitzgerald has joined the 
Metropolitan Casualty as special agent 
attached to its New York branch office 
at 80 John street. 

Mr. Fitzgerald was formerly with the 
Hooper & McDaniel agency where for 
the past five years he has had charge of 
the Casualty Department. 








The T. E. Braniff Co. will continue to 
operate its general agency business in 
Oklahoma without change. 
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H. & A. MID-WINTER MEETING 





Interesting Program Being Lined Up; 
More Time To Be Devoted To 
Informal Discussions 

Members of the Health & Accident 
Underwriters Conference may look for- 
ward to an interesting mid-winter meet- 
ing of the conference on March 15 and 
1G at the Palmer House, Chicago. For 
one thing, more than the usual amount 
of time will be devoted to informal dis- 
cussions. Round table discussions will 
be a feature of the meetings. 

Harold R. Gordon, executive secre- 
tary, stated this week that the following 
topics will be discussed: Life indemnity ; 
Do agency contests and special prizes 
produce good business?; Can the nine 
classifications in the manual be reduced 
to five or six?; instruction of agents; 
cancellation of policies and waiting pe- 
riods. If time permits, the conference 
will also go over the subjects of: Dis- 
ability insurance on deferred payments; 
lapsation; direct-by-mail advertising. 





Spencer Welton, president of the New 
York Indemnity Company, is speaking 
before the Chamber of Commerce at 
Scuth Bend, Ind., on February 14. On 
that day the Chamber of Commerce will 
turn over the organization to the insur- 
ance interests of the city for the day. 
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OPENS OFFICE IN INDIANA 





London Guarantee Appoints Oscar L. 
Mummert, Formerly of Travelers 
Indemnity, Branch Manager 


On March 1 the London Guarantee 
will open a branch office ip Indianapolis, 
Ind. Oscar L. Mummert has been ap- 
pointed branch manager, his appointment 
becoming effective February 1, though 
the office will not be opened until a 
month later. This branch will be located 
at 714-716 Chamber of Commerce build- 
ing in Indianapolis, and will be fully 
equipped and ready to render service to 
Indiana agents by March 1. It will 
house a branch claim department and a 
branch inspection department. 

This is the first change the London 
Guarantee has made in this territory for 
thirty-five years, during which time 
Conkling, Price & Webb of Chicago have 
had it under their supervision. The ter- 
ritory will be voluntarily relinquished by 
them, effective March 1, in the interest 
of economy and the rendering of better 
service to agents connected with their 
office. Conkling, Price & Webb will re- 
tain the following Indiana counties: 
Lake, Porter, LaPorte, St. Joseph and 
Elkhart. 

The new branch manager, Oscar L. 
Mummert, brings to his new position a 
wealth of experience and knowledge of 
the casualty insurance business. His in- 
timate experience with agents in Indiana 
has given him a wide acquaintance as 
well as an intimate working knowledge 
of their problems. Mr. Mummert has 
been engaged in the insurance business 
in Indianapolis since 1919, where he held 
the position of assistant manager in the 
Travelers Indemnity Company’s branch 
office. 





P. W. ARCHARD PROMOTED 
Made Ass’t. N. Y. Manager, Independ- 
ence Indemnity; Pres. Holland Makes 

Announcement at Staff Dinner 

The New York office of the Independ- 
ence Indemnity had quite an affair last 
week at the Hotel Astor, attended by 
borough agents, office brokers, the 
branch office staff and several home of- 
fice officials, when it appointed Percy W. 
Archard as assistant manager. Mr. 
Archard’s promotion was announced by 
Charles H. Holland, president of the 
company, who said: 

“The New York office had grown so 
rapidly—having produced more than 
$2,400,000 in premiums in 1926, and hav- 
ing prospects of a substantial growth 
in 1927—as to make it necessary to 
strengthen Mr. Anderson’s position by 
the appointment of a competent assist- 
ant manager. 

“Mr. Anderson and I have concluded 
that it would not be necessary to look 
outside the company’s ranks but that 
Percy W. Archard, who has been in the 
New York office practically since that 
office has opened, has displayed the 
qualifications needed in such a position.” 





WEEKS JOINS CONSTITUTION 





Assistant to_Milo Nealy in Supervising 
Company’s Local Philadelphia Dep’t; 
Resigns New Amsterdam Post 

Charles F. Weeks joined the Consti- 
tution Indemnity this week as assistant 
to Milo Nealy, in the supervision of the 
company’s local Philadelphia depart- 
ment. Mr. Weeks was formerly assistant 
manager of the New Amsterdam Casual- 
ty’s Philadelphia branch. 

His first insurance connection was with 
the Travelers in 1902. He continued with 
that company until 1919, at which time 
he was a special agent in the casualty 
department. He resigned to become 
manager of the casualty department of 
the brokerage firm of Wilson & Com- 
pany. 

His next connection was as assistant 
branch manager of the U. S. F. & G. 
in their Philadelphia branch office, and 
served in that connection until 1923, when 
he became assistant manager in the 
branch office of the New Amsterdam. 


A. R. KNIGHT ON THE JOB 





Makes First Appearance at N. Y. In- 
demnity Gathering One Half Hour 
After Joining Company 


One-half hour after he had officially 
joined the New York Indemnity last 
week, Arthur R. Knight, the company’s 
new supervisor of agents in northern 
New Jersey territory was mixing with 
his new associates at an all day business 
session which President Spencer Welton 
had arranged. 


Mr. Knight’s past experience fits him 
admirably for the position, especially in 
view of the fact that for a period of 
two and a half years he covered the 
northern New Jersey territory out of 
Newark for the United States F. & G. 

Back in 1920 he joined the National 
Surety as special agent and was assigned 
to the Michigan territory. His last con- 
nection was with the General Casualty 
& Surety, for which he first opened a 
service office in Columbus, Ohio, and 
later was promoted to an assignment 
out of the home office in Detroit, devel- 
oping especially fidelity and surety lines. 

Mr. Knight’s headquarters are in the 
Kinney building, Newark, N. J. 
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W. E. Small, President 
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Atlanta, Ga. 


- AN AMERICAN COMPANY 


E. P. Amerine, Vice President 
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Increase in Assets 

Increase in Capital 
Increase in Surplus 
Increase in Premiums 


CONFIDENCE 


Our fifty-third annual statement, shown below, 
evidences the confidence reposed in The Metropol- 
itan by brokers, agents and the insuring public. 


STATEMENT OF FINANCIAL CONDITION, DEC. 31, 1926 


RESOURCES LIABILITIES 
U. S. State and Municipal Bonds. . . .$1,256,478.00 Reserve for Unearned Premiums... .$4,550,135.26 
Railroad and Miscellaneous Bonds.. 2,627,615.00 Reserve for Losses...... Save a oreates 2,695,544.59 
OUOGKS) fic oe Fs cee eae sivctesie dud ces 4,245,190.00 ROSENVS TOP TARCH sic oh. iSo so ccae es 187,923.16 
Mortgages Guaranteed ............ 1,475,525.00 Reserve for Commissions........... 364,780.08 
Real Estate ...... aes $00 060 sens 79,726.23 All Other Udabilities. . o/.:.5.6.600 00 sai 43,837.17 
Cash on Hand and in Banks....... 961,994.43 Voluntary Contingent Reserve...... 200,000.00 
Premiums in course of Collection, not 
GORDO 55 cn isis o chica aan doses 1,918,967.22 Capital Stock. ...355.663% $2.500,000.00 
Interest Due and Accrued......... 71,422.05 ee eer ere, 2,254,054.75 
All Other Assets: 2.0.6 .6csecccces 159,357.08 —_—_——— 
4,754,054.75 
eR Eee oe $12,796,275.01 
$12,796,275.01 


GAINS FOR 1926 


LS ea $5,573,959.06 
baticinilnoags 1,000,000.00 
Bilstein 1,171,267.89 

seis 3,818,102.46 


This fine confidence of our friends in our past and future 
promise is a high trust that makes work a pleasure and 
inspires us to quicken a pace already making new records. 


CHARTERED 1874 


Toe ih rrRorolrTan 
CASUALTY INSURANCE Go. 


or Ninw Tork 


J. SCOFIELD ROWE, Pres. 


Home Office—Fifty-five Fifth Avenue 
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Insurance Guide Of 
American Bankers 


ASSOCIATION ISSUES TREATISE 





Tells Members What Forms Are Most 
Dependable; Statement by Secre- 
tary James E. Baum of A. B. A. 





A comprehensive treatise on bank in- 
surance intended as a guide book for 
members of the American Bankers As- 
sociation has been issued by its insur- 
ance committee, bringing out the cov- 
erage now enjoyed under the most de- 
pendable forms of contracts including 
those copyrighted by the association. It 
also instructs bankers how to get the 
maximum benefit from their various -in- 
surance contracts, especially directing at- 
tention to risks not covered under a 
number of forms. The text, prepared 
in narrative form by James E. Baum, 
secretary of the committee, says in part: 

“Every bank or trust company is con- 
fronted with insurance problems involv- 
ing serious risks that are peculiar to 
banking. In addition to the risks com- 
mon to all forms of business, banks and 
trust companies are exposed to unusual 
dangers, by the mere fact that their 
possession of a larger supply of money, 
securities and other valuables presents 
greater temptations to those unable to 
resist the lure of easy money. Unex- 
pected and burdensome loss, as through 
dishonest or criminal acts, plus the im- 
perative need of preserving good will, 
1orces upon every bank the question of 
how best to protect its depositors and 
stockholders. 

Broad Coverage 

“Beyond all other means of loss pre- 
vention, the insurance committee of the 
association has always advocated the 
bicadest possible insurance. In view of 
the increasing variety of policy forms 
being sold, the committee deems it ad- 
visable to give member banks an out- 
line of the most desirable forms of es- 
sential insurance available, with a brief 
explanation of the protection afforded 
by each contract. 

As early as 1899 the association rec- 
ognized the need of a broader and more 
fiexible form of fiduciary insurance for 
banks and that year copyrighted its first 
standard form, fidelity schedule bond,’ 
which was subsequently revised, the 
present bond having been copyrighted in 
1913. It has endured the test of expe- 
tence and has proved more satisfactory 
to banks than other fidelity forms. As 
a fidelity bond for banks that do not 
carry a bankers’ blanket bond this form 
as met the demands of changing con- 
diticns and remains the most popular 
contract for banks and underwriters 
alike, Under licenses granted by the 
American Bankers Association it is 
Written at uniform rates by the forty- 
cur companies listed in the booklet. 

Burglary-Robbery Protection 


“Second only in importance to bank 
delity insurance, the need of protection 
‘gainst loss from burglary and robbery 
S self-evident. Since 1911 the Ameri- 
‘an Bankers Association copyrighted 
burglary and robbery policies have en- 
loyed wide usage among banks, trust 
“mpanies and other financial institu- 
lions, either as contributing or excess 
msurance, To meet changing conditions, 
ihe association has copyrighted standard 
Sms of burglary and robbery policies 


I ascessively in 1911, 1914, 1918, 1920 and 


= This policy gives specific insur- 
a to dates and amounts and binds 
ni Msurer ‘to pay, rather than indem- 
"i tor loss sustained by burglary 
roth within a specified safe or vault or 
a”. of money and securities feloni- 
a y abstracted during the day or 
ht from within the assured’s prem- 


ises, vaults, furniture and _ fixtures, 
caused by burglary or robbery, is also 
covered. 

“Licenses to write the association’s 
copyrighted form of burglary and rob- 
bery policy have been issued to forty- 
eight companies. It has been singled out 
by the National Bureau of Casualty & 
Surety Underwriters as the only burg- 
lary and robbery insurance contract for 


“its member companies to write for banks. 


Written at reduced cost, it has also 
proved attractive as excess coverage 
over blanket bonds of $50,000 or more, 
thus giving primary damage protection 
tou the premises that is not covered in 
blanket bonds. 

Praise for Bankers’ Blanket Bond 

“Against banks daylight robbery, com- 
monly known as holdup, has become a 
most frequent form of robbery, having 
long since exceeded burglary in the 
number of attacks and amount of loss, 
but of all the hazards that concern 
bankers none are more serious than 
risks attending the transfer of funds 
and securities outside the premises. A 
special form of policy is written to in- 
demnify for all loss by robbery com- 
mitted between 7 a. m. and 7 p. m. of 
money and securities outside the as- 
sured’s promises.” 

The pamphlet discusses other policies 
as issued by various companies cover- 
ing safe deposit box burglary and rob- 
bery, registered mail, forgery and alter- 
ation of checks, securities blanket bonds 
and bankers’ blanket bonds. Of this last 
it says: 

“The introduction of bankers’ blanket 
bonds marked the greatest advance to- 
ward meeting the needs of banking for 
protection under a single policy that 
would include the different risks com- 
mon to banking and also extend the 
coverage on each risk to the full amount 
of the bond. In addition to Lloyd’s pol- 
icy, there are now four standard forms 
of bankers’ blanket bonds written by the 
American companies. Because their 
titles imply safety through blanket pro- 
tection is no reason for bankers who 
carry blanket bonds to lull themselves 
into a sense of false security, confident 
that their policy covers every hazard of 
banking. Each bond varies as to the 
spread of insurance thereunder and its 
premiums are correspondingly gradu- 
ated.” The treatise analyzes these 
bends in detail, giving a comparative 
summary of the exclusions “as a pre- 
caution against misplaced confidence as 
to the extent of protection given by each 
form.” 

The booklet also discusses insurance 
against losses from fire, explosion, ‘riot 
and civil commotion, public liability, 
boiler explosion, elevator accidents, com- 
pensation for injured employes, auto- 
mobile mishaps and windstorms. 





ELECTED TO DIRECTORATE 

Edmund J. Donegan, general counsel, 
Metropolitan Casualty, and Henry I. 
Metropolitan Casualty, and Lamar 
Hardy, general counsel, National Ameri- 
can Company, Inc., of New York, were 
both elected to the board of directors of 
the Metropolitan Casualty at its stock- 
holders’ meeting last week. Mr. Hardy 
is also a trustee of the East River Sav- 
ings Bank. All other directors of the 
company were re-elected. 





J. L. MARTIN PRESIDENT 


At the annual meeting of the Casualty 
Underwriters’ Association of New Jersey 
the following officers were elected for the 
ensuing year: President, J. Lloyd Mar- 
tin, Standard Accident; vice-president, 
William J. Morcom, Aetna Casualty; 
treasurer, Frank B. Herrler, Schlessin- 
ger-Heller; secretary, E. A. Alley, In- 
demnity Co., of North America. 





KIWANIS CLUB PRESIDENT 
Clarence K. Bennett, who is resident 
vice-president for the Fidelity & De- 
posit, in San Francisco, was recently 
honored by the Kiwanis Club of that 
city, which elected him as president for 
the coming year. 
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The Way of the Bonded 
Transgressor is Doubly Hard 


It used to be the long arm of the law that 
embezzlers feared most. Now it is the long 
arms of the surety companies. 

The police may in time forget the clerk who 
disappears after looting his employer’s bank 
account. But the surety company which 
bonded him, never forgets! Only a few 
weeks ago, for example, one of the FerD’s 
investigators returned from England with 
two embezzlers whose tortuous trail he had 
follo ved for nearly a year. 

That the knowledge of the surety com- 
panies’ policy with respect to embezzlers has 
a salutary effect upon bonded employes, is 
evidenced by the fact that less than 15% of 
the total annual embezzlement losses is 
caused by employes under bond. 

Of course, no-loss-at-all is even better than 
a loss-covered-by-insurance. That is why so 
many business men consider that the moral 
effect of Fidelity Bonds, in itself, is worth 
the premium charged for this coverage. 


FIDELITY AND DEPOSIT 
COMPANY 


of Maryland 


.FLDELITY AND 
SURETY BONDS 


BURGLARY 
INSURANCE 


BALTIMORE 


This is a good season for the solicitation 


A Few Words to Wise Surety citation | 
{ of Fidelity Bonds. 
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Hartford Steam Boiler 
Shows Further Gains 


INCOME 





INCREASED $607,000 





Substantial Advances Made in Principal 
Items of Report; Securities Values 


Enhance $626,284; Assets $1,224,000 





Substantial gains are shown in the an- 
nual report of the Hartford Steam Boiler 
Inspection and Insurance Co., which has 
just been issued. The income of the 
company for the year was $5,996,201, 
which is an increase of $607,873 over 
1925, of which amount $598,142 was. in 
net premiums for the year, amounting 
to $5,213,584. The interest and rent 


item was $627,802 as compared with 
$598,243 in 1925. 
Losses paid amounted to $728,152, 


while the expenditures for inspections, 
including accident prevention work was 
$1,445,907, as compared with $1,393,237 in 
1925. The total disbursements for the 
year amounted to $4,791,019 as com- 
pared with $4,231,343 last year. : 

The total liabilities, excluding capital 
were reported as $8,540,825, as compared 
with $7,423,822 a year ago. The surplus 
as regards policyholders, was reported 
as $8,021,447 and in 1925 this item was 
$7,914,264. The surplus over liabilities 
was reported as $5,521,447, as compared 
with $5,414,264 in 1925. 

The report shows an increase of $885,- 
310 in the unearned premium account of 
which $4,706,820 was in steam boiler ac- 
ccunt and $2,611,658 in the engine and 
machinery account, making a total of 
$7,318,478. The loss from underwriting 
piofit and loss items was $35,666. 

The net premiums in force was re- 
ported as $13,432,437 of which $9,058,233 
was steam boiler insurance and $4,374,- 
204 in the engine and machinery ac- 
count. 

Book value of bonds was reported as 
$8,493,835, as compared with $7,721,869 
a year ago. The book value of stocks 
was given as $2,194,860, as compared with 
$1,579,413 in 1925. The book value of 
securities in 1925 was $10,688,696 and a 
year ago $9,301,282. 





CAR OWNERS’ MUTUAL 





Boston Company Started Writing First 
of the Year; Writes Auto Liability 
and P. D. Only 


The Car Owners Mutual of Boston 
began business January 1, 1927, and will 
write only automobile liability and prop- 
erty damage. D. Kelson Mairs is sec- 
retary and agency manager of the com- 
pany. Mr. Mairs is the son of J. Kelso 
Mairs, secretary of the Boston Casualty 
Co. He attended Dartmouth and Har- 
vard. 

The policy forms and rate manuals 
are identical with the forms as published 
by the Massachusetts Rating Bureau 
and in that respect the companies writ- 
ing automobile insurance in Massachu- 
setts are issuing the standard form of 
policy and complying with the rates as 
prescribed by the bureau. 

The company is not soliciting, nor will 
it accept large fleets, public liveries, 
busses, taxi-cabs or other hazardous 
lines and the writings in Territory 1, 
namely, Metropolitan Boston. are lim- 
ited as far as possible to risks where 
financial and moral responsibility is 
without question. 


E. L. HAINES IN ST. LOUIS 


Edgar L. Haines, formerly field as- 
sistant of the Travelers for casualty lines 
in Newark, is now settled in his new 
post as assistant manager at St. Louis. 
He joined the Travelers in October, 1919 
and was assigned to the Newark branch 
following his training at the home office. 

He was a first lieutenant during the 
war, served overseas for 14 months and 
returned to this country in July, 1919, 
with the rank of a captain. The com- 
pany has every assurance that Mr. 
Haines is well qualified for his new 
duties. 





N. Y. Assembly Now Has 
Motor Vehicle Bill 


COMPULSORY ACT INTRODUCED 








Samuel H. Hofstadter, Author of Meas- 
ure, Tells Why He is Fathering 
It; Is Highly Optimistic 





The following statement issued last 
week by Assemblyman Samuel H. Hof- 
stadter, Republican of New York, de- 
scribes a compulsory motor vehicle com- 
pensation bill he introduced in the New 
York Assembly. This measure is care- 
fully drawn and provides for the writing 
of such insurance by insurance compa- 
nies or its procurement by self insur- 
ers: 

“T am introducing a ‘different’ bill to 
make it compulsory that all persons own- 
ing motor vehicles in New York State 
provide liability insurance which will as- 
sure compensation to all persons injured 
as the result of the hazard of motor ve- 
hicle operation. 

“Already the minority party leaders 
have introduced a bill requiring such 
coverage. In that bill an exclusive state 
fund is set up. My bill differs from that 
measure, in that it provides such insur- 
ance shall either be written by corpora- 
tions authorized to do business under 
the laws of this state, or the protection 
provided by self insurance. 

Question of State Funds 

“It may be argued that the state 
should in addition set up a fund to take 
care of those risks which the insurance 
carriers will not consider. This may be 
a proper procedure with workmen’s com- 
pensation, but my idea is that if an in- 
surance company will not underwrite an 
owner of a motor vehicle, he should not 
be allowed to cause an automobile to be 
operated on the highways of the state. 

“The workmen’s compensation law was 
enacted on the principle that there are 
certain unavoidable accidents attributa- 
ble to industry and that from a humani- 
tarian standpoint the injured workman, 
regardless of the cause of the accident, 
should be assured of compensation at 
the expense of the industry. 

“As the use of motor vehicles in- 
creases, accidents are bound to happen 
and people seriously injured and killed. 
The person injured in such an accident, 
or his family if he be killed, is just as 
much entitled to compensation as though 
the injury occurred in the pursuit of em- 
ployment. 

“Under my bill the person injured 
would receive practically the same scale 
of benefits provided under the workmen’s 
compensation law, except if already cov- 
ered by other compensation, he would 
not be paid twice. The law in general 
would be administered by the superin- 
tendent of insurance. Every owner 
would be made liable for the disability 
or death of any person caused by an 
injury arising out of the operation of 
his motor vehicle, without regard to 
fault as a cause of the injury, except 
where the injury is occasioned by the 
wilful intention of the injured person to 
bring about injury or death to himself 
or another. 

“Eventually such a law will be enact- 
ed. I believe it should be done this year. 
Properly carried into effect, it will mean 
less accidents and less loss of human 
lives, because it will be extremely diffi- 
cult for owners who establish a bad loss 
record to obtain legal coverage.” 





ADOLPH GOBEL GROUP POLICY 


Adolph Gobel, Inc., large meat packers 
of Brooklyn, N. Y., have recently taken 
out a group life and permanent insur- 
ance disability insurance policy with the 
Equitable Society for more than $300,000. 
The contract was closed last week by 
A. E. Patterson of the Patterson 
Agency, in Chicago, and provides insur- 
ance for the employes ranging from $500 
to $1,500 according to length of service. 


OPPOSE COMPULSORY COVERAGE 





Jersey City Chamber of Commerce Pass 
Resolutions Condemning Automobile 
Insurance; Won’t Reduce Accidents 
While the Jersey City Chamber of 

Commerce has repeatedly gone on record 


as being opposed to compulsory automo- 


bile insurance the matter has again en- 
gaged the attention of the members and 
the board of directors as a result of 
automobile legislation coming up before 
the Senate of New Jersey. 

The matter has been thoroughly dis- 
cussed by both the local and national 
chamber, as well as many other business 
men’s organizations and the opinion of 
these is well expressed in the following 
statement: 

“The insurance advisory committee of 
the National Chamber investigated the 
subject of compulsory automobile insur- 
ance. As a result of this investigation, 
2 definite policy against the principle of 
compulsory automobile insurance has 
been established for the National Cham- 
ber of Commerce by a resolution adopt- 
ed by organization members. The spe- 
cific resolution giving this authority fol- 
lews: 

“To reduce traffic accidents, compul- 
sory insurance has in some quarters been 


- advocated for the owner of each automo- 


bile. A careful study of these proposals 
fails to disclose reasons to believe that, 
if adopted, they will reduce accidents. 
For that reason and for other reasons 
we oppose the principles of compulsorv. 
automobile insurance and advocate ef- 
forts which are calculated to increase 
the safety of our streets.” 

It was also stated that the American 
Automobile Association, the National 
Automobile Dealers’ Association, the 
Rubber Association of America, the Mo- 
tor and Accessory Manufacturers’ Asso- 
ciation and the National Association of 
Finance Companies are also opposed to 
the compulsory measure. 





RETIRES FROM ACTIVE SERVICE 





C. E. W. Chambers Still Continues as 
Director of Lloyds Plate Glass; 
Promotions Made 
Last week marked the retirement of 
Charles E. W. Chambers from active 
service in Lloyds Plate Glass after 34 
years as secretary and treasurer and the 
past two years in the triple capacity of 
vice-president, secretary and treasurer. 
Mr. Chamber’s retirement is due to ill- 
health but he will continue as a mem- 
ber of the company’s board of directors: 
The company has added Robert H. 
Goffe and Robert K. Meneely to its di- 
rectorate, succeding Henry B. Hall and 
George W. Burchell, deceased. It also 
prcmoted Percy F. Biglin from assistant 
secretary to secretary and Martin E. 
Bennett, who has been a member of the 
heme office staff for many years, to as- 
sistant secretary succeeding Mr. Biglin 

in this position. 

Both President William T. Wood and 
Vice-President Meneely were re-elected 
as officers of the company. 





SURETYSHIP QUIZ COURSE 


A tutorial or quiz course in suretyship 
claims was started last week by the In- 
surance Society of New York for the 
members of its senior surety class. 
This course consists of a series of ques- 
tions or important points taken from 
each lecture that has been given this 
term and from which questions will be 
taken for the examinations in the course. 
The meetings, being held in the board 
room of the National Board of Fire Un- 
derwriters on Thursday evenings, will 
continue until April 7. 





GETS JOB AS CHAIRMAN 
Le Roy Templeman of the Maryland 
Casualty was elected chairman of the 
governing committee of the Bureau of 
Personal Accident & Health Underwrit- 


ers at its annual meeting last week in 
New York. 


N. Y. Bill Asks For 
Certification of Cos, 


AFFECTS MOTOR VEHICLE RATES 








Provides That Liability or Surety Car. 
riers Must File Policy Details 
With Superintendent 





The first departmental amendment to 
the insurance law of 1927 was recently 
introduced in the Senate -of New York 
by H. Roger Wales, chairman of the in- 
surance committee. It adds a new sec. 
tion, 67-A, providing for approval of pre. 
mium rates for motor vehicles insured 
or bonded pursuant to the highway lav. 

The new section provides that: No 
company issuing liability insurance pol- 
cies or surety bonds and authorized to 


transact business in New York state 
shall issue in this state any insurance 
policy or surety bond to owners of 
motor vehicles as required by the pro- 
visions of the highway law until the st- 
perintendent of insurance has certified 
to the commissioner of vehicles that 
such company is solvent and responsible, 
It is also required that every liability 
insurance or surety company .authorizel 
to issue insurance policies or surety 
bends to owners of motor vehicles shal 
file with the superintendent of insurance 
the classification of risks and a schedule 
of the premium charges and rules in 
connection with their issuance of such 
policies or bonds. None of these shall 
take effect without the approval of the 
insurance commissioner, The insurance 
commissioner may withdraw his approval 
of any such premium rate, rule o 
schedule if in his judgment they are it 
adequate or unreasonable. 
Commissioner May, Revoke Certificate 


The new section also provides that the 
insurance commissioner may, after 2 
hearing before himself or any salariel 
employee of the insurance department, 
revoke the certificate granted under the 
provisions of paragraph one; that 5 
whenever he finds that any company i 
suing insurance policies or surety bonds 
has violated any part of the highway 
law. 

The penalty for wilful violation of any 
provision of this section, in addition 10 
any other penalty provided in this chap- 
ter, is the forfeiture to the state of nd 
less than twenty-five dollars nor mort 
than one thousand dollars. This act 
to take effect July 1, 1927. 





MAKES SATISFACTORY SHOWING 


The Sun Indemnity, which has _beel 
under the leadership of F. I. P. Callis 
since the resignation of Edward C. Lut 
as president last year, presents a satis 
factory financial statement for 1926. It 
assets now amount to $2,667,742, a gall 
of $299,206. The reserve for claims ¢t 
creased from $562,475 a year ago " 
$528,240 at present. ; 

The reserve for unearned premium 
showed an increase of $122,823 and n0W 
amounts to $907,100. Although the cot 
pany set aside a voluntary reserve fot 
contingencies of $30,000, the net surplus 
increased from $212,386 to $379,015, © 
$166,629. With its $700,000 capital the 
company has a surplus to policyholder 


of $1,079,015. 





COMMONWEALTH DIRECTORS 

Frank H. Tuft, president, Metropol 
tan Trust Co., Philadelphia, and Mat 
rice L. Wursel, vice-president, Bank® 
Bond & Mortgage Co. of the same “ll 
were elected to the directorate of ™ 
Commonwealth Casualty last week. * 
the same meeting the board confirme 
the company’s increase in capital from 


$300,000 to $600,000. 


20 YEARS OLD 


The National Travelers Casualty As 
sociation of Des Moines is twenty y@ 
old. 
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